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NEEDS SEARCHLIGHT TURNED ON, 


THE Illinois insurance department during 
recent years has been conducted under the 


dark garb of secrecy. It moves in mysterious 


ways. It enjoys a quiet existence, undisturbed, 
its eyes open, of course, to the juicy plums 
that fall into its yard, but does not relish 
opening its doors to the public. 

Clerks are sworn to secrecy. No reports of 
company examinations are given out, no 
agency appointments, no rulings. Information 
that would be of interest to the public is kept 
within the sacred archives. 

In other words, the Illinois department is a 
negative one, a nonentity, colorless, keeping 
its movements screened. Because of these 
dark and devious methods, there has been an 
emanation of scandal arising from the depart- 
ment. The charges against Frep H. Rowe 
and W. P. THornton of Chicago, who handled 
the legal work for the department, were ugly. 
Perhaps they are untrue, but they are the 
direct result of the occult policy of the de- 
partment. During the Yates administration 
the plan of working under a sable garment 
was especially noticeable. 

We believe that Actuary J. J. BrINKERHOFF 
of the department is honest, but he is really 
responsible for the impenetrable mystery that 
surrounds that branch of public work. It is 
an erroneous policy. The people are entitled 
to know what the department is doing. All 
in all, with Mr. BrinKerHorr thrown in for 
good measure, the Illinois insurance depart- 
ment is a very weak, vapid office. We hope 
Governor Deneen will appoint a superin- 


tendent who has courage enough to work in 
the light. 


GOVERNMENT IN LIFE INSURANCE, 


_ The campaign of public education on life 
Msurance must continue for some time longer 
beicre the people are ready for self-govern- 
men! in their life insurance relations. The 
que tions involved in life insurance manage- 
ment are not after all very much different 
from those in a representative form of gov- 
ernnient, 

In Mexico there is a representative form of 
government, with an even broader constitution 
than that of the United States, but the presi- 
dent is more of an autocrat than the czar of 
Russia and as much of one as the holders of 
Proxies in our great life insurance companies. 





The wielders of political power in Mexico are 
the officeholders and henchmen of the ad- 
ministration together with the few educated 
men, and these constitute a large proportion 
of the voters. A representative form of gov- 
ernment does not always mean a representa- 
tive government. There is nothing repre- 
sentative about the government of our great 
life insurance companies, although the form 
is broadly democratic, except where a few by- 
laws and one or two state laws have been 
passed with a view to keeping the power in 
the hands of the existing administration. 

So long as a management runs a company 
in the interests of the policyholders there is 
no need for them actively to take part in the 
government, but when officers try to make 
money out of their positions beyond their 
salaries it is time for a change, and if neces- 
sary for the policyholders to step in. Every 
policyholder should understand the nature of 
his obligations as a member of the company 


and should keep a careful eye on its opera- 
tions. These things are coming to be realized 


through the present public interest and pub- 
licity in life insurance. 


PROSPERITY HAVING ITS EFFECT. 


THE prosperity of the fire insurance com- 
panies during the last few months is having its 
effect. Low loss ratios are creating comment 
and are pretty sure to reach the public atten- 
tion soon. In fact, in almost every state there 
is a clamor for lower rates. Companies, too, 
begin to show signs of a hungry maw. 





SCOPE OF STATE EXAMINATIONS. 


One conclusion drawn from the investiga- 
tions of the committee of the New York 
legislature into life insurance is the fact that 
the New York insurance department has been 
very derelict in its administration of the af- 
fairs of companies in its own state. It has 
merely accepted the statements of companies, 
and perhaps verified them, but has not gone 
behind them to see whether. everything was 
regular. 

One life insurance president gives it as 
his opinion that the state department should 
be held strictly responsible for their home 
companies and should be made co-defendants 
when any charges or proceedings are brought. 
This would place upon the insurance com- 
missioner a responsibility that he could not 
shirk, and would make him much more care- 
ful in his examinations. 

It now seems as if an examination will 
cover more than the verifying of a company’s 
statement. It will include an investigation 
into the methods of the officers and their con- 
duct. 





KNOWLTON TAKES ILLINOIS WORK. 


H. B. Knowlton, manager of the Travelers 
in Kentucky for nearly four years, has had 
Illinois, outside of Cook county, added to his 
field and has established headquarters in 
Peoria. In the future Mr. Knowlton will di- 
vide his time between Illinois and Kentucky, 
having assistant managers at Peoria and Lou- 
isville. H. M. Bryan, who has been special 
agent in Kentucky, becomes assistant mana- 
ger of the Illinois branch at Peoria, while 
Fred J. Williams becomes assistant manager 
of the Kentucky branch at Louisville. 

H. W. Kennedy, who was cashier at Louis- 
ville, has been promoted to the management 
of the liability branch at Indianapolis, his 
place in the Louisville office being taken by H. 
W. Key. 

Mr. Knowlton has been in the service of 
the Travelers for twenty years, going to Ken- 
tucky from Iowa. He has developed a fine 
corps of agents in Kentucky, and during the 
last two years the agency has come to the 
front in the prize contests. 





TALLIIAN GETS THE ROYAL EXCHANGE 


Special Agent of Atlas Casts His Lot with 
Another Company— Will Travel in 
Illinois and Indiana. 





J. B. Tallman of Grand Rapids, Mich., 
special agent of the Atlas in Michigan, north 
ern Indiana and northern Illinois, has been 
apointed special agent of the Royal Exchange 
for Indiana and Illinois and will in due time 
make his headquarters in Chicago. Mr. Tall 
man was selected for the position on account 
of his knowledge of the field and his expe- 
rience and ability as a special agent. A few 
years ago he was a suburban agent near 
Chicago and by his own effort has advanced 
by rapid stages until he is one of the most 
prominent field men of the west. He won 
his spurs with the Manchester. 

The Royal Exchange has adopted the policy 
of getting the best talent possible in its ranks 
When Manager Crosby chose M. H. N. Ray- 
mond as state agent for Michigan and se 
lected R. D. Harvey as assistant United 
States manager, it was apparent to western 
men that the company was looking for repre 
sentatives of the best type. The appointment 
of Mr. Tallman carries out this same policy 
and will serve to popularize the company more 
and more with local agents. Mr. Crosby and 
the Royal Exchange people evidently believe 
that a company’s reputation is worth some 
thing, and they are endeavoring to get about 
them men who will carry weight wherever 
they go. 

Mr. Harvey has been in the west for some 
days and will soon announce the appointment 
of an Ohio special agent and later will select 
special agents for the trans-Mississippi field 





CONNECTICUT FIRE MEN MEET. 

The Connecticut Fire Insurance Company 
ficld men were all in Chicego this week con 
ferring with Manager McDonald and Presi 
dent Browne. A dinner was given the special 
agents and examiners at the Grand 
Hotel on Tuesday evening. Figures were 
presented showing that the company had ben 
efited in leaving the Western Union. President 
Browne expressed himself as being satisfied 
with the results that had followed the com 
pany’s exodus from the organization. 


Pacific 





HAMILL BECOMES THE ATTORNEY. 
Charles H. Hamill of Chicago, who until 


a few days ago was a law partner of Gov 
ernor Deneen of Illinois, has been appointed 
attorney for the Illinois insurance department 
to succeed Fred H. Rowe. Mr. Hamill is 
regarded as one of the bright young lawyers 
of Chicago and having received this appoint 
ment, he will be in close touch with the ad 
ministration, The attorneyship for the insur 
ance department is one of the important gifts 
in the way of appointments. Insurance men 
in general are pleased with Governor Deneen’s 
selection. 





Fexete.—Thomas L. Fekete, the East St 
Louis local agent, known far and wide fot 
his political proclivities as well as his under 
writing talent, really possesses an ability in 
another direction that surpasses these attri 
butes. On several occasions Mr. Fekete has 
been called on by dealers in fancy and im 
ported liquors to test the quality of the latter 
He is looked upon as the leading connoisseur 
in this direction in Illinois, Missouri and all 
“excepted cities.” His taste never carries him 
on a strong scent. He can detect a vintage 
however ancient it is. Take him to an old 
wine cellar and blindfold him. He can tell 
even the year that the grape was put through 
the press. Show him a brand of cordial 100 
feet away and with his keen sight he can tell 
all about its history. Mr. Fekete was at the 
Northwestern meeting in Chicago. It was 
decided to put him to a severe test. A bottle 
of witch hazel was procured. Mr. Fekete 
looked at it, caught a whiff of the fragrance 
and pronounced it the very finest Scotch 
whisky. He poured out a libation and then 
holding the glass up in his most fetching style, 
he drank it down. Mr. Fekete took the next 
train for home with his reputation forever 
shattered. 
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CASUALTY & SURETY BOARD MEETS. 


INCREASE 





IN MEMBERSHIP SHOWN. 





Old Officers Are Re-elected Despite President 
Stone’s Protests—Banquet Last Night 
Was Closing Event. 





New York, Oct. 18—(Special.)—The ses- 
sions of the Board of Casualty & Surety 
Underwriters were resumed this afternoon, 
with additional members in attendance. 

The report of the committee on deposits, 
of which Captain Masters is chairman, was 
the most impressive paper presented during 
the entire meeting. It included complete 
data covering all states, the matter having 
been certified to by the various state commis- 
sioners. The report was accepted with the 
thanks of the convention. The order of 
business was here slightly changed to receive 
the report of the executive committee on 
new members proposed yesterday, who were 
elected. 

Chairman Ising reported on resident agent 
laws, the committee recommending the ap- 
pointment of a special committee to confer 
with the state departments. 

Chairman Alexander, in the report of the 
committee on amenities, urged renewed efforts 
toward correct practices as the best method 
of overcoming present deplorable conditions. 

Masters’ Resolution Calis Forth Discussion. 

A resolution offered by Captain Masters 
at a previous session was here taken up for 
discussion, namely, that special committees 
be appointed and grouped according to the 
branches of business followed, for considera- 
tion of questions pertaining to those branches. 
Owing to the great difference of opinion the 
whole question was referred to the executive 
committee. 

Under the head of new business the 
Munich Reinsurance Company was proposed 
and elected to membership. 

Chairman Lott presented the report of the 
nominating committee renominating all pres- 
ent officers and the executive committee. 
Despite the repeated refusals of President 
Stone, he and all the officers were unani- 
mously re-elected. The meeting then ad- 
journed, no date being set for the next gath- 
ering. 

The banquet began at 6:30 o'clock. 
formal speeches are to be made. 

Teeting Opened on Tuesday. 

The meeting began on Tuesday afternoon 
with officials of thirty companies present. Af- 
ter prayer by Rev. Dr. Seward, brother of 
President Seward of the Fidelity & Casualty, 
the roll was called and many letters read from 
companies in sympathy with the work of the 
board, but not represented. 

On proposal for new members, the follow- 
ing expressed their desire to join the board, 
the applications being referred to the executive 
committee: North American Accident, Em- 
ployers Indemnity of Philadelphia, Bankers 
Mutual Casualty of Des Moines, National 
Casualty of Detroit, Citizens Trust and Guar- 
anty of West Virginia, American Bonding. 

Much Work in Legislation. 

The principal work of the executive commit- 
tee during the year was consideration of legis- 
lation in various states. Twenty-two bills re- 
quired attention, but no inimical legislation 
was passed. The secretary’s report showed 
that the board started with twenty-two com- 
panies, but the membership had increased dur- 
ing the year to thirty. 

Chairman Dunham being absent, the 
taxation committee report was read by 


(Continued on Page 17.) 
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In return for the Illinois general agency 
of the Allegheny Fire, which Adolph Loeb 
& Sons of Chicago get, they give that com- 
pany 7 Pennsylvania state agency of the 
North German of New York. 





Net Premiums in Nine Months of 1905 
Exceed Entire Year of 1904 by Over $15,000 


We Expect to Double 1904 
SEND IN A GOOD ONE 
——SS————————— 


FEDERAL LLOYDS, 159 La Salle St., Chicago 








GRAND JURY STARTS INVESTIGATION. 





Alleged Misdoings of Former Officers of the 
Northwestern National Life Are 
Being Looked Into. 


St. Paul, Minn., Oct. 18—(Special.)—In- 
surance Commissioner T. D. O’Brien of 


Minnesota has been summoned before the 
Hennepin county grand jury, which today 
began an investigation of the official acts 
of the deposed officers of the Northwestern 
National Life of Minneapolis. The investi- 
gation has been commenced by the county 
attorney for the purpose of determining 
whether criminal or civil action should be 
commenced to make the officers restcre to 
the coffers of the company certain of the 
funds which, it is alleged, were irregularly 
appropriated. 

Chief among the incidents being investi- 
gated is an alleged donation to a campaign 
fund, the purchase of the site for the Minne- 
apolis Auditorium and other minor transac- 
tions. In the purchase of the real estate it is 
alleged that those holding positions of trust 
in the company purchased the property as 
individuals, and then, as trustees of the com- 
pany, bought it at an advance in price. Sev- 
eral days will be taken up with the investi- 
gation. The county attorney is being aided 
by the attorney-general’s department. The 
investigation has no bearing on the present 
administration of the company. 





FOR STANDARD PERSONAL ACCIDENT POLICY. 


The executive committee of the Interna- 
tional Association of Accident Underwriters 
met at the Hotel Manhattan in New York 
yesterday and took an important step toward 
a standard form of personal accident policy 
by appointing a special committee to draft 
a contract incorporating weekly periods, as 
recently recommended by the committee. The 
whole proposition is then to be submitted to 
the companies. 





LIST ON LUMBER LOSS. 


The following is the list of insurance on 
the Robbins Lumber Company’s plant at 
Rhinelander, Wis., which burned Oct. 4: 


American, N. J..$1,000 L. Mut., Mass. .$5,000 
American, Pa... 1,500 L. Und. Lloyds. .25,000 
MS acicvsres 500- Lumb’s Mut., O. 5,000 
Bower City Mut. 1,500 Nat’l Union .. 2,500 
Cent. Mfrs. Mut. 5,000 N. Y. Und...... 5 

Citizens Mut... 1,500 Northern, Eng.. 5,000 
Continetal ..... 000 Phila. Und..... 500 
Equitable ...... 2,500 Security, Ct.... 2,500 
Farmers, Pa.. 2,500 Spring Garden.. 2,500 
Farm. & Merch. 5,000 Toledo F. & M.. 2,500 
German, Freeport 2,500 Traders ....... ,500 
Ger. Amer...... 2,500 United Amer... 2,500 
ee 2,500 Westchester 1,500 
RS 8 ¢ ewes ice 00 Western, Ont... 5,000 
Ind. Lumb. Mut. 5,000 —_——_ 
Lumber, N. Y...13,000 rr $132,500 





UNION INCREASES ITS CAPITAL. 


Stockholders of the Union of Philadelphia 
last week voted to increase the company’s 
capital from $200,000 to $250,000. The direc- 
tors will shortly meet and fix upon the date 
for issuing the needed stock, and also the 
price for which it will be sold. It is assumed, 
of course, that a premium will be charged, in 
which case tne excess will be applied to 
surplus. 

The company’s statement as of Sept. 1 
shows assets $676,554, increase $52,766; re- 
serve $37,046, net surplus $141,191, increase 
$15,965. 





MISCELLANEOUS NOTES. 


Victor Roth, special agent of the Security 
of Connecticut in New York, has been elected 
assistant secretary of the company. 


Notices are being sent out for the twelfth 
annual meeting of the Kentucky & Tennessee 
board, which will be held at the Galt House 
in Louisville, Nov. 15. A number of impor- 
tant amendments to the constitution and by- 
laws, made necessary by the proscriptive leg- 
islation in Tennessee, will come before the 
meeting. 





How to start an economical loose leaf system. 
Send for folder. 





Want Ads Will Be Found on Page 21. 





McCURDY PROBED BY LEGISLATORS. 


GIVING BUT LITTLE 





INFORMATION. 





Work of the New York Committee Continues- 
Some of the Features of the Exam- 
ination Process. 





President McCurdy of the Mutual Life wa 
the main factor before the investigating com 
mittee of the New York legislature this week. 
There were many tilts between Mr. McCurdy 
and Attorney Hughes regarding interroga- 
tories. At the meeting of the committee on 
Wednesday, J. M. Beck, counsel for the Mu 
tual Life, declared that Attorney Hughes by 


-his questioning led up to points which gay 


the newspapers opportunity to charge Presi 
dent McCurdy with irregularities, and then 
alleged that Mr. Hughes dropped the inquiry 
before President McCurdy could explain his 
position. 

Chairman Armstrong Lays Down the Law. 

Chairman Armstrong of the committee said 
Mr. Beck could make suggestions or requests 
to Mr. Hughes or to the committee privately, 
but the object of the committee was to seek 
information whereby life insurance could be 
made safer, and the members did not desire its 
work obstructed. 

At Wednesday’s session the matter of plac- 
ing answers to advertisements or inquiries 
regarding the taking out of insurance that 
went direct to the home office, in the hands of 
commission agents, came up for special con- 
sideration. President McCurdy stated that 
this was a matter of convenience to the ap- 
plicant. The question was asked why he gave 
the agency the opportunity to make a larger 
commission when there was machinery at the 
home office to take care of all applications for 
insurance. Mr. McCurdy said that no agency 
made any more commissions than was due it, 
and that it would be impossible for the home 
office to get returns as would an agent. 

Thebaud’s Former Connection. 

It was brought out in the investigation that 
L. A. Thebaud, son-in-law of President Mc- 
Curdy and member of the firm of C. H. Ray- 
mond & Co., metropolitan agents of the Mu- 
tual Life, was formerly in charge of the “ex- 
ecutive special” department. President Mc- 
Curdy stated that he did not know what in- 
terest Mr. Thebaud had in this business. 

President McCurdy said that. he got no 
share of the commission his son received on 
foreign business. 

TicCurdy and His Private Office. 

When questioned as to the alleged luxurious 
furnishings of his private office, Mr. McCurdy 
said that there were many false statements 
made in the papers regarding it. He 
that he had no private elevator to his offic: 
and also denied that the Mutual Life had a 
wine yellar. The testimony showed that 
President McCurdy lived during the winter 
in the Grosvenor apartment building on Fifth 
avenue in New York, which hquse is owned 
by the Mutual Life. 

Frank B. Jordan, son of Thomas D. Jor- 
dan, formerly comptroller of the Equitable, 
was the first witness before the committee on 
Wednesday, and stated that he did not know 
where his father was. The committee is 
anxious to get the former Equitable official to 
interrogate him about the mysterious $685,000 
loan, 


said 


President McCurdy Is Reticent. 
President McCurdy of the Mutual Life 
occupied the entire day on Tuesday and got 
into a lively tilt with Attorney Hughes De- 
cause the witness. refused to answer some 
questions that were put to him. When \{. 
Hughes questioned President Mr. Curdy re- 
garding increasing expenses and decreasing 
dividends, asking for an explanation, Ir. 
McCurdy replied that he had not the in 
formation and would have to refer the com- 
mittee to the actuary. The committee, there- 
fore, did not press Mr. McCurdy to at 
the question, so long as he had sugs: d 
another avenue. 
Testimony Regarding Legislation. 
The main facts brought out in Tues «ys 
testimony was the payment of $1,000 to \\ill- 
iam Barnes, Sr., former state insurance com 
missioner, to oppose the repeal of the law 
which prohibited the policyholders from |! 


(Continued on Page 18.) 
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VANDIVER UPHOLDS HIS POSITION. 


ANSWERS NEW YORK LIFE COUNSEL. 








Gives Reasons for Revoking the Company’s 
License Unless It Complies With 
Demands He Makes. 





The following letter has been written by Mr. 
Vandiver, Missouri insurance commissioner, 
to the attorneys of the New York Life, who 
made a formal protest against his letter to 
President McCall: 


“T have had no direct reply from Mr. Mc- 
Call, the president of the company, to whom 
my letter was addressed, and I desire to be 
informed as to whether your letter is to be 
considered as the answer of the company. 

Discusses Legal Authority. 

“Assuming that it is to be so considered, 
permit me to call attention to the fact that 
you neither deny nor admit the facts alleged 
in my letter to the company as the basis of 
the proposed action of this department, nor 
do you set up any defense, but content your- 
self with questioning my authority under the 
statute referred to and the propriety of my 
taking such action. These two words, ‘author- 
ity’ and ‘propriety,’ seem to cover the whole 
of your contention. It is not my purpose here 
to answer in detail your various suggestions 
bearing on these two points, because I do not 
think they touch the heart of the question. 
But as to authority, the statute seems to be 
as clear as it was possible for the legislature 
to make it, and my sense of duty under the 
statute as plain as Holy Writ. If the courts 
should hold differently, that is their responsi- 
bility, not mine. 

Decision in Woodmen Case. 

“You complain that the proposed action is 
premature and that the company has not had 
its day in court. I remind you that the statute 
puts this responsibility on the superintendent 
for the very purpose of preventing unneces- 
sary delay. The supreme court of Missouri, in 
the case of the Woodmen of the World vs. 
Orear, had this to say of the office of super- 
intendent : 

The business intrusted to this officer, as it 
affects the interests of both the people and 
the insurance companies, is of such a char- 
acter that it would be injuriously delayed if 
the questions arising out of it were to be 
submitted for determination to _ tribunals, 
whose course is less summary, if the judg- 
ment of the superintendent were subject to 
review. Hence in such matters his decisions 
are final. It must be so in necessity of the 
case, or else the protection which the law 


makers intended to give the people would be 
frittered away in litigation. 


Propriety of the Action. 

“As to the propriety of this action, allow 
me to assure you that the demand made upon 
the company was made after careful delibera- 
tion and with a view of protecting the policy- 
holders in this state and the people of the 
state, whose interests it is my sworn duty to 
protect. 

“There is no disposition on my part to ig- 
nore the comity of states, but I have a duty to 
perform under the laws of Missouri. I pre- 
sume the insurance officers of other states will 
be guided by the laws of their own states. 
The whole substance of my demand upon the 
company is for a sufficient guaranty of honest 
management of the funds of policyholders. 
Nothing more is implied; nothing less should 
be accepted. 

Will Grant a Hearing. 


“As you ask that action be suspended, I will 
Suggest that if you have any facts to present 
or explanations to make, or any denial of the 
acts on which my action is based, I will be 
very glad to hear you either Wednesday or 
thursday of this week, or the same days of 

xt week, when the subject can be taken up 
ire in detail. At present I know of nothing 
warrant any change in the course of action 
atked out, and must consider it hazardous 
the people of Missouri for the company to 
atinne writing new business undef present 
nditions. But you will be given every oppor- 
tunity to present your argument and protest 
if you so desire.” 

Attorney for Company Comments on Letter. 

F. N. Judson of St. Louis, one of the attor- 
neys for-the New York Life, when shown 


tl : of Mr. Vandiver, addressed to him, 
s as 


I 
I 
t 
I 
t 
C 
Cc 
t 


“I consider it important, if true, that Mr. 
(Continued on Page 18.) 





MUST OBEY “INTENTIONS” OF LAW. 





Folk of Tennessee Is Insisting on Even More 
Than the Letter of the Law Itself 
in Nashville Controversy. 





Commissioner Folk of Tennessee has gone 
the law itself one better and proposes to make 
companies and agents live up to the “in- 
tentions” of the law as well as the law itself. 
Replying to a committee of Nashville business 
men who recently asked him for a definite 
statement of the department’s attitude in re- 
gard to the Nashville situation, he wrote a 
long letter in which the following appeared 
in italics: 

“In reply to this, permit me to say that 
I can conceive nothing more foreign to the 
purpose of the insurance department of the 
state than to prosecute an insurance company 
doing business in Tennessee or its represen- 
tatives so long as such company and its agents 
comply with the laws of the state, and do 
not violate the intentions thereof.” 

According to the law as quoted by Mr. 
Folk, agents may associate themselves together 
for the purpose of “minimizing expenses by 
the employment of joint inspectors or experts 
for preparing rating schedules and designating 
iinprovements with a view to the reduction 
of the cost of insurance,” but the rates thus 
made are not binding and if any local board 
attempts to make them binding it will be 
heavily punished. 

In short, the law compels companies to 
make rates through their local agents. It per- 
mits them to agree through local agents and 
experts as to what the rates shall be and 
then punishes them if they proceed to collect 
these rates. The commissioner has warned 
the companies that if they require daily re- 
ports to be sent through a stamping office 
they will be prosecuted. The commissioner 
may see fit to interpret as a violation of the 
“intentions” of the law any move the com- 
panies may make to collect the rates which 
the law permits them to make. 

The companies, desiring to avoid a breach 
of the “intentions” of the law, are for the 
most part refraining from writing any busi- 
ness in the congested district of Nashville, and 
the insurance famine grows more stringent 
every week as lines expire and the insured 
cannot get them renewed. 





LEWIS CHANGES COPIPANIES. 

Henry Lewis, special agent of the National 
Union of Pittsburg in Kansas, has resigned 
to accept the special agency of the St. Paul 
Fire & Marine for Kansas, with headquarters 
in Wichita. 





DELAWARE IS ALL RIGHT. 


President Paulding of the Delaware in a 
circular letter says: 

“It gives me pleasure to announce that the 
annoying attacks upon this company, which 
have been made for months past, have been 
brought to an end, and that the present 
management is now sustained by a large ma- 
jority of the stock of the company. This 
satisfactory condition has been brought about 
by the friendly intervention of the Fidelity 
Shareholders Company, a corporation actively 
in sympathy with the present management. 
The company is in excellent condition, the 
heavy loss of the Baltimore fire having been 
entirely recouped. The net surplus on Oct. 1, 
1905, over and above all liabilities was in 
excess of $150,000.” 





DEATH OF MAJOR McCLUER. 


Maj. James L. McCluer, one of the pio- 
neer insurance men of the west, died at the 
home of his daughter near Kansas City last 
week. . Shortly after the close of the civil 
war, in which Major McCluer won distinction 
in the Confederate army, he took the agency 
of the AZtna in Platte county, Missouri. Later 
he became special agent for Kentucky, Ten- 
nessee and Alabama. From 1876 until 1882 
he covered the Missouri, Kansas and Ne- 
braska field for the. same company. Later 
he was state agent for Texas and after that 
special agent and adjuster for Missouri, Kan- 
sas, Oklahoma and Indian territories. He 
was the first president of the Missouri and 
Kansas Board of Underwriters. 





MORE ABOUT AMERICAN FIRE DEAL, 


HOW FRELINGHUYSEN GOT CONTROL. 








President Porter of the Spring Garden Likely 
to Be Chosen Chief Executive Under 
the New Regime. 





Advices from the east state that it is gen- 
erally known that the new interests in the 
American Fire of Philadelphia have decided 
to place Clarence E. Porter, president of the 
Spring Garden, at the head of the American 
Fire. The two companies will thus be oper- 
ated under one head. Both are controlled by 
J. S. Frelinghuysen of New York, and he 
figures that he can reduce expenses by oper- 
ating them in conjunction at Philadelphia. 
It is likely that L..S. Amonson, secretary 
of the agency department of the American, 
will remain with the company. President 
Packard of the American will no doubt retire, 
and it is generally expected that Secretary 
Waite Bliven will also be squeezed out. 
Efforts have been made by some of President 
Packard’s Philadelphia friends, especially Sec- 
retary Hexamer of the Philadelphia board, 
to arrange a combination so that President 
Packard might remain, but nothing has been 
accomplished. 

Further Information Is Received. 

Last week THe Western UNDERWRITER 
printed an interesting communication from 
Louis S. Amonson, secretary of agencies of 
the American Fire, concerning a_ pooling 
arrangement held by the Packard interests. 
Additional information concerning the change 
in control of this sturdy old Philadelphia 


. company, whose affairs have occupied so large 


a share of public attention of late, has come 
to hand. 

The capital of the American Fire is 
$500,000, in shares of $100 each. Its stock 
was widely scattered among 250 shareholders, 
there being few large blocks. President 
Packard was elected to his position as vice- 
president of the company a couple of years 
ago by virtue of some 800 shares of stock, rep- 
resented as trustee by the Pennsylvania Com- 
pany for the Granting of Insurance upon 
Lives and Annuities of which institution a 
brother is president. 

How Frelinghuysen Got a Hold. 

When the Frelinghuysen interests had suc- 
ceeded in buying up a considerable number of 
shares of the American stock the first serious 
dent in President Packard’s armor was made 
when the Ivy Williams school instructed the 
Pennsylvania corporation to sell the 175 shares 
held in trust for it. Later other parties in- 
structed the trustee corporation to the same 
effect, until the entire 800 shares had been 
gobbled by Mr. Frelinghuysen. To offset the 
New York parties, President Packard and his 
friends formed a pool and bought stock as 
fast as they were able to do so. To this pool 
Pennsylvania State Agent Ash is credited with 
having contributed $30,000, J. G. Hilliard, 
New York city agent of the company, $10,000, 
the Brooklyn agents $8,000, Baltimore repre- 
sentatives $5,000, and possibly other of the lead- 
ing agents. Mr. Packard, Secretary Bliven 
and Agency Superintendent Amonson also 
contributed to the fund, and made a hot fight, 
though it later developed a hopeless one, to re- 
tain hold of the institution in the hands of 
the present management. It was this pool 
that Mr. Amonson refers to in his communi- 
cation of last week. 

Packard Held to His Stock. 

While permission to sell required the unani- 
mous consent of all parties at interest, it is 
asserted that President Packard refused to 
dispose of his stock, although consenting that 
the others should do so when he realized the 
futility of further resistance. Secretary 
Bliven, in addition to his interests in the pool- 
ing arrangement, was trustee for twenty 
shares of stock held by his mother. This he 
sold under instructions from her. 

A condition in the by-laws of the American 
Fire is to the effect that no one shareholder 
can cast more than twenty votes, the voting 
privilege being on a sliding scale from one 
to twenty votes according to the holdings of 
the individual ; this means that Mr. Frelinghuy- 
sen will have to put in a number of men 
to represent him, and he will probably have 
to secure Philadelphians, too. President Por- 
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Northwestern Meeting. 





Officers Were Chosen This Time Without 
the Wirepulling That Has Been a Feat- 


ure on Previous Occasions. 











At the annual meeting of the Fire Under- 
writers Association of the Northwest officers 
were elected as follows 

President—R. S. Odell, Chicago, state agent 
of the Phenix for Illinois. 

Vice-President—D. W. Andrews, Lansing, 
Mich., superintendent of agents of the Michi- 
gan Commercial. 

Secretary—N. E. Briggs, Chicago, 
agent of the North British for Illinois. 

Treasurer—W. R. Townley, Chicago, gen- 
eral agent Western of Toronto and British 
America. 

Directors—Tnomas E. Gallagher of Cin- 
cinnati, AZtna; C. W. Cartwright, Minne- 
apolis, Northern Assurance; S. E. Cate, St. 
Louis, North British and Mercantile ; F. B. 
Luce, Chicago, Phoenix of Hartford; E. S. 
Phelps, Burlington, Ia., North America; C. L. 
Dewitt, Chicago, Newark Fire; E. F. Free- 
man, Omaha, Milwaukee Mechanics; R. L. 
Parsons, Chicago, Northern of New York; 
John Virchow, Aurora, Ill., Prussian National. 

The lively contest for the presidency usu- 
ally in evidence was lacking. Very little was 
said about candidates until the evening of 
the first day. Cyrus Woodbury of the Queen 
in Ohio, J. W. Robertson of the Fire As- 
sociation, Mr. Odell and N. B. Jones of the 
American Fire of Pennsylvania in Michigan 
were mentioned. Only Mr. Odell and Mr. 
Jones were brought out. There’ was no cam- 
paigning, and hence it was a relief in a 
sense from the old-time electioneering proc- 
ess. 

Mr. Jones was presented by W. S. Abbott 
of Michigan. He was referred to as the 
grand old man of the state, a veteran, tried 
and true, straight as a string and an able 
presiding officer. It came as a surprise to 
Mr. Jones, who said he regarded the mention 
of his name as a joke. He ran well and his 
vote was certainly .? plea ising compliment. 


state 


C,. L. De Witt in a 
address nominated Mr. Odell. The members 
listening to Mr, De Witt no doubt sized him 
up asa splendid piece of presidential timber 
himself for the future. The non-union boys, 
such as Meeker of the Concordia and Huff of 
the National Union, seconded Mr. Odell’s 
nomination. E. M. Schoen of Kansas City, 
a former lllinois boy, made his initial bow, 
and called Odell a “ray of sunshine,” the 
young man’s friend, ever ready to help his 
fellows. 

When Mr. Odell made his speech of ac- 
ceptance, he said his old employer, the late 
A, Williams of the Connecticut, once said 
to him that if the successful man was one who 
did not do much work himself but got others 
to dispose of the labor at hand, Mr. Odell 
should be very successful 

Colonel Odell will make a rattling good 
president. He is liked by everyone, can al- 
ways be depended on to do the right thing 
and is a big field man. 

* 


most finely phrased 


* 


D. W. Andrews of storytelling fame, one 
of the jolly men of the fraternity, had_a 
walkover for the  vice-presidency. He 


caught the populace in his speech of accept- 


ance by telling of two men who found a 
cigar stub and decided to organize a com- 
pany. One was elected president, whose duty 


The other became 
function was to 


stub. 
sole 


was to smoke the 
vice-president, whose 
spit. 

N. E. Briggs of the North British was re- 
elected secretary. John Porter Hubble nomi- 
nated him, referring to the secretary’s “shin- 
ing dome,” exquisite dress, and~ sparkling 
diamond. When Mr. Briggs stepped to the 
front to accept he took a manuscript from 
the table, intending to convey the impression 
that he had a set speech. Mr. Briggs urged 
members to be more careful in notifying 
him of change of rene We or location. 

W. R. Townley, the only one of his kind, 
was re-elected treasurer. There had_ been 
some fear of his taking to the woods, but 
he stood behind the exchequer and promised 
to count the money for another year. 

John Marshall reported for the committee 








on the president’s address. 
that the library work be pushed, and com- 


It recommended 


mended President T.-E. Gallagher for the 
logic and admonition found in his address. 

Speaking of President Gallagher, it can be 
said that he made a most excellent presiding 
officer. Ever and anon came out a “Casey” 
story that elicited a roar of laughter. The 
boys would have been disappointed, very 
much so, had not “Casey” figured in the 
program. The president was easy and ani- 
mated in his expression. Mrs. Gallagher oc- 
cupied a seat in the balcony during the pro- 
ceedings. The charming Miss Grace Galla- 
gher was also present part of the time. 

* * * 

J. T. Dargan, president of the Atlanta- 
Birmingham, received a $100 prize at a 
Northwest meeting just twenty-five years ago 
for producing the best essay on an assigned 
subject. He. had a very handsome medal 
made, which he brought to this meeting and 
exhibited. W. B. Cornell of the North Brit- 
ish was president of the association when 
the prize was awarded. 

Memorials were presented in tribute to 
Henry Fowler of Chicago, C. F. Hawkins 
of Denver, H. A. Glassford of New York, 
Alfred Rowell of New York, H. B. Kitson 
of Detroit, W. R. Foster of Detroit, A. A. 
Kratzenburg of St. Paul. 

* ok x 


Vice-President R. M. Bissell of the Hart- 
ford and President Paulding of the Delaware 
were elected to honorary membership. 

The place of meeting in the music hall of 
the Fine Arts building was a new departure. 
In many ways it was an improvement, yet 
it lacked the sociability of the lobby of the 
banquet room of the Auditorium. There was 
the absence of compactness and the homelike 
spirit of old. In the banquet hall the hearers 
were close to the rostrum. It relieved the 
meeting of the necessary formality of speak- 
ing from a stage. Still the old room was too 
small and stuffy. 

Some objection was found to the time of 
the meeting. October is the best working 
month of the year. The managers as a rule 
feel that September should close the conven- 
tion season. It takes a solid weck out of a 
month to attend a Northwestern function. 
Yet the time was changed so that managers 
who attend union meetings might be at the 
Northwestern convention. They usually desire 
to go east after the union meeting, and as it 
comes the week before the customary time of 
Northwestern convention they cannot get 
back to the latter. So it seems to be up to 
the managers. 

The presence of the members of the ladies’ 
auxiliary of the Illinois State Board on Wed- 
nesday afternoon, who came to hand the laurel 
wreath to their star: hero, W. B. McIntyre of 
Rock Island, Ill, elicited from President 
Gallagher one of his most expansive smiles. 
He referred to the ladies as the best part of 
the Illinois State Board. As the president 
had introduced the ladies in this way one of 
the speakers in beginning his address said: 
“Mr. President, Members of the Illinois State 
Board and Gentlemen.” There was at once 
an uproar of laughter as the convention be- 
lieved the speaker had committed an egre- 
gious blunder and in his embarrassment men- 
tioned the Illinois State Board instead of the 
Fire Underwriters Association of the North- 
west. However, the joke was on the conven- 
tion as the speaker purposely addressed the 
ladies as “members of the Illinois State 
Board.” 

W. H. Armstrong, a local agent at Ripley, 
O., always attends Northwestern meetings. 
He has become a veteran in the service and 
has only missed one meeting, that being the 
initial one at Dayton, O., when the associa- 
tion was organized. 

* * 4 

Of the speakers, J. M. Beck of New York, 
ex-assistant attorney-general of the United 
States, was the star. He could not reach Chi- 
cago until Thursday morning, but he made 
up for lost time. Mr. Beck’s comment on 
the life insurance investigation in New York 
was interesting and significant because he is 
the special counsel for the Mutual Life. The 
daily newspapers made much of his talk, both 
in a news and an editorial way. His theme 
was “F ederal Supervision,” and he is one of 
its most ardent advocates. While the United 
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AS SEEN FROM CHICAGO. 


GOSLINE OFFICE TO JOIN THE BOARD. 


L. H. Gosline & Co. of Chicago have been 
appointed general agents of the Millers Mu- 
tual Fire of Alton, Ill., for Chicago and Cook 
county. The Millers Mutual began writing 
business in Chicago through regular channels 
some time ago. R. McKinney, son of the 
president of the company, is associated with 
Mr. Gosline in the insurance business. The 
Gosline office is one of the prominent surplus 
line agencies in the west, it representing a 
number of good surplus line companies. The 
firm will now seek to do a local business and 
has applied for membership in the Chicago 
Underwriters Association. 

+e a+ 
ANOTHER COMPANY FOR LOEBS. 

Adolph Loeb & Son of Chicago have been 
appointed general agents of the Allegheny Fir: 
of Pennsylvania for Illinois. They also have 
the company for reinsurance purposes in Mis- 
souri, Wisconsin, Iowa and Minnesota. 

b+ +H 


PAYING TOO MUCH FOR BUILDERS’ RISKS. 


The companies are being “jacked up” fo 
their failure to observe strictly the union rul 
40, relating to commissions on builders’ risks, 
which reads: 

Upon all buildings in course of construction, 
regardless of the purposes for which they may 
be occupied when completed, a commission of 15 
percent only may be allowed; provided that when 
policies are issued for a term of one year or 
more, and the purposes for which the building is 
to be occupied on completion are mentioned in 
the policy, such commission may be allowed as 
the rules of the union would permit were the 
building completed and occupied. 

It is claimed the majority are paying mor 
than 15 percent for short term builders’ lke. 7 
ae +s 
MANY DWELLING HOUSE FIRES. 


The opponents of the movement to reducx 
preferred rates in Chicago feel that they 
have had several incidents occur recently to 
back up their position. The fire at Austin 
destroyed a number of dwellings and mercan 
tile buildings used partly for dwelling pur 
poses. It brought out the fact that the mains 
under the streets are too small for a fire of 
that size. Another fire at Fifty-sixth an 
Union street took out part of a row of houses. 
There have been other fires in the dwelling- 
house districts in different parts of the city 
One company had thirty-six dwelling losses 
last week. It is also shown that in the large 
district bound by Thirty-ninth, Sixty-third 
and State streets and Lake Michigan there 
are only two engine houses. A bad fire in this 
district it is argued would be very disas- 
trous, 








++ ++ 
TROUBLE WITH NEW WHISKY RATES. 

Since the recent advance in whisky rates in 
Kentucky, companies are having difficulty in 
securing the new rates, owing to the position 
taken by some of the Louisville agents, who 
hold that the new rates do not become opera 
tive until duly promulgated by their local or 
ganization. Whisky in the bonded warehouses 
of the Old Kentucky Distilling Company and 
the Buchanon-Anderson-Nelson Company w 
recently written at the old rate of 37% cent 
and agents claim that the new rates have n 
yet been ratified by the local board, hence the) 
are averse to obtaining the increase. It 
also claimed that they are compelled to me: 
the competition of some agents who are cance 
ing and rewriting policies covering on whisk 
in order to avoid the advance. The compan 
however, are insisting upon immediate ap 
cation of the higher rates, and are not p 
mitting Pid cancelations to escape the rise 

++ ++ 

WESTERN FACTORY ASSOCIATION GOSSIP 

It seems likely that the New Hamps! 
Fire will join the Western Factory Assoc 
tion now that it has entered the union. 
company was one of the main factors in 
ganizing the Western Sprinkled Risk A 
ciation, but now feels the Western Fact 
will be to its liking. When it can retire 1 
its present association without too much © 
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harrassment it will be received hospitably by NIA. His divorced wife, whom, it is said, he 
Messrs. Blauvelt and Tripp. has failed to support, is reported to have 

That the American of Pennsylvania will secured a confession from him. 
have to leave the Western Factory is assured. ++ ++ 
If it does not resign the by-laws will be ALARMED OVER GRAND JURY ACTION. WILL MEET IN NOVEMBER. 
amended to force it out or a new association ~-- Ow} ayes ies 
will be formed. It is hoped by the members, | Insurance Men See Cause for Apprehension in wing to the fact that the Ohio Fire Pre 


therefore, that the American will pick up its 
doll rags and go home. The Western Factory 
people feel that the American will be a con- 
stituent part of the Jameson & Frelinghuy- 
sen syndicate and hence will be in competition 
on sprinkled lines. 

t+ 


NO RATE-CUTTING AND REBATING. 


Manager Whittock of the Glens Falls says 
to his agents: 

“Under no circumstances accept term busi- 
ness for us at anything below our estab- 
lished or advisory annual basis rate. If any 
company persists in accepting term or annual 
business below our established or advisory 
tariff, let them have it. It will be only a 
question of a short time whén you will be 
relieved of their demoralizing, not to say 
dishonest, practices, as no company can con- 
tinue to accept business at a farthing below 
the very low rates now obtaining and escape 
falling into the hands of a receiver, or pass- 
ing out of sight by reinsuring their business 
in some old and tried company. 

“If any competing agent seeks to obtain 
business by division of his commissions with 
his patrons (a practice even more disrep- 
utable and dishonorable than that of cutting 
rates), and you cannot, in a kindly and neigh- 
borly way, get him to see the great wrong 
and injustice he is doing himself personally, 
as well as his associates in the business, and 
secure his reform, let him have the business, 
as it will be only a question of time when 
he, too, will fall into the hands of a receiver, 
or the companies he represents will promptly 
put him out of business by withdrawing their 
agencies from him, as they should.” 

++ te 


TECHNICALITY GROWING LESS POPULAR. 


There is a general indication that the era 
of technicality, insurance wise, is passing, and 
companies are getting back to the olden days, 
when good, common sense underwriting was 
in vogue, and when business was carried on 
with less expenditure for technical reports 
which, apparently, have not reduced the loss 
ratio to any appreciable extent. While it is 
conceded that a certain measure of scientific 
principle is conducive to successful results, a 
super abundance of this sort of data is no 
longer considered necessary, and the launcher 
f visionary schemes will hereafter have a 
hard time in marketing his wares. 


( 





A PASSING THOUGHT. 


Chicago.—To the Editor:—Many policies 
re indifferently written by careless agents 
ind clerks. While meaning to cover as- 


ured’s stock, they leave off the comprehen- 
ive term at the end of the description, 
\nd such other merchandise as is usually 
ept for sale in stores of the kind.” Loss 
iten overtakes the assured and he has to 
infront the adjuster with a lame claim, the 
ljuster applying the wording of the policy 
terally. However, assured has plenty of 
isurance to cover his loss and the mer- 
handise that is thrown out is not more 
izardous than that admitted. Consequently 
mtroveries arise and if the case gets into 
uurt the judge often reforms the policy 
ud claimant gets what he starts out for. 
Seems to me if we could have in the con- 
tions of the policy, or all adjusters agree 
it as an unwritten law, something like 
is—when the wording covered part of the 
ck and the uncovered part was of the 
me hazard, I would deduct fromthe 
licy the total sound value of the specific- 
named stock; then let the residue of 
policy, if any, cover the unmentioned 
ticles of merchandise, as this residue stood 
the total sound value of said unmen- 
ned merchandise. 


An ApbJUSTER. 





The question of advancing rates on whole- 

‘ grocery stocks is up for the attention of 

te - executive committee 
iariff Association. 


of the Southeastern 





the Recent Agitation in Various Sec- 
tions of the State. - 


Ohio men are considerably worried over the 
action in Ashtabula county and the assevera- 
tions of the Auglaize county grand jury in that 
it is a direct stab at the county organization 
plan, which has been so successful in the state. 
It will have a deterrent effect on further pro- 
motion work and will also cause the cold 
chills to run down the back of stamping secre- 
taries. It may tend to frighten agents and 
give the weak-kneed an cxcuse to retire from 
county boards. The whole effect will be dis- 
turbing. 

Governor Herrick has no use for the insur- 
ance interests, and, if he can stir up some 
political thunder at their expense, he will do 
so. Politics, most men as gree, is at the bottom 
of the recent Ashtabula movement. The lead- 
ers may have been abetted by some dis- 
gruntled agents who were not indicted by the 
grand jury. 

A Dayton business man 
letter in the Dayton Journal, 
insurance clause and saying 


comes out in a 
attacking the co- 
an effort will be 


made to get a strong anti-coinsurence bill 
through the next legislature. 
Cleveland, Oct. 18 —(Special).—In the 


opinion of many field men, the action against 
the insurance men in Ashtabula county, and 
the attempts at prosecution in some of the 
other counties, are a part of a political move. 
This is the more patent from the fact that 
action has also been taken against the Union 
Central Life, alleging that back taxes are owed 
by the corporation, and also because certain 
papers have been printing long stories about 
the attempts of certain persons and com- 
panies to secure a reduction of the very ex- 
cessive taxes that are loading the policyholders 
with additional premiums. 

Of course, no one knows just what result 
is expected of these flashes unless it is to form 
a lasis for the stories that are being retailed 
through the news columns of the daily press. 
But that the suits will die a natural death 
is the belief of many, as soon as the campaign 
is over. Some of the field men want the 
agents’ organization to push them to a finish, 
now that they are started. but others feel that 
they will be an expense and if won would not 
amount to so much, since the organizations 
have received the tacit approval of officials 
so far. 

It is declared that an attorney who is said 
to be backing the prosecuting attorney in 
Ashtabula county made the remark that, even 
if the indictments are weak and there is not 
much to base the suits on, it would be a 
g20d tiing to start them, any way. In other 


words, he admitted that the foundation is 
weak, 
Prosecuting Attorney Keeler of Cleveland 


has a lot of papers, he says, in his desk, that 
contain proof enough to place Cleveland agents 
under indictment, but he doubts whether he 
will be able to reach them or not while he 
is in office. But, he says, the papers will be 
left for his successor. In that city, it will 
be a hard matter for the attorneys to make a 
case against the agents, whatever Mr. Keeler 
may have in his desk or up his sleeve. While 
a local yellow journal has been photographing 
the bulletins sent out by the inspection bu- 
reau and the notices sent to agents from 
the exchange and in its own way convicting 
the agents, there is little to work on after 
all. The exchange does nothing more than 
keep agents in line, as in any other business, 
and the bureau is independent. 





T. K. WILKINS IN TROUBLE. 

Thomas K, Wilkins, Jr., of Lima, O., who 
several years ago was a disturbing element 
in fire insurance circles, when he represented 
the Squire, Hahn & App string of com- 
panies, and who afterward went into the 
wildcat business with the Amazon of Lima 
and later of Fort Wayne, is under indictment 
for complicity in the robbery of the Ameri- 


can National bank of Lima seven years ago. 








vention Association has changed the daie of 
its quarterly meeting, another session will be 
held on the first Monday evening in November. 
After that the meetings will again come reg- 
ularly every three months. 


+e ++ 


LANE WILL UNIONIZE. 

C. L. Lane & Co. of Bellefontaine, O., 
given notice that they will unionize. 
leading company is the Connecticut, 
the only non-union company 
is wumnderstood several 
want the company. 


have 
Their 
it being 
in the office. It 
Bellefontaine agents 


BIG SUBROGATION SUIT ON TRIAL. 


Case of George CO. Murphy Pottery Company 
Against the Pennsylvania Company Be- 
ing Heard in Cleveland. 








The case of the George C. Murphy Pottery 


Company of East Liverpool, against the Penn- 


sylvania Company was begun in the federal 
court at Cleveland, Tuesday. The railroad 
company has about fifty witnesses and the 


pottery company has perhaps as many more 
An attempt was made to settle the case some 
time ago, but it is said the railroad company 
would not agree to what the other side con- 
sidered a fair proposition. ‘This case grows 
out of the fact that a long freight train was 


standing across the only street approaching 
the pottery company’s plant, when it took 
fire, and the fire department could not get 


to it until the blaze got such a start that noth 
ing could be done with it. The insurance 
companies that paid the loss are made parties 
defendant in the suit, owing to their subroga 
tion agreement. 





FOUND GOOD CONDITIONS. 


Field men report that the inspection of 
Columbus showed good conditions, much bet 
ter than really expected, although the. city 


has been closely inspected. Some of the field 
men spent two days in the work there, and 
the ground was gone over very thoroughly. 





CINCINNATI NEWS. 











At Cincinnati, Harberer & Co.’s carriage 
factory, 920-926 Summer street, is to be equip- 
ped with sprinklers by January 1, by the Stand 
ard Fire Extinguisher Company. 

The Standard Fire Extinguisher 
is installing sprinkler in the hat 
Kahn, Fellheimer & Co., Walnut 
operative about Dec. 1. 


Company 
factory ot 
to be 


street, 


H. E. Boning, state agent of the Milwauke« 
Mechanics, is still at Hot where he 
is endeavoring to boil out of his system certain 
slight symptoms of apoplexy 


Springs, 





AFFAIRS AT CLEVELAND 











The New Brunswick Fire, which is now 
entering Ohio, has placed its supplies with 
Hawley & Reed in Cleveland. ‘They are the 
Ohio Farmers’ leading agents 

R. E. Gooch, secretary of the Western Re- 
serve, spent a few days in St. Louis after 
attending the meeting of the Fire Under 
writers Association of the Northwest last 
week. 


A. H. Beddell of the . M. Stafford & Goss 
Company is oan aap some time at French 
Lick Springs with a number of other insurance 


men. He will return shortly, prepared for 
the strenuous fall campaign. 
suilding Commissioner Eisenman and the 


fire committee of the city council traveled over 
a good part of the eastern portion of the 
city last week for the purpose of planning 
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an extension of the fire limits. It is said 
to be their intention to extend the fire line 
to the city limits on streets that are being 
rapidly built up with business houses, and also 
to take measures for the protection of property 
where residence sections immediately adjoin 
business districts. Business is growing rapidly 
here and new centers are springing up in many 
parts of the city, while others are being ex- 
tended. 

Up to this time the loss ratio in this city 
has been quite favorable. The last two months 
have been especially good, but few fires of any 
moment occurring. 


Natural gas is being introduced in East 
Cleveland, the fashionable suburb of the city, 
and agents will in all probability be busy soon 
issuing permits and changing their records. 

The firm of Matz & Harmon has succeeded 
Matz & Thomson, who have offices at 1019 
Garfield building. The Delaware, Firemans 
Fund, Orient and Reliance are represented. 





OHIO AGENCY APPOINTMENTS. 


Aitna—A. W. Herring, Lima; A. B. Brock, 
Loveland; J. R. West, New Vienna; Ward Bros., 
Gallipolis; J. T. Wright, Leesburg; H. F. Murray, 
Chicago; T. H. Hysell, Pomeroy; O. C. Hawley, 
New Paris; J. A. Klahr, Bloomville; William D. 
Heckert, Fostoria ; Thacker & Ogier, Hamden Jct. ; 
BE. G. Wilson, Morrow. 

Agricultural—Juana Edwards, London. 

Concordia—W. M. Glenn, Newark; B. B. Fristoe, 
New Lexington. 

Continental—Milliken & Perry, Cadiz. 

Calumet—A. C. Close, Sandusky. 

Delaware—J. T. Ricks, Springfield; Tiffany & 
Clapp, Clyde. 

German, Freeport—Thomas FE. Dye, Urbana; 
W. R. Walker, Batavia; Levi Mills, Wilmington ; 
U. D. Lines, Baltimore; Tiffany & Clapp, Clyde; 
T. J. Baum, Montpelier. 

Germania—Clay Hedger, Cincinnati. . 

Home, N. Y.—H. T. Roe, Dillonvale; L. Powley, 
Monroeville. 

Hartford—John A. Seaton & Co., Cleveland; 
Ward Bros., Gallipolis; L. Powley, Monroeville; 
F. H. Carpenter, Lyons; T. W. Neff, Yellow 
Springs; F. W. Barber, Kent. 

Lon. & Lan.—Stephen Wolf & Sons, Fremont. 

Mechanics—J. P. Aiken, Bellefontaine. 

Milwaukee—H. C. Grafflin, Piqua. 

National, Pa—S. J. Pence, Kenton; W. H. 
Anderson, Akron. 

North German—Anna Oehn, Bellaire. 

Nassau—J. C. Hauser, Sandusky; 
Fulton, Xenia. 

N. W. Nat’l—Charles L. Stevens, Mt. Vernon; 
Bennett Hinckley, Greenspring; C. L. Staum, 
Sycamore. 

Orient—W. H. Harmon, Cleveland. 

Phenix—J. S. Brown, South Charleston. 

Prov. Wash.—F. 8S. Culp, Butler; F. 
Borough, North Baltimore. 

Queen City—L. 8S. Nichols, Findlay; A. J. 
Brennan, Wellsville. 

Reliance—Matz & Harmon, Cleveland. 

Royal—L. G. Matheny, Nelsonville. 

Springfield—W. BP. Reilly, Lima; Jesse G. Hale, 
Cleveland; Meeker & Minnich, Greenville. 

Shawnee—John Cummings, Columbus. 

Traders—William Boeddeker, Oakley; Casper 
Haeckl, Cincinnati; Fred W. Peters, Marion. 

United Firemens—McCray & Son, Logan. 

Union, Pa.—Juana Edwards, London. 

Northern, N. Y.—Buerkle & Lermann, Sandusky ; 
W. B. Johnston, Elyria; Whittlesey & Co., Toledo; 
Rice, Haney and Medbury, Youngstown; W. H. 
Evans Jr., Akron; Robinson Insurance Agency, 
Martins Ferry. 

Norwich Union—Milliken & Perry, Cadiz. 

Orient—F. E. Cailor, Youngstown. 

Sun, Eng.—Ward Bros., Gallipolis; 
De Long, Lima. 
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OHIO AND WEST VIRGINIA NOTES. 


The Rossia of St. Petersburg, Russia, a re- 
insurance company, has put up the $100,000 
deposit and entered Ohio. 

A complete Niagara 1905 wet-pipe sprinkler 
system has been installed in the plant of the 
Reliable Match Company at Ashland, O. 

Godfrey Sutermeister, who conducted a local 
agency at Kenton for many years, has finally 
given up the insurance business on account 
of failing health. 

George K. March, special agent of the Fire- 
mans Fund for Ohio, now living at Hillsdale, 
Mich., will move either°to Toledo or Colum- 
bus in the near future. 

President Deatrick of the Ohio Field Club 
has appointed A. G. Sanderson of the A®tna, 
B. T. Duffey of the Royal and W. H. Clem- 
ons of the Phenix as members of the ex- 
ecutive committee. 

James Townsend and George Miller, 
hostlers, were arrested at Columbus a few 
days ago by Deputy Fire Marshals Fox and 
Brown on the charge of setting fire to a row 
of stalls in one of the large barns at the 
driving park, 








STATE TOPICS OF ILLINOIS. 


THINK RULE WILL CAUSE TROUBLE. 











Action of the Illinois Field Club Creates 
Much Comment in Union Circles 
and Conference Is Called. 





The action of the Illinois Field Club in de- 
claring that mercantile brick buildings with 
opera house, theater and hotel occupancy will 
be written at two annual rates for three years, 
instead of two and one-half annual rates as 
passed by the Western Union, is likely to 
cause considerable trouble unless the measure 
is rescinded. It is stated that one of the large 
non-union companies, whose representative is 
a member of the Illinois Field Club, sent out 
a circular quoting this change in rates. The 
Illinois Field Club has an agreement with the 
Illinois State Board that it will abide by its 
rates and rules. The rate agreement is there- 
fore the backbone of the compact. The state 
board people claim that unless this action is 
repealed it will mean a severance of relations. 
The matter has been put up to the Govern- 
ing Committee of the Western Union for such 
disposal as the members desire to make. The 
tinion companies feel that inasmuch as the 
field club passed this rule without the sanc- 
tion of their companies it may be possible to 
work through headquarters and have it re- 
pealed. The state board takes the ground that 
the field club understands its position in that 
the governing committee of the union is the 
ruling body, and the state board is therefore 
compelled to adopt such measures as it com- 
mands. The field club, while appreciating the 
nature of the conditions, is galled by feeling 
that its members must submit to anything that 
the governing committee sets forth. 

The subject will be taken up in joint con- 
ference perhaps next Monday. The field club 
also passed a resolution declaring that tornado 
insurance may be written in a joint policy, sep- 
arate policy or a rider. The union rule speci- 
fies a separate policy, but many of the non- 
union companies have never followed this rule. 





KNOCK OUT NEW YORK BROKERS. 


Secretary Persch of the Illinois State Board 
went to Abingdon last week to investigate the 
charge of the line of the Abingdon Wagon 
Company being placed by C. S. Atkinson of 
New York, the policies being countersigned 
at Galesburg and elsewhere. It is said that 
a contract was made to handle the line at 
$1.40, the tariff being $1.55. It was found 
that the Nassau, Armenia, Federal Lloyds and 
Colonial had taken a slice, but at tariff rates. 
Atkinson & Co. claimed they could furnish 
a number of board companies, including some 
union companies. It is not thought that the 
New York brokers could make good, but some 
concessions were allowed which, it is thought, 
will hold the business for the agents. 

+e a 
OFFERS TO HELP CITY OUT. 


The H. Mueller Manufacturing Company, 
the largest single concern at Decatur, Ill., on 
Monday night offered to the city council to 
furnish pipe for the fire protection it needs, 
because the city has no present available 
money with which to buy more pipe. The 
matter was referred to a special committee, 
which will report, it is thought favorably, on 
Oct. 23. 

+ +t 
ORGANIZING COMPANY AT PEKIN. 


J. R. Cooper, formerly of Pekin, Ill, who 
has been in the life insurance business for 
years, has returned to that city and is interest- 
ing a large number of business men in the 
organization of a fire insurance company, with 
headquarters at Pekin. He already has the 
assurance of a large number of monied men 
that they will assist in its organization and 
take stock in the project. 

++ 


QUARANTINE RAISEO AT CAIRO. 

The quarantine at Cairo, instituted by the 
state board of health last August, was raised 
on Tuesday. For the past two months it has 
been necessary for field men, in common with 
all other persons desiring to enter Cairo from 
any direction, to secure permits to enter that 





city. The quarantine was made necessary by 
the yellow fever epidemic in the south, in view 
of the fact that many refugees passed through 
Cairo on their way north. With the arrival of 
frost all necessity for the restriction has 
passed, in the judgment of the health authori- 
ties, and therefore inspection has ceased. 
Traveling men are no longer required to pro- 
duce permits or health certificates upon arrival 
at any of the southern Illinois towns. 
++ ++ 


MAY JOIN THE FIELD CLUB. 


The officers of the Illinois Field Club and 
Manager McDonald of the Connecticut Fire 
have had some correspondence regarding the 
company’s entering the field club. The Con- 
necticut, while not a member, pays its pro 
rata assessment to the state board and is con- 
sidered an “affiliating company.” Manager 
McDonald tells the field club people that the 
company may join their organization later on 

++ ++ 
RULE JUST BEING TRIED. 

The new competitive rule of the union has 
not been put in effect in Illinois to any great 
extent as yet, although it is understood that 
in two or three cases in Springfield steps 
have been taken to get up policies issued by 
the Northwestern National. It is thought 
that the companies which were the leaders in 
getting this rule passed will be quite active 
in a short time in making its influence felt 
in competition. 

+ ++ 
WANT A LOWER RATE. 

Considerable correspondence has been going 
on over the rate on the Hartman-Day-Reis 
Company line at Belleville. This is a cut nail 
plant and there are only a few of these fac- 
tories left in the United States. There is one 
in Ohio and four or five in the east. It seems 
that these plants have been comparing notes 
as to their insurance rates, the Belleville peo- 
ple contending that their risk is rated higher 
than the others. They have demanded a 
lower rate, but the insurance companies feel 
that it is as low as it possibly can be made. 
Part of the line, therefore, has been placed in 
outside companies and it is likely that all 
of it will go in that direction. 





ILLINOIS NOTES. 
Rate violations are reported from Oneida, 
1. 


John B. Porter, a well-known insurance in- 
spector at Joliet, Ill, died last week. 

Lena C. Engel has been appointed stamp- 
ing secretary at Jacksonville, Ill., succeeding 
E. A. Crisler, resigned. 


The sprinkler equipment in the St. Louis 
cotton compress, at East St. Louis, is entirely 
out of service, as, owing to the high water, 
all cotton has been removed, and there is, 
therefore, no need of maintaining the sprinkler 
protection. 





SOUTHERN NOTES 


Southern Manager Chapin of the Fire As- 
sociation and Pennsylvania Fire has announced 
the appointment of R. A. Palmer, long chief 
clerk in the Atlanta office, as superintendent 
of agencies in the entire field of Mr. Chapin’s 
department. 

B. A. Killough, formerly special agent for 
Trezevant & Cochran, and who has been 
a prominent factor in the organization of the 
Southern National of Austin, Tex., has beei! 
appointed special agent for James Cravens 
& Co. 

The Southeastern Tariff Association has 
opened rates on a portion of the plant of tl 
Southern Cotton Oil Company at Savanna!i, 
Ga. One by one, risks of the company 1 
various portions of the south have bee: 
gobbled by the mutuals. It is said that th 
value of the oil company’s plant at Savana 
is upward of a million dollars, but only a pat’ 
of the line is expiring at present. 

G. L. Meyers & Co., the general agents ‘ 
Little Rock, Ark., have moved to Memphi: 
Tenn., and opened their agency in their ne\ 
offices in the Memphis Trust Company buil« 
ing. 
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WEEK'S NEWS IN INDIANA. 


CONTROVERSY ARISES OVER REBATE. 











Insured Wants It for Past Year and Companies 
Will Allow It Only From April 
1, 1905. 





At Lafayette, Ind., companies are having 
trouble with the Sterling Electric Company 
in connection with the rate. This company, 
about a year ago, made certain improvements 
in its plant, but failed to notify the inspector 
or make any request for a reduction in its rate 
until last September, when, upon application 
of the inspector, the average rate was reduced 
from $1.2836 to $1.2225. The assured now 
claims that this reduction should date back 
to September, 1904, and is asking for rebates. 
The matter has had the attention of the state 
board and Indiana League, which have con- 
sented to a rebate from April 1, 1905, and com- 
panies are “standing pat” for this mode of 
adjustment. It is reported that a line of 
$150,000 insurance is carried, which is about 
25 percent of values. 





LOCAL AGENTS GET LINE. 


The Terre Haute Traction & Light Com- 
pany’s line at Terre Haute has been rewritten 
to include, under general form, the new 
fireproof powerhouse, located on Water street. 
This risk was formerly carried by New Eng- 
land mutuals, and local agents should be 
complimented on securing this desirable por- 
tion of the risk for the stock companies. 
The city water mains have been extended 
considerably east of car barns on Wabash 
avenue, and sufficient number of two-way 
hydrants, together with stand pipes and hose, 
have been installed to secure quite a credit 
on this item. The entire properties are now 
under complete city protection and the busi- 
ness is considered desirable. 

++ ae 
TO PREVENT FOREST FIRES. 


W. H. Freeman, secretary of the Indiana 
State Board of Forestry, is sending out no- 
tices to farmers, calling their attention to a 
law passed by the last legislature, with the 
purpose of preventing the origin or spread 
of forest fires. The law fixes a fine of $5 to 
$50 against any. who wilfully or through 
negligence catfSes such a fire or allows one 
to obtain headway. 

++ ++ 
COAL PROPERTIES RATED. 


The coal mining property of the Linton 
3ituminous Coal Company, near Jasonville, 
Ind., has just been rated at $2.39 tipple, 2 
percent boiler and engine house, and $2.27 
blacksmith shop. 


The North Linton Coal Company’s property ° 


near Linton has been rated $2.27 tipple, $2.44 
boiler and engine house, 2 percent blacksmith 
shop and $1.75 fan house. 
++ ++ 
WANT POLICIES MORE SPECIFIC. 


At Indianapolis the new building of the 
Henry Coburn Warehouse Company, 215-231 
West Georgia street, is divided into nine 

parate and distinct divisions, and policies 
on stock were issued before there was any 
way of designating the divisions. They are 
ow lettered A to L, and agents are being 
sked to amend policies to state in which 
ivision they cover, or if in more than one 
section, to so indicate, unless an average or 

9 percent reduced rates average clause be 
ttached. 

Ms 
COBB & CO. EXPLAIN. 


Regarding the report that George M. Cobb 
Co., Indianapolis local agents, placed the 

rate on the Indiana Brass & Iron Bed Com- 
ny at Mooresville at $1.95 on account of 
provements, which the state board has 
ind unsatisfactory, thus restoring the rate 
$2.85, Cobb & Co. say: 

“The state board has not investigated these 
provements, since completion, so far as the 
sured or this office is advised, but, on the 
ntrary, has utterly ignored a number of re- 


eal 





quests from the assured to make such an 
investigation. Acting Secretary Johnson was 
on the ground and made a request for certain 
improvements. After complying with Mr. 
Johnson’s instructions the assured has re- 
peatedly requested him to inspect the same, 
but, for some reason, unknown to the as- 
sured, he has ignored them entirely. If Mr. 
Johnson will make the inspection, as he 
promised to do, he will find the improve- 
ments completed just as agreed upon between 
himself and the Indiana Brass & Iron Bed 
Company. It was only after months of 
waiting for Mr. Johnson to go to the scene 
that the indorsements were put through, with 
the understanding that if the state board 
made a different rate from that of $1.95, the 
rate would be increased or decreased ac- 
cordingly.” 
++ ++ 


INDIANA AGENCY APPOINTMENTS. 


Aitna—E. M. Hottel, Georgetown; Theo Petti- 
john, Sheridan; I. C. Morgan, Austin. 

Anchor—P. G. Hooper, Decatur; Kinney & Kin- 
ney, Columbus ; Sherman Mott, Indianapolis ; Clin- 
ton Murphy, Rockville; J. J. Lash, Albion; D. H. 
Poor, Portland; R. J. Sutton Agency, Dunkirk ; 
Luella Sweeney, Tell City; R. T. Scudder, Rush- 
ville; F. F. James, Newport. 

Atlas—R. A. Boone, Kingman. 

British America—Evan Hadley, 

Calumet—FE. H. Staley, Frankfort. 

Camden—J. L. Barnitt, Indianapolis: 

Continental—A. W. Swain, Hope; Lyle Brown, 
Galveston; E. W. Bennett, Jasonville; F. J. First, 
Shelburn. 

German, Freeport—C. G. Heckenlively, Angola. 

German Nat’l—Miller & Ryan, Greensburg; J. 
W. Jones, Lebanon ; Crawfordsville Trust Company, 
Crawfordsville ; E. C. Canfield, Batesville. 

Hartford—C. B. Wilson, Batesboro. 

Mich. Com’l—J. B. Kunse, Peru. 

Milwaukee—Marshall Thatcher, Frankfort; J. 
L. Cooper, Greencastle. 

Newark—M. F. Daubenheyer, New Albany. 

N. B. & M.—Levi Burns, Greensburg; Egly & 
Runyon, Berne; Theo Pettyjohn, Sheridan. 

Ohio Farmers—A. M. Poland, Albany. 

Palatine—C. R. Buskhart, Valparaiso. 

Pennsylvania—F. W. Wagner, Valparaiso. 

Spring Garden—H. J. Foulks, Vincennes; W. H. 
Becher, Laport. 

Traders—C. R. Banks, South Whitley. 

Transatlantic—S. E. Leet Company, Crawfords- 
vill; 8S. C. Marks, Lafayette. 

Western, Ont.—Evan Hadley, Plainfield. 

Northern, Eng.—W. H. Schroer, Clay City ; Mort 
Kilgore, Goodland; C. E. Schwartz, Portland. 

Norwich Union—W. E. Roe, East Chicago. 

Ohio Farmers—A. W. Sawin, Hope. 

Phila. Und.—Theodore Pettijohn, Sheridan. 

Queen—R. R. Boyers, Spencer; W. H. Schroer, 
Clay City; B. F. Myers, Wolcotville. 

Royal—R. R. Boyers, Spencer; A. J. Loughery, 


Plainfield. 





Edinburgh. 
Shawnee—O. S. Whiteman, Portland; J. a 
Peterson, Decatur; Ae: senwinkel, Fort 


Wayne; Liston & Taylor, Sullivan; Murphy & Cas- 
teel, Brazil. 
Spring Garden—R. F. Scudder, Rushville; Karl 
Freitag, Michigan City. 
Transatlantic—Vickery-Odell Co., Evansville; 
Knapp & Rutherford, Anderson; Benbow & Ben- 
bow, Muncie. 





INDIANA NOTES. 


The St. Paul F. & M. goes on a single 
agency basis at Indianapolis with C. F. Sayles 
& Co. 

Henry Fraser has been appointed head of 
the insurance department of the Marion Trust 
Company, Indianapolis, to succeed N. B. 
Barry, resigned. 

A fire that caused $2,000 loss at the plant 
of the Lebanon Foundry and Machine Shops, 
Lebanon, Ind., was started in a joist, touched 
by the exhaust pipe of a gas engine. 


While cleaning a gasoline stove with ben- 
zine at Hammond, Ind., there was an explo- 
sion that cost the lives of Mrs. Robert Eads 
and her little four-year-old daughter. 


The building of elevated railroad tracks 
made the plant of the Long-Knight Lumber 
Company, Indianapolis, difficult of access to 
the fire department, and the insurance was 
canceled. A new fire plug has been ordered 
near the property. 


The London Assurance goes from the mixed 
agency of the Central Trust Company at In- 
dianapolis to Richardson, Kothe & Uhl. Jo- 
seph Overman, special agent for the Philadel- 
phia Casualty, becomes assistant to A. E. Uhl 
in the latter agency. 


At Hartford City, Ind. policies covering 
on the electric light works contains a regular 
lightning clause, while the original form has 
the customary electric exemption clause, and 
agents have failed to secure attachment of 
the usual wording providing that the lightning 
clause applies as qualified by the exemption 
feature. The companies are insisting upon 





reformation. 





UNDERWRITING IN MICHIGAN 


CHAPMAN WILL HAVE AN ASSISTANT 











Someone to Be Appointed to Relieve the Man- 
ager of the Michigan Inspection 
Bureau of Heavy Work. 





The Michigan Inspection Bureau is casting 
about for an assistant to Manager Chapman 
in order that he may be relieved of the more 
arduous work of his office. A good many 
underwriters have recommended Inspector 
Rye of Kalamazoo, who is regarded as a 
very bright and capable man in his line. Mr. 
Rye has made a good record and has at- 
tracted more than usual attention. It is 
understood, however, that he is likely to be- 
come connected with the Western Factory 
Insurance Association at Chicago. Inspector 
Hall of Negaunee is also regarded as a man 
of fine ability, who would be acceptable at 
the head office of the inspection bureau. Mr. 
Hall has conducted his office with justice to 
all. It is certain that someone will be se- 
cured to assist Manager Chapman in a short 
time. 





FIRE TOOK NO RECESS. 

The Hudson Post says: “Fifteen minutes 
after the alarm was sounded for a fire the 
other day the west side hose cart was hauled 
out of the house. It is not on record that 
the fire took a recess. It kept on burning 
and advertising the fact that the Hudson 


fire department needs a few things in the 


line of equipment.” 
+t ot 


MICHIGAN AGENCY APPOINTMENTS. 


Aachen & M.—Allen Crawford, Eaton Rapids; 
Frederick Huber, Gladstone; B. A. Waite, Kala- 
mazoo; H. A. Clute, Marshall. 

Allegheny—C. B. Turner, Pontiac. 

American, N. J.—H. V. Sink, Memphis. 

American, Pa.—R. L, Bunting, Walkerville. 

Amer. Cent.—C. D. Doig, Grand Marais. 

Caledonian—A. W. V. Johnson, Ironwood. 

Capital—W. A. Martindale, Grand Rapids; 
Edna Z. Mannaring, Newaygo; L. Atkins & Co., 
Port Huron. 

Com’! Union, Eng.—W. F. Sandell, Belding. 

Concordia—E. E. Frank, Bay City. 

Delaware—F. A. Foster, Ludington. 

Eagle—Hi. 8. Whitney, Benton Harbor. 

Ger. Alliance—A. W. V. Johnson, Ironwood. 

Ger. Amer., N. Y.—F. E. Shearer, Bay City. 

Girard—B. L. Ramsford, Caro. 

Hartford—G. G. Glenn, East Jordan; P. C. 
Pardee, Reese. 

, _ & L. & G., Eng.—A. B. Taylor & Co., Sauga- 
uck. 
Mercantile—C. D. Doig, Grand Marais. 

Mich. Com’l—F. L. Eldridge, Durand. 

Milwaukee—E. E. Frank, Bay City. 

Mil. Mech.—I. L. Hubbell, Belding. 

Newark—W. H. Smith, Ann Arbor. 

Northern, N. Y.—W. E. Hodgman, Coldwater. 

North River—Edwin Bayliss, Bessemer; Eber 
Ward & Co., Detroit; Bank of Ironwood Insurance 
Agency, Ironwood. 

Norwich Union—F. A. Gleason, Greenville. 

Palatine—Sylvester Maloney, Cheboygan. 

Reliance—F. A. Foster, Ludington ; Henry Gates, 
Petoskey ; Irene Atkins, Port Huron. 

Royal Exch.—A. F. Newberry, Rochester; C. A. 
Burr, Rochester. 

State, Eng.—W. B. Shankland, Benton Harbor. 

Springfield—E. A. Ruegsegger, Boyne City; 8. G. 
Toof, Decatur; C. D. Livingston, Jackson; C. A. 
Wilson, Morenci; R. C. Cummings, North Adams. 

Traders—L. Y. Devries, Holland, 

Transatlantic—A. F. Little, Traverse City. 

Teutonia, La.—L. A. Palmer, Kalamazoo. 

Westchester—C,. C. Sherk, Ann Arbor; Durham 
& Moore, Coopersville; A. P. Hicks, Hudson. 





MICHIGAN NOTES. 


Fire hydrants have been placed in Douglas, 
“dwards and Hubbell streets at Houghton. 

The firm of Burris & Sherk at Ann Arbor 
will probably go out of the insurance business 
shortly. 

T. J. Tormey succeeds the late W. H. Sin- 
clair as agent of the Northwestern Under- 
writers Agency at Niles, Mich. 

William Van Oort has been convicted of 
arson at Holland, Mich., in connection with 
the burning of the Huntley building in that 
town on Oct. 4. He is bound over in the 
sum of $2,000. 

The fire department at Hubbell has _peti- 
tioned the council for a better alarm system 
there. At present the person turning in an 
alarm has to run to the nearest telephone or 
to the smelting works, where the fire whistle is 
located, 
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FIELD NOTES OF WISCONSIN. 


MILWAUKEE BOARD HOLDS ELECTION. 








Affairs of the Organization in Good Shape and 
Old Officers Succeed Themselves— 
Changes in Rules. 


The twenty-ninth annual meeting of the 
Milwaukee Board of Fire Underwriters was 
held in its rooms on Wednesday of last week. 
Although before the meeting there were 
rumors of changes to be made in the official 
line-up, no opposition of consequence de- 
veloped in the election of thé old officers, as 
the opposition nominees withdrew their names 
as fast as they were presented. The old board 
of directors was also re-elected with little 
opposition. President August Rebhan made 
an interesting address in reviewing the work 
of the past year, mentioning among others the 
following points: All of the 144 stock fire in- 
surance companies doing business in the city 
are represented in the board by their agents. 
There are eighty-two first agents and forty- 
nine second agents, an increase of one, and 
one hundred and four authorized solicitors, a 
decrease of one; fifty-five companies are on 
the sole agency basis and eighty-nine have 
more than one agent. 

He thought the present rules were good and 
sufficient, if lived up to, to put the insurance 
‘business in Milwaukee on a high plane, and 
after dwelling on the evils of rebating he 
urged all members to stand together for right 
practices, assuring them of personal benefit 
and greater respect from the insuring public. 

The treasurer’s report showed the finances 
to be in good condition and the balances on 
hand sufficient to warrant a_ reduced per- 
centage of assessment for board and fire 
patrol purposes for the ensuing six months. 

The fire patrol committee report showed 
the three patrols to be in fine shape, the in- 
teresting item being that 800 alarms were 
responded to, 1,423 miles run and 2,683 covers 
spread, an average of 100 covers being spread 
at each of four fires. Besides which the 
patrols made 8,779 inspections and reinspec- 
tions. duriffg the year. The patrols cost about 
$33,000 for the year. The sprinkler inspector 
reported 04 equipped risks, being an increase 
of five. There were five fires reported in 
sprinkled risks with a total loss of less than 
$1,000. 

The expected reduction in term rates on 
brick mercantile and office buildings was 
made, the members being authorized to write 
such builc lings at 113 rates for two years, two 
rates for three years, etc., but no policies to be 
canceled and rewritten unless pro rata of the 
old rate is charged for the unexpired time of 
the policy rewritten, and pro rata of the new 
rate for the rest of the new term. 

lhe board voted to eliminate present charges 
for the storage of gasoline in quantities less 
than ten gallons, and to limit the maximum 
quantity allowed to one barrel, and also to 
eliminate the present charge for permit to 
keep a small quantity of fireworks for short 
terms 





NOTES FROM MILWAUKEE, 











The losses in Milwaukee for the third quar- 
ter of the year have been very light, amount- 
ing to only about $70,000, which will help out 
the year which started with some heavy ones. 
The losses for nine months amount to 
$810,000, or about 62 percent, based on the 
premium receipts of last year. Agents gen- 
erally are complaining of dull times and many 
are behind on the year as compared with last 
year’s business. 
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sub-agents who will report to him. 
handles the New Hampshire in the 





same way and has built up quite a business 
for that company, and as Manager Crosby 
and Special Agent Harvey of the Royal Ex- 
change were formerly with the New Hamp- 
shire the new move is not surprising. W. T 
Durand and G. Ph. Hunkel & Son have 
been representing the company and wrote 
about $11,500 in premiums last year. 


John R. Goodrich has retired from business 
and resigned his membership in the board. 
Mr. Goodrich has done very little in insurance 
for some years. 


H. L. Dalton, special agent of the Royal, 
has located in Milwaukee and has his office 
with Charles Pittelkow in the Cawker build- 
ing. Mr. Dalton has been transferred to Wis- 
iconsin from Ohio and says his preliminary 
survey indicates that Milwaukee is “German” 
enough to keep him from being homesick for 
Cincinnati. 


The Pittsburgh has gone J. H. C. Bauman. 
Roger Merrill formerly represented the com- 
pany. 





AGENTS RE-ELECT OFFICERS. 


The local agents of Fond du Lac, Wis., 
met last week and re-elected S. D. Wyatt 
and A. G. Dana, ‘secretary. The board de- 
cided to abolish the rule making a charge for 
carpenter insurance on dwellings and also 
for the storage of fireworks. 

++ ++ 
AGENT IS CALLED TO TIME, 

A Nekoosa, Wis., agent, Henry E. Fitch, is 
being called to book for his practice of grant- 
ing, in dwelling house policies, permits to be- 
come vacant thirty days at any cone time 
during the life of policy. Companies think 
this privilege altogether too liberal to be used 
in a small northern Wisconsin village such as 
Nekoosa. 

++ a+ 
WISCONSIN AGENCY APPOINTMENTS. 


Atlas—R. E. Hiscox, La Crosse. 

British America—R. E. Hiscox, La Crosse. 

Calumet—C,. L. Handt, Fond du Lac. 

Columbia—C. F. Hibbard, Milwaukee. 

German, Freeport—L. H.& L.M. Smith, Jeffer- 
son; James Brown, Mount Horeb. 

Ger. Amer., N. Y.—H. E. Fitch, Nekoosa; W. G. 
Fordyce, Butternut. 

Hanover—C. B. Peterson, a iL 

Chippewa Falls; 


Marion, Stevens Point. 

Hartford—Robinson & Page, 
W. F. Hood, Fairchild; Hugh Martin, Sheboygan. 

North America—Charles Lieberman, A. L. Rosen- 
berg, Milwaukee. 

State of IIl.—E. A. Wigdale, Fort Atkinson. 

L. & L. & G., Eng.—Hocking & Thomas, Dodge- 
ville; N. O. Peterson, Soldiers Grove. 

Milwaukee—J. P. Jones, Georgetown; G. K. 
Mills, Hazel Green; F. H. Schuppener, Stitzer ; 
J. C. Robbins, Belmont; G. D. & W. M. Walker, 
Boscobel; D. D. Shea, Arena; A. 8S. Lee, Lone 
Rock; Jeremiah O'Neil, Wauzeka; Josiah Wark, 
Avoca. 

New Brunswick—Schissler Bros. & Spurney, Mil- 
waukee. 

Westchester—C. L. 


Rhinelander ; 





Handt, Fond du Lac; C. E. 


Meier, Madison. 

Roch. German—L. A. Sprague, Reedsburg. 

Northwestern F. & M.—N. G. Olson, Stanley; 
C. E. Loyd, Ashland; L. N. Clausen, Washburn ; 
Robert Braatz, Wausau; W. W. Downs, Bayfield ; 
J. O. Myers & Co., Milwaukee. 

Merchants & Bankers Mut.—C. R. Thompson, 


Richland Center. 





WISCONSIN NOTES. 
John Ruth has unionized his agency at 
Arcadia, Wis., and taken on the Queen. 
The local agents associations at Boscobel 
and Marathon City have adopted new rates 
for their respective towns. 


F. R. Tabor will shortly give up his in- 
surance agency at Fond du Lac. He has been 


conducting it in connection with his real 
estate work. 
At Elkhorn, Wis., the electric light com- 


pany is refusing to accept the 80 percent re- 
duced rate average clause in its policies, but 
co-operation is being secured for its attach- 
ment. 

The sawmill of the N. C. Foster Lumber 
Company at Fairchild, Wis., has shut down, 
fire protection abandoned and sprinkler sys- 
tem shut off. The mill is advertised for sale, 
and if not disposed of will be dismantled. 

At Menominee, Wis., the new fire insurance 
agency of McCarthy & Swenson has moved 
into its own brick block on Broadway, occupy- 
ing a fine suite of offices on the ground floor. 
This is the only non-union agency in the city. 








THE WEST AND NORTHWEST 


TO SETTLE THE ST. PAUL TROUBLES. 











Association Discusses the Question and De- 
cides to Amend By-Laws and Try to 
Bring About Peace. 


The differences which have existed for years 
between the board and non-board fire agent 
of St. Paul are, according to the boarders 
on a fair way to adjustment. A meeting oi 
the St. Paul Underwriters Association was 
recently held at which the situation was thor 
oughly canvassed. At first it was moved that 
an open competition be declared at once by 
the revocation of that clause in the compact 
which puts a limit upon competitive bidding 
on certain risks. 

This motion did not meet with the favor 
of a number of the agents, who were of the 
opinion that a rate war could not be profitable 
to them, as they represented 90 percent of the 
premiums of the city. What object, they 
asked, could an organization writing 90 per- 
cent ‘of the insurance in St. Paul have in 
fighting by disastrous rate competition an 
organization controlling only 10 percent? 

It was finally decided to revise the by-laws 
of the present organization so that they could 
be made to harmonize with those of the non- 
board organization. A committee will be 
named and the board organization will be 
thoroughly reconstructed. This committee 
will have power to treat with the non-board 
organization with a view to securing a better 
understanding between the warring factions 
Everything that is possible will be done to 
avoid a disastrous rate war. 





KANSAS MEETING IS HELD. 


The field men of Kansas, who met at Kan 
sas City, Mo., recently, discussed measures 
for the betterment of conditions in Kansas. 
Twenty-eight field men were in attendance, 
five of whom represented non-union com 
panies. It was decided to continue the former 
method of keeping good practices in effect. 
It is stated at the meeting that there had 
been some complaint from local agents of the 
methods adopted by their competitors. It is 
thought that the plan used by the field men 
and local agents will be effective in clearing 
the evils complained of. 

+e -" 

CHARGE RATE-CUTTING BY OUTSIDERS. 

Agents at Perham, Minn., are charging St. 
Cloud agents with writing Perham business 
at cut rates. The brick Catholic church of 
St. Henry’s Congregation, rated at 1% per- 
cent for five years, has been offered, it is 
reported, by the Hubert Hansen agency at St 
Cloud, representing ten non-union companies, 
at I percent, and the companies have been 
asked to protect the agents having jurisdic 
tion. 

++ ++ 
REDUCED RATES FOR FARGO. 


Officials of the Minnesota and North Da 
kota Fire Underwriters have decided on is 
suing a new rate book for Fargo, N. D., iu 
the near future, which will show a material 
reduction in insurance rates on all classes 
of property in the city. This action is taken 
as the result of an inspection of the ex 
tensive improvements the city has made in 
the matter of fire protection. It is said tha 
the reduction will average 20 percent on tl 
buildings and 10 percent on contents. 

+ + 
ST. LOUIS SITUATION DEADLOCKED. 


The situation at St. Louis seems to be dead 
locked by the refusal of either the German « 
Freeport or the Concordia to co-operate 
getting all agents into the board, and tli 
failure of the other one to act. For near! 
two months now the agents have been hopin 
that these companies would act with the re 
thus clearing up the situation entirely, exc: 
that the Northwestern National would be 
the outside. Now they have been informed | 
one of them that it will do nothing in 
premises. Some of the agents hesitate 
adopt drastic measures lest the affair get it 
the courts. It is said, however, that some 
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the officers are perfecting plans which they 
hope will bring about the desired results. 





MISSOURI LOCAL AGENTS TO MEET. 


State Association Will Probably Convene in 
November to Consider Plansto Bring 
About Legislation. 





A meeting of the Missouri Association of 
Local Agents will probably be called for the 
early part of November. Aside from keeping 
up interest in the association movement, this 
meeting will have for its primary object to 
further the campaign for changes in laws 
which the Missouri agents desire. It will be 
remembered that at the last session of the 
legislature several measures failed because 
the agents did not get to work early enough. 
It is proposed that this shall not occur again. 
The legislature will not convene for over a 
year, but previous to its session the agents 
plan to carry on a campaign of publicity for 
the repeal of the anti-compact and _ anti- 
coinsurance laws and the amendment of the 
valued policy law. The agent will also work 
for a law giving them the power to make 
rates. 





MISSOURI AGENCY APPOINTMENTS. 








American, N. J.—H. G. Hering, Blackburn. 

Amer. Cent.—M. L. Stamper, Clifton Hill; 
Caudle & Robinson, Warrensburg: J. B. Greens- 
felder, Clayton; John E. Dosenbach, St. Louis. 

Firemans qQ. Craven, Excelsior 
Springs. 

German, Fr S. Jones, Bevier; A. T. 
Riddle, Warsaw. 

Ger. Amer., N. Y.—S. S. Whitlock, Birch Tree; 








Smith Bros., Kingsville; Link & Henwood, Oak- 
wood; A, L. Jenkins, Chula. 

Home—W. S. Gardner, Campbell; S. P. Jef- 
fers, Dexter; August Begemann, Hermann. 

North America—W. H. Wulze and J. F. Mor- 
rissey, St. Louis. 

Iowa State—U. S. Squire, New Hampton. 

L., L. & G.—J. W. Spaid, Jasper; A. B. Little, 
Moberly. 


Mercantile—Caudle & 


Robinson, 
Niagara—J. H. 


Warrensburg. 
Toeniskoeteer, St. . 


Louis; Wm 





Bb. Hunt, Stockton; Cook & Fletcher, Ironton; 
Davis & Morris, Malden. 

Northern, Eng.—J. Q. Craven, Excelsior 
Springs. 

N. W. National—Burruss-Stone Realty Com- 
pany, Columbia. 


Pelican—Richard Noonan, Moberly. 


Roch. German—Henry Musselman, Joplin. 

United Firemens—Mastin, Drennon. Schafer 
Company, Kansas City; James Hull & Co., St. 
Joseph. 

Norwich Union—R. H. Rudd, Joplin; U. S. G. 
Evans, Farmington; Lane & Adams, Mexico. 

Pennsylvania—Isiah Knott Jr., Keytesville; 
Gertrude E. Grier, Aurora. 


Phenix—Pollard & Fray, Bowling Green; C. 8. 
Dogherty, Liberty: W. B. Hurt, Stockton; D. E. 
Fair, Coffeyburg; T. J. Ellmore, Curryville; W. - 
Chappell, Dunlap; J.R. Johnson, Durham; W. 


Vickett, Mercer; W. T. Elliott, Nashua; W. Ae 
Lontzenhiser, Ravanna; L. G. Clark, Sublette ; 
J. W. Capps, Worthington. 

Phenix, Ct.—J. C. Bradley, Ethel; J. P. Ander- 


son, Cosby ; 
Seaton, 


Collier & Robinson, Trenton ; 
Strasburg; C. E. Engleman, Dunnegan; 
J. M. Vineent, Linn Creek; Vaughan & Carnes, 
Linn: R. H. Ross, Creighton; T. J. Clarkson, Dal- 

n: R. F. Adams, Hartville; T. L. Jones, Urich ; 
i’. B. Cross, Lathrop; Graf & Case, Ferguson ; 
Christ Ruehl, Clayton; G. W. Gohn, Alton; L. M. 
Cordry, Otterville; H. J. Schofield, Norwood; F. M. 
Achauer, Lock Springs; C. E. Beard, St. Peters; 
it. H. Rudd, Joplin; M. H. Davis & Co., Fayette. 

Phenix, Eng.—D. C. Weatherby, Jefferson City ; 
© R. Witte & Bro., St. Louis. 

Queen—C. J. Provine, Hayti; B. R. Williams, 
ethel; James H. Bland Jr., Canton; J. S. Shannon, 
Eisberry ; Davis & Morris, Malden. 

Reliance—W. B. Burruss and Ira T. G. 
Columbia. 

Royal—H. F. Hottel, Sarcoxie. 

‘ecurity—Ed Skinner, Bethany ; Walker & Hock- 
enlerry, St. Joseph. 

Springfield—F. W. Lowen, Trenton; 
Cook & Co., Jefferson City; W. E. 
ton; Hart’ & Holloway, 
Ke nsas City. 

Spring Garden—Clark & Cauthorn, 
W. B. Burruss and Ira T. G. 
W. V. K. Spencer, Webb City. 

+ ~~ 


J. W. 


Stone, 


Sam_ B. 
Jameson, Ful- 
Butler; L. C. Gray, 


Mexico; 
Stone, Columbia ; 


MADE MINNESOTA GENERAL AGENTS. 

hadbourn & Braden of Minneapolis, who 
were appointed local agents of the New Bruns- 
Wick Fire, have been commissioned to act as 
gereral agents of the company for the state. 


[hey will report to the western managers, . 


Rolo, Webster & Co. of Chicago. 
++ +4 
IMPROVEMENTS AT KANSAS CITY. 

gures in the office of Chief Trickett of 
the Kansas City fire department show that 
the city during the years 1902, 1903 and 1904 
ha expended $1,460,344 in betterment of the 
waterworks, and this expenditure brought the 





mileage of pipe up to 280 miles, and the 
number of hydrants to 3,153. During the 
same period $127,590 was spent in purchasing 
equipment for fire department and new en- 
gine houses and $764,000 for salaries of the 
fire department. 

+ + 


MINNESOTA AGENCY APPOINTMENTS. 
Aachen & M.—W. F. Rosenwald, Madison. 


Atna—Bank of Dassel, Dassel; W. F. Cooley, 
Morris; C. H. Evans, Johnson; Henry Nicolin, 


Jordan; W. J. Wenger, 
Amer. Cent.—J. F. 


Campbell. 
Curran, Bird Island; J. 





M. Pickpaugh, Olivia. 

American, N. J.—P. George Hanson, Duluth. 

American, Pa.—F. C. Campbell, St. Charles. 

British America—F. F. Krafft, Minneapolis; 
W. H. Houlton, Elk River. 

Com’! Union—W. E. Dickson, Parkers Prai- 
rie; A. L. Sloss, Appleton. 

Continenta . L. Dols, Chaska; C. E. Reed, 
Hastings; Silas Utzinger, Racine. 

Delaware—Louis Hentze, Ada; Louis Hal- 
lum, Aitkin; W. N. Southworth, Belleplaine; 
J. P. McMahon, Faribault; J. E. Phillips, Lake 
City; Asher Davey, Sleepy Eye; H. L. Smith, 
St. Cloud; John Sander, St. Peter; A. H. 
& W. F. Meyer, Waseca. 

Dubuque—M. A. Starr, Tracy; O. E. Grau, 
Marshall; O. A. Ferring, Willmar. 

German, Freeport—G. W. Lord, Foley. 

German, Peoria—J. S. Lawless, Waterville. 

Germania—S. Lee Davis, St. Paul; N. F 
Kranz, Hastings. 

Hamburg-Bremen—F. F. Murray, North 


Branch; D. A. Kendall, 
sell & Sons, Sandstone. 
Hartford—J. M. Thorson, 
Indemnity—M. .H. 


tush City; David Rus- 


Barrett. 
Penniman, Northfield. 


Northwestern F. & M.—Henry Birkelt, Mah- 
momen; John Ryan, Le Seuer; W. F. Meyer, 
Waseca; H. J. Mann, Owatonna. 

N. W. Nat’l—H. W. Mielke, Bird Island; 
G. H. Goheen, St. Paul. 

Norwich Union—C. D. Ott, Lake Crystal; 
S. D. Sharson, Roseau. 


Palatine—Marian Buchman, Waseca. 
Pennsylvania—Harvy Lee, Browerville. 
Pruss. Nat’l—William Nelson, Brainerd. 


Phoenix, Ct.—G. R. Rice, 
Sanders, Mahnomen. 

Reliance—C. W. Elston 
luth; James McMahon, 
Little Falls; W. M. 
cus G. Fossum, St. 


Northfield; L. G. 


and C. A. Butts, Du- 
Faribault; Fred Cary, 
Ericson, Red Wing; Mar- 
James; A. H. & W. F. 
Meyer, Waseca; E. C. Wilson, Worthington. 
Royal—C. §S. Marden, Barnesville. 
Springfield—E. C. Bowes, Minneapolis; P. A. 
Callaghan, Wabasso; A. J. Hayes, Le Roy: 
W. J. Wenger, Campbell; J. M. Curtis, Vil- 
lard; A. J. Schnobrich, New Germany; A. M. 
Moore, Balaton; C. L. Miles, Pipestone; David 
Askegaard, Comstock; E. B. Kenefic, Kent; 
E. S. Sullivan, Halstad, C. W. Kollitz, Odessa; 
Andrew Bromstad, Milan; R. H. Jewett, Long 
ake. 
Spring 
Falls. 
State, 
Union, 


Garden—A. E. 3alchelder, Granite 


Eng.—F. J. Salter, Duluth. 
Pa.—Steidl & Houston, Wheaton. 
+e ++ 


INSTALLING SPRINKLERS. 


International automatic sprinklers, on Evans 
dry pipe system, are being installed in the 
plant of the Wyeth Hardware Manufacturing 
Company, St. Joseph, Mo., to be in service 
about Noy. 20. 

At Davenport, Ia., the General Fire Ex- 
tinguisher Company is installing sprinklers 
in the retail dry goods store of J. N. C. Pe- 
tersen’s Sons, corner of Second and Main 
streets. 

Niagara-Hibbard 1905 dry-pipe sprinklers 
have just been placed in the dry goods store 
of the Allenberg Company, 29-31 Superior 
street, Duluth, Minn. 





GENERAL WESTERN NOTES. 


Jones & Houghton is the name of a 
agency firm at Boone, Ia. 

The Commercial Town Mutual Fire of St. 
Louis is in the process of organization. 

The state meeting of the Association of 
Farmers Mutual Fire Insurance Companies 
of Missouri will be held in St. Charles, Nov. 
21 and 22. 


The Des Moines Underwriters Association 
has promulgated the new rule of the Western 
Union regarding term rates for brick mercan- 
tile buildings. 

The American Cereal Company’s cereal mills 
and elevator at Cedar Rapids, Ia., burned some 
time ago, are being reconstructed, and machin- 
ery has been largely installed. Automatic 
sprinklers will be placed throughout. 

Chick & Henderson is a new agency firm 
in Kansas City with offices in the Dwight 
building. Joseph S. Chick is well known in 
Kansas City and Stonewall J. Henderson 
came to Kansas City from Waterloo, Ia., 
where he had a large agency. The agency 
represents the Phoenix of London, Philadel- 
phia Underwriters and British American of 
New York. 


new 





LIFE INSURANCE CIRGLES. 


CHICAGO ASSOCIATION OPENS SEASON. 


Great Meeting Held on Tuesday Evening— 
Hon. C. G. Dawes, Col. Wilbur, 8. 
Tapper and Others Speak. 





One hundred men attended the first meeting 
of the Chicago Association of Life Under- 
writers held since the summer vacation. The 
meeting was at the Hamilton Club on Tues- 
day evening. In the absence of President 

Saker, Vice-President Everts Wrenn presided. 

The following were unanimously elected td 
membership: S. F. Champion, Jr., field su- 
perintendent of the Columbian National; 


George Pick, general agent, Franklin Mann, 
agency actuary, and John D. Fraker, D. E. 
Dillie, Charles Edgar Albright and George R. 


McLeran of the Northwestern Mutual; J. S. 
Barker, general agent of the New York Life; 
E, A. Davis and C. B. McGrew, state man- 
agers of the Washington; F. A. Bridge, 
manager of the Des Moines Life, and F. 
Schlick, superintendent of agencies of the 
New England Mutual at Rockford, IIL, the 
last-named being elected to non-resident mem- 
bership. 

Major Redington of the 
Trust read a 
Candee, 


Provident Life & 
memorial to the late W. S. 
general agent of the New York Life, 
one of the most valued members of the asso- 
ciation, and a copy of it was ordered sent 
to the family of Mr. Candee. 

The principal speaker of the evening was 
Hon. C. G. Dawes, president of the Central 
Trust Company of Chicago, who discussed at 
considerable length modern corporations, their 
vices and the proner way of reforming them. 
Mr. Dawes is a strong advocate of watered 
stock as a necessity in determining the risk, 
management and distribution of profits of a 
modern corporation. He urged that in buy- 
ing stock in a corporation, the purchaser 
should reduce the corporation terms to the 
terms of a partnership contract. The greatest 
abuses, as he believes, arise from the efforts 
of unscrupulous men to distract the attention 
of buyers from this point by means of mak- 
ing dividends or some other feature promi- 
nent. He made a plea for more careful think- 
ing on the subject of corporations and less 
attempt to control them by anti-trust laws, 
thus forcing business back to a competitive 
basis, which he holds it has outgrown for a 
co-operative basis. 

Col. Wilbur S. Tupper, president of the 
Conservative Life, who was in the city, was 
a guest of the association and was called upon 
for remarks. Colonel Tupper stole part. of 
the thunder of the later speakers who were 
to have discussed annual and deferred divi- 
dends. and the papers of Henry T. Bartow 
and Fred B. Mason on these subjects were 
postponed to the next meeting. Colonel Tup- 
per spoke in favor of non-participating insur- 
ance or else deferred dividends. As his com- 
pany already issues deferred dividend policies. 
it would not be surprising from the tenor of 
his remarks to see it spring something novel 
in the way of non-participating policies. 

Reports on interesting and prominent fea- 
tures of the convention of the national asso- 
ciation were made by W. D. Wyman and L. 
Brackett Bishop. H. S. Dale told a good 
story and Jules Girardin expressed penitence 
for his sins of omission in not attending meet- 
ings for, lo, these many years. 

Howard H. Hoyt read his essay 
he had been awarded the Williams vase by 
the national association. He had not been 
at Hartford to receive the trophy and it had 
been ‘accepted by President Baker for the 
association. Vice-President Wrenn presented 
it to Mr. Hoyt. who accepted it in an excel- 
lent little speech. 

George M. Herrick, 


for which 


had_ received 


SALARY 


commission to producers of 
legitimate business 


WILLIAM BOSWELL, 
Agency Director. 


Security Mutual Life Insurance Co. 


CINCINNATI, O. 


who 





and liberal 
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honorable mention in the contest for the 
Calef cup, read his essay, prefacing the read- 
ing with some humorous remarks to the effect 
that he was in the large class of “also rans.” 





FOLK GETS OUT PROBING MACHINE. 





Ask Life Companies to Furnish Information 
as to Expenses for Legislative and 
Political Purposes. 





Commissioner Folk of Tennessee, who is 
making himself ridiculous in his attempts to 
drive fire insurance companies out of Nash- 
ville, has sent the following inquiries to life 
companies : 

In view of recent developments I deem it 
proper (by virtue of the duties imposed upon 
me as insurance commissioner) to write to you 
for the purpose of submitting the subjoined in- 
terrogatories: 

1. Has there been made during the last ten 
years, by or on behalf of your company, any 
contribution of money or its equivalent, directly 
or otherwise, for political purposes, or for the 
benefit and use of any political party, or in 
furtherance of any individual aspirant for po- 
litical preferment, or for the purpose of pass- 
ing or defeating any proposed legislation in 
Congress or any state legislature? 

2. If so, please give particulars as to dates, 
amounts, to whom paid, for what purpose, 
through whom and by what authority on be- 
half of your company? 

3. Has there been made during the last ten 
years, by or on behalf of your company, any 
gift, donation or contribution of any kind what- 
soever, to any person, association or organiza- 
tion of any kind? ‘ 

4. If so, please give particulars as to dates, 
amounts, to whom paid, for what purpose, 
through whom and by what authority on behalf 
of your company? 

Your answers should cover the period from 
January 1, 1896, to date, and, if you choose, 
they may cover a longer period. I respectfully 
ask that you, as president of your company, 
will make answer to these interrogatories un- 
der oath. I deem it proper to say that I sub- 
mit these interrogatories to you and each and 
every company doing business in this state. 

* i 


Indiana instirance companies will answer 
“No” to the questions put to them by Insur- 
ance Commissioner Folk of Tennessee. The 
State Life and American Central do business 
in that state. Neither contributes to political 
campaign funds nor to any other outside 
funds. The officers contribute their own own 
money individually to whatever purpose they 
see fit, but never use the company’s money, 
even where the donation is apparently an 
obligation of the company rather than that 
of its officers. 





PRESIDENT TUPPER IN THE WEST. 
President Wilbur S. Tupper of the Con- 
servative Life is now on a trip through the 
central west. Mr. Tupper will confer with a 
number of the companies on federal super- 
vision and other topics where there are in- 
terests in common. 


++ ++ 


ESHBAUGH BECOMES SUPERINTENDENT. 

Edgar F. Eshbaugh of Des Moines, Ia., has 
been appointed superintendent of agencies of 
the American Life of that city. He was at one 
time with the National Life & Trust, but more 
recently. with a western company in a super- 
visory capacity in Iowa. 


++ ++ 


TO BANQUET LA FOLLETTE. 


The Cincinnati Life Underwriters Associa- 
tion will on Saturday evening entertain Hon. 
Robert M. LaFollette, governor of Wisconsin, 
at a banquet at the St. Nicholas hotel at Cin- 
cinnatt. 

+H ++ 
MODERN MUTUAL STARTING. 


The Modern Mutual Life of Hastings, Neb., 
has filed its articles of incorporation with the 
secretary of state, and will begin business at 
once. The officers of the company are: 
Charles S. Watkins, president; M. S. Francis, 
vice-president; Ed. A. Francis, secretary; 
Robert Falkner, treasurer, and Charles S. 
Watkins, general manager. 

+e 


DAYTON OPENS THE SEASON. 

The Dayton Association of Life Under- 
writers opened the fall season last week with 
a dinner at the Beckel House. There was a 
large attendance. Victor P. Van Horne of 
the Mutual Life was toastmaster. The, ad- 


dress of the evening was delivered by Robert 


W. Burns of West Carrollton, on “A Busi- 
ness Man’s Views of Present Insurance Con- 
ditions.” 

Brief addresses were delivered by Post- 
master F. G. Withoft, F. M. Thomas of the 
Equitable of New York, J. L. Kennett of the 
Western & Southern, and Job Hill of the 
Michigan Mutual. “The Cost of Insurance” 
was the subject of Mr. Hill’s address. The 
remainder of the evening was spent -in dis- 
cussing matters of interest. 

++ ++ 

CATHLES BECOMES FRANKLIN’S ACTUARY. 

Lawrence M. Cathles has been appointed 
actuary of the Franklin Life in the place of 
B. R. Nueske, who resigned to accept a posi- 
tion elsewhere. Mr. Cathles is a well-known 
member of the Actuarial Society of America 
and is a native of Scotland, where his work 
won wide recognition. During the last two 
years he has been serving as assistant actuary 
for the Provident Savings of New York. 





AMERICAN MUTUAL ELECTS OFFICERS. 





New Life Company Promoted by George W. 
Riggs Prepares to Enter the Field 
at an Early Date. 





The American Mutual Life of Chicago, 
which has been in protess of organization 
during the last few months, has selected its 
trustees and officers. George W. Caldwell, 
president of the Caldwell & Drake Iron Works 
of Columbus, Ind., and president of the In- 
diana Handle Company of Vincennes, Ind., 
is elected president. George W. Riggs, who 
is the main factor in the company and the 
genius who started the organization, becomes 
vice-president and general manager. Jona- 
than Merriam, connected with the federal 
government in Chicago, becomes second vice- 
president. Frederick K. Root of Peabody, 
Houghteling & Co. of Chicago has been elected 
treasurer. Weippiert, who has been 
associated with Mr. Riggs in promoting the 
company, becomes secretary, and Dr. F. H. 
Martin medical director. Ex-Judge N. C. 
Sears is the general counsel. The home office 
of the company is in the First National Bank 
building. The authorized capital stock is $500,- 
000, it being sold at double its par value in 
order to create a good working surplus. The 
stock for the main part is being disposed of to 
policyholders so that they can get all the 
profits that are earned. The policyholders will 
have a voice in the election of trustees, and 
those who are stockholders will have an addi- 
tional vote. 

Mr. Riggs, who is the guiding star in the 
company, was for many years an agency di- 
rector of the New York Life in Chicago and 
later organized and became president of the 
Mutual Life of Illinois, which is now the Chi- 
cago Life. He has gotten together a coterie 
of fine business men for trustees, and expects 
to make the company one of the best in the 
western field. 





WESTERN MUTUAL ELECTS OFFICERS. 


The organization of the Western Mutual 
Life of Aberdeen, S. D., has been completed 
by the election of officers and directors and 
the adoption of by-laws. The policies issued 
will be signed by the officers on Oct. 23 and 
an active campaign for business will be com- 
menced then. The officers are: Ex-Governor 
C. N. Herreid, president; C. F. Easton, first 





Life insurance solicitors will find a prac- 
tical assistant in Psychology of Soliciting 
by John I. Harden, an application of 
mental laws to the art of canvassing, giv- 
ing the solicitor practical directions for 
using his mental powers most effectively 
towards securing applications. 

As a mechanic must understand his 
tools so should the solicitor’ understand 
his resources. 

Psychology of Soliciting was written 
for the purpose of imparting this knowl- 
edge. 

A practical book for practical men. 
Handsomely bound in flexible leather. 
Price, $1.00 

THe WesTeRN UNDERWRITER Co., 








vice-president; C. J. McLeod, second vice- 
president; Walter G. Jacobs, secretary; A. C. 
Witte, treasurer; Dr. C. B.'Mallery, medical 
director. 





THEIR STATEMENTS DO NOT AGREE. 





Plaintiffs in Recent Suit Say They Never Au- 
thorized the Bringing of It; Jacob 
Frankel Says They Did, 





Arthur Jordan, president of the Meridian 
Life & Trust of Indianapolis, announces that 
the suit begun against the company by Fred 
W. and Minnie M. Pape were withdrawn. He 
says the plaintiffs never authorized the bring- 
ing of action, and they have made affidavit to 
that effect. The affidavit shown by Mr. Jor- 
dan is made by Fred W. Pape and Minnie M. 
Pape, says that they did not authorize the suit 
and did not know that one was brought until 
public announcement was made of it, and they 
did not know before that what statements were 
made in the complaint. 

Jacob Frankel of the Insurance, Abstract & 
Law Company, whose attorneys filed the suit, 
resents the statements of Mr. Jordan and 
shows the contract signed by Fred W. Pape, 
Aug. 29, authorizing the bringing of the suit 
and further stating: “I hereby agree to make 
no settlement with said insurance company ex- 
cept by and through the said Insurance, Ab- 
stract & Law Company and their attorneys. 
I further certify that I have read the above 
carefully before signing the same.” 

Mr. Frankel says that he told Mr. and Mrs. 
Pape when they came to him that the con- 
tracts were all right but he would not recom- 
mend the company. They regretted that they 
had paid the second annual premium and were 
then advised to pay one more premium and 
take a paid-up policy. 

A month later, he says, Pape called again 
and said that, although the contracts might 
be all right, as stated, they were not in ac- 
cordance with the agreement when they were 
sold to him, and that he had been informed 
the standing of the company was not as repre- 
sented to him. Mr. Frankel says he then went 
to Everett Wagner, vice-president of the Meri- 
dian Life & Trust, and advised him to see 
the Papes and try to satisfy them. Several 
weeks later, however, Pape appeared again and 
insisted on the suit, Frankel says, on the 
ground that he had bought two $1,000 policies 
for his wife and himself, twenty-payment life, 
to be paid-up policies for $1,500 each at the 
end of the premium paying period, and that 
the. conditions of the policies were not accord- 
ing to the agreement, as they provided for 
paid-up policies for $1,000 each, only. The 
contract was then drawn up, Mr. Pape took 
it home to read to his wife, signed it and 
mailed it to the abstract company next day. 





SUES COMPANY JUST BEFORE ELECTION. 


County Solicitor Ireton of Hamilton county, 
O., has brought suit at Cincinnati, on behalf 
of the county treasurer, to recover $2,358,481 
alleged to be due from the Union Central Life 
in taxes. It is alleged that the company’s 
property has not been certified by the owner 
for the tax duplicate. John M. Pattison, presi 
dent of the Union Central, is Democratic can- 
didate for governor of Ohio, and is making 
a special fight on the Republican machine of 
Cincinnati and Hamilton county. Election 
about three weeks distant. 

++ ++ 
UTAH MEN MEET. 


The Utah Association of Life Underwriters 
held a fine meeting at the Commercial Clu 
in Salt Lake City last week with about forty 
members present. John D. Spencer, of ¢! 
New York Life, presided at the meeting, and 
R. S. Wells of the Mutual was toastmaster 
at the banquet. Several excellent addresses 
were delivered. 

++ ++ 
CENTRAL LIFE ELECTS OFFICERS. 


The Central Life Assurance Society of 
Ottawa, Ill, which was chartered last iy 
and now has in force almost $3,000,000 '1- 
surance, held its first annual meeting ‘st 
week: A board of nine directors was ele'cd, 
who chose the following officers for 
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president of the Ottawa Banking & Trust 
Company; vice-president, A. D. Warner, 
actuary and insurance solicitor; vice-presi- 
dent, Dr. W. F. Weese, president of the high 
school board of education; medical director, 
Dr. T. W. Burrows; general counsel, Judge 
W. H. Hinebaugh of the county court; sec- 
retary and treasurer, S. B. Bradford. 
++ 
SANBORN TAKES PERMANENT PULPIT. 


The Rev. Moore Sanborn, formerly a vice- 
president of the Security Trust & Life, has 
accepted the pastorate of the Church of Our 
Father, Unitarian, in Atlanta. Mr. Sanborn 
has officiated at this church for about a month, 
with such increasing success that at a recent 
meeting he was called to take charge per- 
manently by a unanimous vote of the mem- 
bers. Already there is talk of building a larger 
place of worship, as each time Mr. Sanborn 
has spoken the seating capacity of the present 
building has been exceeded. 





WESTERN LIFE CASE STILL DRAGS. 





Proposed Reinsurance Deal with the Secur- 
ity Life and Annuity Is Tied Up on 
Account of Injunction Suits. 





It was thought that the troubles in the 
Western Life Indemnity of Chicago would 
come to an end this week and the reinsurance 
with the Security Life & Annuity take place. 
Judge Kohlsaat of Chicago, before whom the 
injunction suit has been argued, sustained the 
demurrer of the officers on the ground that 
the petition for an injunction was multifarious. 
He also decided that the federal court had 
jurisdiction and held that the policyholders 
were entitled to sue for protection of their 
rights. 

The attorney for the disgruntled policy- 
holders who brought the injunction suit filed 
a supplemental bill curing the defects of the 
original bill and again asked an injunction re- 
straining the officers from carrying out the 
reinsurance and also asked for a receiver. 
Arguments on the new bill will be held next 
Monday. In the mean time, the temporary 
injunction stands. 

The facts brought out in the hearing as 
well as the bankruptcy proceedings involving 
Manager Rosenfeld personally, show that Mr. 
Rosenfeld was paid $200,000 for the Life In- 
surance Company of Pennsylvania business. 
He paid $125,000 for the contract of former 
Manager Gray of the Western Life Indemnity. 
On the pay roll of the company in addition to 
Manager Rosenfeld’s commission contract, 
President Moulton gets $10,000 a year; Vice- 
President J. A. Crawford, $2,000; Auditor 
A. N. Hislop, $2,000; Superintendent cf 
Agencies B. B. Bales, $5,000; Superintendent 
of Claims L. H. Spence, $3,150; Attorney 
Albert Morgan, $3,300. 

Judge Brentano of the superior court at 
Chicago has also enjoined the company from 
reinsuring until the status of some claims has 
been settled. The company declares that all 
its claims have been properly paid. A number 
of claimants brought suit in Judge Brentano’ 
court on the ground that they had not received 
full payment. 

At the meeting of policyholders held this 
week, a resolution, expressing confidence in 
the integrity of the officers, was passed. 

Judge Kohlsaat has issued an order citing 
the officers and directors composing the execu- 
tive committee of the Western Life Indemnity 
appear in court next Tuesday to show why 
y should not be punished for contempt. 
It is claimed that $200,000 was spent the day 
altcr the court’s order to purchase 8,000 shares 
Oi stock in the Security Life & Annuity. The 
rs of the company claim that the money 

paid on a demand note, executed two 
ss before the case went into court, the 
becoming payable the day after the in- 
ion was issued. The officers say that it 
absolutely necessary to pay this note. 





CHANGE IN CASHIERS. 


_E McDonald, who has been acting as 
“ler of the Travelers at the Cleveland 
‘€, was instructed to return to the home 
©ice some time ago, and Frank M. Pearson, 
cosmer of the Columbus office, will take his 
Pace. Mr. McDonald is a home office man 
and looks after the company’s business wher- 
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ever the officers desire him to go. It is prob- 
able the cashier in the Buffalo office will take 
the place made vacant at Cclumbus. 





ATTACKING THE COMPANY’S METHODS 





Some of the Incidents of the Week Growing 
Out of the Agitation in Life 
Insurance. 





There is much speculation as to whether 
Superintendent Vandiver of Missouri will 
carry out his threat to revoke the license 
of the New York Life unless its officers 
return the political contributions made to the 
Republican party back to the treasury of the 
company. Mr. Vandiver gave the New York 
Life thirty days to do this. He also de- 
manded the resignations of President Mc- 
Call and Vice-President Perkins and also the 
appointing of a new finance committee. 

The majority of the thinking people are 
of the opinion that Mr. Vandiver acted on 
impulse and took a step that was not in ac- 
ccrd with sound judgment or good reason. 
The other commissioners are of the opinion 
that nothing should be done until the New 
York investigating committee is through, so 
that all the evidence can be sifted and deduc- 
tions made from it. Conferences have been 
held at Jefferson City, participated in by Mr. 
Vandiver, Governor Folk and attorneys of 
the New York Life. The New York Life 
attorneys contend that the superintendent 
has no authority under the law to revoke the 
license of the company for the reasons given. 
The attorneys claim that even if the super- 
intendent had such power, it should not be 
taken without giving the party interested a 
chance to be heard. 

Since the conference Mr. Vandiver states 
that he sees no reason for a change of his 
position in the matter, although he has con- 
sented to a second and final conference in a 
few days. He says that the company will 
have thirty days to comply with his demand, 
and then if he issues the order of ouster it 
will have thirty additional days to wind up its 
affairs in the state before saying farewell. 
The officers of the company have directed 
the attention of the superintendent to the 
fact that it was decided recently in Kansas 
that a circuit court of the United States 
could enjoin a superintendent of insurance 
from the revocation of a company’s license 
when the court held that the statute did not 
give him power in the premises. 

* 


The Merchants Association of New York 
city passed resolutions to the effect that the 
district attorney should ascertain whether an 
indictment cannot be found against the presi- 
dents of companies and other officers con- 
cerned in the payment of funds for political 
purposes. The resolutions state also that the 
attorney-general should institute proceedings 
for the return of these sums. 

Governor Beckham of Kentucky and Gov- 
ernor Folk of Missouri have declined to 
serve on the committee proposed by Thomas 
W. Lawson to reorganize the big companies. 
Ex-Attorney-General F. S. Monnett, the 
Ohio “trust buster,” who got after the Stand- 
ard Oil Company while he was in office, is 
evidently Mr. Lawson’s stage manager in 
Ohio. He has written to policyholders of 
the big companies to confer with him, suppos- 
edly to get their proxies. 

Reports from Topeka state that Insurance 
Commissioner Luling of Kansas has said that 
the insurance commissioners at the Bretton 
Woods meeting agreed to do nothing until 
the New York investigation is concluded, and 
then, if they find that the policyholders are 
not getting a square deal from the big com- 
panies, they will bar them out of their states. 

Speaker Hill of the Missouri House has 
written Superintendent Vandiver, declaring 
in his opinion that the superintendent would 
be making a mistake to revoke the license 
of the New York Life. He asked that any 
action be postponed until a meeting of the 
policyholders of the company in that state 
can be held. 





LAWSON ABOUT READY FOR BUSINESS. 
Governor Johnson of Minnesota, who was 
recently appointed a member of the Lawson 
iusurance investigating committee, has received 
a telegram from the Boston financier to the 





=x 


effect that the personnel of the committee is 
about completed and that active work will 
begin soon. Governor Johnson, who is not 
a policyholder in either the New York or 
Equitable, has been offered proxies by a num- 
ber of the leading policyholders of the com- 
panies now in the limelight of investigation. 
++ ++ 


SCOTT HEADS PACIFIC MUTUAL. 


George A. Moore has retired as president 
of the Pacific Mutual Life after more than 
twenty-eight years of service with the com- 
pany. He is succeeded by Henry T. Scott, a 
director of the company for more than twenty- 
four years. He is president of the Union 
Iron Works of San Francisco and was the 
builder of the United States battleship Ore- 
gon. He is identified with important financial 
and commercial interests on the coast. 





REORGANIZATION WORK HAS EFFECT, 





Northwestern National Life Has Accomplished 
Much in the Way of Improving Its Con- 
dition—Will be Legal Reserve. 





The Northwestern National Life of Min- 
neapolis proposes to reincorporate on a legal 
reserve basis in the near future, completing 
the plans for reorganization undertaken by 
General Manager L. K. Thompson. At pres- 
ent the company is operating under the stipu- 
lated premium law of Minnesota, although 
licensed as a legal reserve company in other 
states. A change in name is also being con- 
sidered, but the probabilities are that the pres- 
ent name of the Northwestern National Life 
will be retained. 

New policy forms are being prepared as 
rapidly as possible, and will be placed in the 
hands of agents as soon as the company is 
ready to resume operations on the new basis. 
The general and district agency system will 
be developed. 

Prominent bankers of Minneapolis are on 
the directory of the Northwestern National 
Life and are giving the new management 
hearty support. It is expected also to develop 
an advisory board, composed of prominent 
business men and directors of banks, to give 
the company standing and prestige. 

All of the contracts with agents and officers 
in force at the time the new management took 
charge have been discontinued, so that the 
rehabilitated company will begin with clean 
records. Besides a complete housecleaning 
in the agency department, the finances of the 
company are being revised and put on a per- 
manent basis. 





AMERICAN AGENTS CELEBRATE. 


Agents of the American Life of Des Moines 
celebrated a few days ago the writing of 
$300,000 new business in September. Officers, 
about fifty agents and a few invited guests 
enjoyed a dinner at the Chamberlain in Des 
Moines. The company expects to write and 
pay for $1,000,000 new business the last three 
months of the year. 

++ +4 
LOOKING INTO DISBURSEMENTS. 

The western and southern insurance com- 
missioners who are investigating the eastern 
companies have a force of fourteen men at 
work. In a short time the corps of inquisi- 
tors will be doubled. The special work of 
the men is being directed mostly at disburse- 
ments. They want to know what moneys 
have been paid out and for what purpose. 
The departments will then determine whether 
in their opinion there has been undue ex- 
travagance. 

One of the commissioners interested in this 
examination gives it as his opinion that 
there will be some changes in the big com- 
panies so far as officials are concerned. 

++ a+ 


NOT DEAD, NOT EVEN SLEEPING. 


The Detroit Free Press recently, in a col- 
umn news article on the first page, stated that 
the life insurance business was dead in the 
state. Fred O. Paige, Michigan manager of 
the Mutual Life of New York, writes that 
paper as follows: “The Mutual Life’s busi- 
ness in Michigan for the first nine months 
of 1905 is about 20 percent greater than a year 
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This agency produced about 5 percent 
For the first 


ago. 
more business during September. 
nine days of this month we are over 60 percent 


ahead. This morning’s Free Press says business 
is killed in Michigan.” 





WILL ORGANIZE NEW LIFE COMPANY. 





Atlanta-Birmingham Fire to Have a Running 
Mate and Follow the System in Vogue 
in the Old Country. 





The Atlanta-Birmingham Life of Atlanta, 
Ga., proposes organization. It is to be capi- 
talized at $1,000,000 and is to be backed by 
the officers, directors and stockhplders of the 
Atlanta-Birmingham Fire Insurance Company. 

The plan is, as far as feasible, to have the 
officers, directors and stockholders the same 
in the two companies, along the lines prevail- 
ing generally among the larger companies in 
England. 

It is learned that the plan of organizing 
the Atlanta-Birmingham Life has been given 
serious consideration by the executive com- 
mittee of the Atlanta-Birmingham Fire at 
several meetings recently held. President J. 
T. Dargan was at one time engaged in life 
insurance work, and during the years he has 
been engaged in fire underwriting has never 
lost interest in life insurance, which he con- 
siders a closely allied branch. 

It is planned to have the proposed Atlanta- 
3irmingham Life operate under a liberal char- 


ter and transact several classes of business, 
such as life, industrial, health and possibly 
employers’ liability. While Mr. Dargan ex- 


pects to be a factor in exploiting and launch- 
ing the company, it is the plan to have trained 
experts manage the various branches of busi- 
ness engaged in, to procure the best possible 
talent and transact business on the lowest 
possible cash, non-participating basis. 





COLUMBIAN NATIONAL CONFERENCE. 


The managers of the central, southwestern 
and Ohio valley departments of the Colum- 
bian National Life held a convention last 
week at the Chicago Beach Hotel in Chicago. 
From the home office there were present 
Vice-President Ganse, Assistant Agency Di- 
rector Chapin, Home Office Manager W. 
Harmon Brown, Jr., Assistant Medical Di- 
rector Hunt and George E. Triggs, manager 
of the renewal department. Vice-President 
J. D. Davis was present from St. Louis. 
There were about twenty-six managers in 
attendance. All phases of the Columbian 
National agency work were discussed and 
the convention was very enthusiastic. The 
directors of the company in Chicago gave a 
dinner to the managers at the Grand Pacific 
hotel on Wednesday and on Thursday the 
company gave a dinner for the agents in 
Chicago, at which the visiting managers were 


present. 
Vice-President Ganse has started on a 
trip to the Pacific coast, where he will visit 


the agencies of the company and hold a con- 
ference of managers in that section. 

The Columbian National managers at 
Cleveland, Hoyt Bros., held a conference at 
Cleveland a few days ago, where prominent 
agents from Ohio, West Virginia and western 
Pennsylvania were present. Vice-President 
Ganse and Assistant Agency Director Wes- 
ley were present from the home office. 

++ +e 

WILL APPOINT WHITLOCK’S SUCCESSOR. 

The Prudential will shortly appoint a man- 
ager at Cincinnati for the ordinary department 
to succeed George F. Whitlock, who is organ- 
izing a new life company there. It was re- 
ported recently that George O. Price had been 
chosen for the position, but he is a home office 
man who was im Cincinnati for a short stay. 

ae ++ 
GETS OUT A NEW POLICY. 


The Columbian National has gotten out 
a new policy providing that where an ordi- 
nary life policy is issued the company agrees 
to pay, in case of death during the first 
twenty years, the face of the policy and 
the premiums that have been paid. If the 


assured stays with the company and survives 
at the end of the twenty years the return 
feature expires and the contract 


premium 





will revert to the ordinary life policy at 
the regular ordinary life premium for the 
rest of the life of the assured. At age 


twenty the rate for the new policy is $20.29; 
age thirty, $26.50; age forty, $39.07; age 
fifty, $73.53. In the old ages, therefore, the 
proposition will be prohibitive. The sur- 
render values and the extended insurance 
during the first twenty years are higher than 
the corresponding values for the ordinary life 
policy. 


++ ++ 


FLORIDA COMPANY OPENS HEADQUARTERS. 

Permanent offices have been opened at 
Tampa, Fla., by the American Life Insurance 
Company, which has been in process of organi- 
zation during the past few months. The com- 
pany is organized on a legal reserve basis 
with an authorized capital of $500,000. 
Walter C. Wright of Boston is the actuary, 
and the company will sell the usual policy con- 
tracts and do a strictly industrial business in 
addition. For the present it is proposed to 
confine operations to the home state, but later 
new territory will be entered. The enterprise 
is backed by well- known capitalists of Florida 
and W. B. Henderson is president and H. C. 
Gordon, secretary. 





GET MANY ROYAL ARCANUM MEMBERS. 

Since the Royal Arcanum supreme council 
decided on its scheme for increased rates, 
agents of old-line companies have found the 
membership a very rich field. In most cities 
lists of members have been obtained and 
they have all been worked by the old-line 
agents. There probably has been no class 
that has given the old-line men so much in- 
surance recently as the Royal Arcanum. 





J. Mi. BECK GIVES THE COMPANY VIEW. 


Attorney for the Mutual Life Comments onthe 
Legislative Investigation and Presents 
a Number of Arguments. 


J. M. Beck of New York, special attorney 
of the Mutual Life in the legislative inquiry, 
made some comment at a fire insurance meet- 
ing in Chicago last week regarding the work 
of the New York committee that is of in- 
terest because of the importance of his clients. 

Mr. Beck said that in a sense the investiga- 
tion was not in accord with the American 
idea of fair play; as the questioning was en- 
tirely done by the prosecution. The officials 
are not allowed to be interrogated by their 
own counsel nor to offer additional defense. 
He declared that here were men of hitherto 
unblemished reputation subjected to severe 
probing with no chance to make the defense 
allowed in a trial when charges are brought 
against one’s reputation. 

Mr. Beck believes in the ultimate sound 
judgment of public opinion. While it may 
temporarily err and be swayed by prejudice 
and clamor, yet when it reaches its proper 
perspective, its conclusions are in the main 
correct. Just at present, the public mind is 
biased by sensational and distorted newspaper 
articles and the: rantings of radicals or grand- 
stand performers. 

Mr. Beck asserted that the investigation 
would lead to a certain amount of reorgan- 
ization work in the companies, which can 
best be performed by company officials of 
probity and sound judgment. Mr. Beck re- 
ferred to life companies as “money saving in- 
stitutions” which should touch all civilized 
nations. 

Coming to legislative expenses, Mr. Beck 
admitted that much was spent to head off 
inimical bills. Officials feel they must protect 
their companies from pillage. 

“Theoretically,” he said, “companies should 
not submit to hold-up methods. Yet it is 
much the same as when a robber points a 
revolver in a victim’s face and demands his 
money. Shall the victim allow the robber to 
send a bullet into him because it is contrary 
to the highest morality to yield to a hold-up 
man? The same question could be asked in 
a case of a kidnapped child. Shall the ransom 
be paid or the child left to its fate?” 

Mr. Beck contends that while the compa- 
nies need some clarifying, yet the public 
should not ask of them what it is unwilling 
to do. He held that every voter had a per- 
sonal responsibility in helping to send honest 











men to legislatures. If men of character wer 
lawmakers, there would be no hold-up meas 
ures. Mr. Beck said the insurance companic 
have no favors to ask of legislatures. The 
merely want the opportunity of operating ij 
a legal way without harsh restrictions. 

All the reforming should not be placed o 
company officials. The people should assum 
their share. 





LIFE NOTES. 
Justus L. Johnson, a former newspap: 
man, has become agent of the Mutual Lif 


at Aurora, III. 


J. F. Cole, formerly with the Prudentia! 
becomes general agent of the Missouri Stat 
Life at Hannibal, Mo. 

The Pacific Mutual has made all arrang: 
ments to enter Mississippi and has appointed 
B. L. Owen of Columbus state agent. 

The offices of the Travelers at Cincinnati 
have been remodeled and rearranged, and 
now present a very elegant appearance. 

D. H. Bitner has become agency direct 
of the Merchants Loan & Trust branch 
the New York Life in Chicago, succeeding ] 
A. Tomlinson. 

Up to the present time the Central Life of 
Des Moines has written about a million dol 
lars more new business this year than in the 
whole of last year. 

. A. Holmes, who has been district agent 
of the Michigan Mutual at Clinton, Ia., has 
been assigned to southern Kansas by the 
Central Life of Des Moines. 

Dr. E. C. Price has filed a petition with the 
Maryland department asking that the Mutual 
Reserve be barred from the state. He charges 
illegal and fraudulent methods. 

E. H. Simpson and J. L. Little, representa 
tives of the Central Life at Des Moines, have 
been sent to the Michigan field of the com 


pany for several weeks’ work. 
E. S. Rowland, who has been St. Louis 
manager of the North American Accident, 


has been appointed manager of the city de 
partment of the Prudential at St. Louis. 

Capt. Nelson W. Evans of Portsmouth, O 
has filed a petition for a temporary injuncti: 
to restrain the Supreme Council of the Royal 
‘Arcanum from collecting the new rates. 

Will H. Scarff, who has been for 
years connected with the Des Moines city 
office of the Royal Union Mutual Life, has 
been appointed general agent for Oklahoma, 
with headquarters at Enid. 

J. W. Wait is to have charge of the St 
Paul office of the Pacific Mutual Life, with 
jurisdiction over Minnesota. He takes the of 
fice which was left vacant by the death of B 
F. Wright several months ago. 

Vice-President Edward L. 


some 


Dobbins of thi 


Mutual Benefit, accompanied by his thr 
daughters, has just completed a four wee! 
trip in the west and northwest. It is 


longest vacation Mr. Dobbins has ever tak 


Manager H. C. King for the Security Mu 
tual Life in Missouri reports an increas¢ 
his business of $904,000 since Jan. 1 of this 
year as compared with the whole of 16 
Mr. King’s territory has produced $1,104,509 
thus far this year. 


Two new directors have been chosen 
the trustees of the Equitable. One is Joli 
D. Kernan of Utica, N. Y., a lawyer 
son of former. United States Senator k 
nan. The other is William C. Redfield 
Brooklyn, president of the J. H. Williams & 
Co. Drop Forge Company. 

As yet no one has been secured to suceced 
E. M. France as general agent of the ‘ 
necticut Mutual Life at Cleveland. It is «1 
derstood that negotiations had been al 
closed with one man, but they were sudd 
declared off for some reason. It is proba!) 
now that a new man altogether will be 
brought into the business. 


William J. Herwig, a member of the Anc ent 


en 


Order of United Workmen, committed sti de 
within two. years after taking out a $700 
policy. The order refused to pay, but Wi .am 
Herwig, the executor, took the case into « wrt, 
claiming that William J. Herwig com d 
suicide while in the delirium of disease, «14 


won in the Ohio supreme court. 





__ Arrangements to transact business in lor- 
ida have been made by the Agricultural. 
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AMONG THE CASUALTY MEN. 


ORGANIZING THE KEYSTONE BONDING. 








Philadelphia Men Are Working to Place in the 
Field Next Spring a New Surety 
Company. 


Philadelphia capitalists propose organizing 
1 new surety corporation to be known as the 
Keystone Bonding Company. The capital is 
io be $500,000 and the surplus $250,000. As 
the Pennsylvania laws do not provide for the 
organization of surety companies, as such, and 
the Keystone will be organized under the 
irust company laws, the promoters have no 
intention of conducting a banking or trust 
company business, but will do surety and fidel- 
ity business only. It is not expected that the 
new company will be ready for business before 
April 1, 1906, as the promoters are working 
slowly and carefully. 

The underwriter of the Keystone Bonding 
will be Paul Connelly, formerly with the 
American Bonding at Philadelphia and more 
recently representative of the Metropolitan 
Surety in that city. A man now identified 
with one of the strong bonding companies will 
be his assistant. 





WILL WRITE BOILER INSURANCE. 

The Employers Liability is now preparing 
to write steam boiler insurance on an ex- 
tensive scale. General Manager S. S. Brown 
from the home office will remain in the 
United States until the manager of the new 
branch is selected and has got it in running 
order, 

++ ++ 
ILLINOIS SURETY ENTERS MISSOURI. 


The Missouri department has issued a li- 
cense to the Illinois Surety Company of Chi- 
cago, Ill., to transact fidelity and surety busi- 
ness in Missouri. The company increased 
its deposit with the Illinois Insurance Depart- 
ment from $100,000 to $200,000, to comply 
with the Missouri requirements. 

++ ++ 
GRAY BECOMES RESIDENT MANAGER. 


Paul W. Gray has been appointed resident 
manager for the National Surety Company 
in St. Louis, succeeding Paul H. Bowman, 
who leaves the city for the west. Mr. Gray 
has held the position of chief clerk for the 
Harry M. Coudrey & Co. agency a number 
of years and is well known among the fra- 
ternity. He is a high-class and valuable man 
to the business, and the National Surety 
may be congratulated for obtaining his serv- 
ices. It is understood this change leaves a 
good position for a bonding and liability man 
opcn in the Coudrey office. 

eae aad 
WILL NOT WRITE IN SMALL TOWNS. 


Owing to the recent increase in bank rob- 
beries in the small towns of the northwest, 
many of the burglary companies have received 
instructions from the home offices not to write 
risks upon banks in towns which have less 
than 1,000 inhabitants. It is urged that the 
poor police protection in towns of this size 
has caused a number of safe blowers to be- 


conie especially daring in plying their profes- 
Sic Some of the companies who have in- 
strcd small banks note a rapid increase in the 
losses during the last few years. 

++ ++ 


BRANNEN PROPOSES NATIONAL BODY. 

hk bt. S. Brannen of Denver, manager of the 
mountain department of the United States Fi- 
delity & Guaranty, who was the organizer 
and first secretary of the National Association 
ocal Fire Insurance Agents, announces 
that he proposes to organize a national associa- 
tion of local and general agents representing 


ILLINOIS SURETY COMPANY 


184 La Salle St., CHICAGO 


rs excellent agency contracts in Illinois, Minne- 
Sota, Wisconsin, Ohio, Nebraska, Iowa, Missouri and 
Ker ky. Its bonds insure. Its rates and service are 
Satis‘actory. Correspondence solicited. 


ADDRESS 
D. BDW. MONROE, Supt, of Agencies 








surety and burglary companies. He thinks 
that an organization of this kind can be 
worked up similar to the fire agents’ associa- 
tion. There are now local surety associations 
in Chicago, St. Louis, San Francisco, Wash- 
ington, D. C., and some of the other cities. 
++ 
APPOINTING ACCIDENT MANAGERS. 

W. H. Porter, executive special agent of the 
personal accident department of the Ocean 
Accident from the New York office, is in the 
west making some changes. R. D. Jones & 
Sons of Kansas City get the company for Mis- 
souri, except St. Louis, and Kansas and In- 
dian Territory for all casualty lines except 
personal accident. Charles B. Rudd of Kansas 
City gets the personal accident department 
for Missouri and Kansas. Major Burke of 
Oklahoma City gets the personal accident de- 
partment for Oklahoma.” During the past few 
days Mr. Porter has been in Chicago looking 
for a personal accident manager for the city. 

The company has recently appointed How- 
ell, Phillips & Shearer of Philadelphia general 
agents for eastern Pennsylvania. 

In the course of a few days the ' company 
will put an improved disability contract in the 
hands of agents. 





SURETY NEWS FROM ALL THE FIELD. 


Few States Have Elections this Yoar and 
Hence it Is an Off Period for Official 
Bonds. 





In official bonds this is an off year for surety 
companies, as there will only be elections in 
five or six states for county and other financial 
officials. Last fall there were new officers 
elected in twenty-five or thirty states, which is 
quite a contrast with the present year. The 
cause of this is that a number of states have 
changed their elections so that all county and 
state officials will be elected in the same years 
as there are held congressional and presiden- 
tial elections. 

There is an enormous amount of building 
and railroad construction in course of comple- 
tion, which makes business good for the con- 
tract department of the surety companies. 
The largest work at any one point is that of 
the New York terminal and tunnel of the 
Pennsylvania Railroad, and the change in con- 
struction of the roadbed of the New York 
Central in entering Grand Central Station. 
The subway for the underground rapid transit 
of New York was completed without the loss 
of a dollar upon any of the bonds of either 
the contractors or subcontractors. This is a 
tribute to modern business methods and to the 
surety companies, which are entitled to a good 
portion of the credit for having compelled ex- 
actness, defininte provisions in contracts and 
all-round efficiency. 

In contrast with this, the first Brooklyn 
bridge construction caused the failure of the 
principal and every sub-contractor on it and 
was a graveyard for all who had anything 
to do with it. 


The United States Fidelity & Guaranty an- 
nounces that all of the agents in its north- 
western territory, formerly reporting to the 
Fred L. Gray Company, have renewed their 
contracts with it. Howard & Wilson, its new 
representatives at Minneapolis and St. Paul, 
reported increased business for September, 
1905, over that of last year, and that prospects 
are most brilliant for the future. 


The depository bonds upon the funds of the 
Modern Woodmen of America, C. H. Me- 
Nider, head banker, have been written by the 
United States Fidelity & Guaranty upon the 
various banks selected by him. There are 
about $1,000,000 of bonds in ali, upon a number 
of banks located in Illinois, Iowa, Missouri 
and other states. 





CASUALTY NOTES. 

Milo B. Heinrichs succeeds E. S. Rowland 
as manager of the North American Accident 
at St. Louis. 

The Chicago Personal Accident Underwrit- 
ers Association will give a banquet Oct. 27. 
It will be ladies’ night. 

The General Accident of Scotland has en- 
tered Louisiana and Florida. It proposes ap- 
pointing representatives at New Orleans and 





Jacksonville, but will not go beyond these 
cities. 

The American Credit Indemnity has named 
Clyde M. Miller of Detroit to succeed a 
Augustine Smith, as its attorney in Michigan. 

The Illinois Surety Company of Chicago 
has been admitted to Michigan and _ has 
named James H. Cullen of Detroit as_ its 
attorney for the acceptance of service of 
process in that state. 

The board of public improvements of St. 
Louis is-shortly to let the contract for building 
big settling basins, and local surety underwrit 
ers are getting ready to bid on the $125,000 
bond the contractors will have to give. 

Surety men in Cleveland report business 
rather dull, and it has becn in the same con- 
cition for the last two or three weeks. They 
can hardly account for the fact at this time of 
the year, other than as one of the slumps that 
sometimes overtake any business unexpectedly. 

The New Jersey Plate Glass, as announced 
in last week’s issue, is now writing burglary 
insurance. It begins the branch in a very 
inodest way, only residence and mercantile 
safe lines being undertaken for the present 
Assistant Secretary V. E. H. Hoagland will 
have charge of the new department. 

CASUALITY AND SURETY BOARD. 

(Continued from Page 6.) 
Ree Me Whelan. Present evils are em- 
bodied in the following recommenda- 
tions, which, after much discussion, were 
referred to the executive committee for action: 
(i) Lower and equal taxation by all states 
not exceeding I percent on gross premium: 
(2) Equal licenses. (3) Abolition of compul 
sory advertising. (4) Uniform statutes. 
Discussion of National Supervision. 

Discussion of committee report on federal 
supervision was so prolonged that it was nec 
essary to hold a night session. The report 
deemed national supervision desirable, but im 
possible to procure in view of repeated supreme 
court decisions, and recommended that an ef 
fort be made to remedy cvils of state control. 
The entire evening’s discussion resulted ia 
the adoption of the report and a number of 
motions to the effect that the executive com 
mittee be instructed to confer with the insur 
ance commissioners’ committee on laws and 
draft a model code of laws to be represented 
for enactment in the District of Columbia, as 
the first step toward a correction of present 
evils, 

President John T. Stone’s Address. 

President J. T. Stone in his address said: 
“Casualty and surety insurance is a cabalistic 
phrase to the large majority of state legisla- 
turemen, and indeed to the public generally 
They have some general knowledge and much 
general and specific misinformation regarding 
fire insurance and life insurance, but their 
minds are, for the most part, blank as to 
casualty and surety insurance. Knowing lit 
tle or nothing about these classes of insur 
ance, they do not comprehend their dissimilar 
ities to fire and life insurance, and therefore 
frequently couple them together in consider 
ing and enacting insurance legislation. ‘The 
result has been in many instances the enact 
ment of laws that are inappropriate and in 
equitable, so far as they affect companies such 
as those which compose this body. It is true 
that many such laws have been proposed and 
defeated, but those of us who have had some 
experience in accomplishing their defeat can 
testify to the difficulty that has been encoun- 
tered in convincing those who have had the 
law-making power that the proposed legisla 
tion should not be enacted. 

“The subjects which are the most conspicu- 
ous in this conection may be classed under 
these three headings respectively: taxation, 
deposits and resident agent laws. 

Subject of Tax Legislation. 

“The tax legislation affecting insurance com- 
panies generally is, even in single states of the 
Union, a heterogeneous jumble of state, 
county and municipal license charges, agents’ 
license fees, premium taxes, franchise taxes 
and other charges. When it is remembered 
that this is to a greater or less extent true of 
each of the forty-five states, and that the open 
season for legislation, in sporting phrase, will 
soon be with us, it is evident that the presenta 
tion and discussion of such a paper as your 
committee on taxation will submit is needful, 
appropriate and opportune. That committee, 
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as you know, is composed of gentlemen whose 
names are an assurance that their treatment 
of the subject will be characterized by broad- 
mindedness, legal learning and practical busi- 
ness sense, 

State Deposit Bills. 

“State deposit bills, occasionally for the so- 
called protection of all policyholders, but 
almost always especially designed to safeguard 
the policyholders of the enacting state, are in 
evidence every legislative season in a number 
of state legislatures. As a rule the surety 
companies get the lion’s share of this particu- 
lar kind of attention. But the casualty com- 
panies are not altogether neglected. The sub- 
ject has been frequently discussed at the an- 
nual conventions of insurance commissioners. 

“Probably every manager of any length of 
experience has been and is called upon fre- 
quently to deal with the conflicting claims of 
agents with regard to commissions on busi- 
ness controlled or placed in one state, but 
located in another. These disputes have given 
rise, along with other causes, to the enact- 
ment of resident agent laws; and these laws 
in turn have made the settlement of such dis- 
putes more difficult and sometimes more dan- 
gerous, 

Talks on Federal Supervision. 

“Doubtless the paramount issue, to use a 
phrase that had much political currency a year 
ago, in insurance circles to-day is the question 
of the desirability and practicability of the 
control of interstate insurance matters by the 
national government. The president, with his 
characteristic decision and his unhesitating 
initiative, indicated a year ago his purpose to 
encourage congressional action looking to the 
establishment of such control. The unhappy 
domestic quarrels and the resultant investiga- 
tions among the largest life insurance com- 
panies have disclosed points of view, disposi- 
tions, methods and abuses which have given 
force to the demand that the affairs of such 
companies shall be more frequently and thor- 
oughly scrutinized by competent authority, and 
their officials held to a much more rigid and 
much more real accountability. This has un- 
doubtedly strengthened the movement toward 
federal supervision. The subject has been well 
debated in bar associations in various gather- 
ings of underwriters, and in the recently held 
convention of insurance commissioners. Emi- 
nent lawyers and prominent insurance men 
have published instructive papers pro and con. 
The insurance press and the daily newspapers 
have given much space to the question. We 
have all read, said, and heard a great deal 
about it. We shall have the great advantage 
of hearing the whole matter treated by the 
gentleman to whom it has been assigned and 
then we shall have an abundant opportunity 
to ventilate our own ideas, to convince each 
other that we are right, and to give formal ex- 
pression, if we so desire, to the conclusion 
that may be produced by the refining process 
of the crucible of our combined wisdom. 

Scope of the Business. 

“This association has possibilities of great 
and increasingly useful service to the business 
in which we are engaged. It is a business that 
has already grown to very large proportions 
and is growing at a remarkable rate every 
year. The combined premiums of the classes 
of insurance represented in this organization 
were in 1904, $47,421,152, which was $5,680,363 
greater than in 1903. These figures indicate 
that we have not associated ourselves a bit 
too soon; for surely a business of such mag- 
nitude demands for its wisest conduct the 
combined, corrected and harmonized aggre- 
gate of all the brains and energies engaged in 
its management. The board does not yet in- 
clude in its membership all casualty and surety 
companies.” 





M’CURDY PROBED. 
(Continued from Page 6.) 


ing suit against the company except with the 
consent of the attorney-general; also that 
payments for legislative expenses were made 
to C. P. McLeland; James F. Pierce, former 
superintendent of insurance in New York; 
W. A. Fricke, former insurance superintend- 
ent of Wisconsin, and Andrew Hamilton, at- 
torney for the New York Life. The testi- 
mony seemed to show that while the assets 
of the Mutual have been increasing, divi- 
dends have been decreasing. It is further 


shown that A. C. Fields, head of the supply 





department of the Mutual, had much to do 
with legislation in Albany during the legis- 
jative session. The evidence brought out the 
fact that two concerns are supposed to com- 
pete for the printing business of the Mutual 
Life, but it seems that they are both owned 
by the same parties. 


Bowles Case Is Presented. 


The Thomas H. Bowles case was brought 
up with Mr. McCurdy, in which letters ad- 
dressed to the president'by Mr. Bowles were 
read. President McCurdy read a long state- 
ment defending the appointment of his son 
as general manager. Attorney Hughes en- 
deavored to show that the replies sent in from 
advertisements in magazines were turned over 
to the New York city general agent. 

Thomas H. Bowles, who led a strong fight 
against the Mutual Life, is taking deep in- 
terest in the testimony. Mr. Bowles now lives 
in Atlanta, Ga., and has gone to New York 
for a short time. It may be possible that he 
will be summoned before the committee. He 
is acting under the advise of his attorneys and 
it is thought that some valuable information 
might be gotten out of him. 

The final extension of time granted to 
directors and ex-directors of the Equitable in 
the case brought by the attorney-general 
against them for the returning of writs has 
been placed at Oct. 20. 

Not Likely to Finish Soon. 

It now looks as if the legislative investiga- 
tion will not be concluded by Jan. 1. The 
counsel for the committee is opening new 
lines of evidence, which are sufficient to keep 
the committee busy for many weeks. At- 
torney Hughes feels that every line should 
be followed through to the end or until the 
public is satisfied with the results attained. 
The appropriation for this inquiry is limited, 
and that may have some bearing on the sub- 
ject. 

It is stated that the directors of the New 
York Life will stand stanchly by President 
McCall, although many letters have been re- 
ceived from policyholders asking for his res- 
ignation, and different organizations have 
passed resolutions along the same line, in 
addition to the Missouri and Nevada action. 
The trustees, while not approving of all the 
methods followed by President McCall that 
have been brought out in the investigation, 
yet claims that they are largely due to bad 
judgment and sins of omission. The trustees 
take the ground that he has not profited 
personally at the expense of the company. 





MORE ABOUT AMERICAN DEAL. 
(Continued from Page 7.) 
ter, of the Spring Garden, which is a Freling- 
huysen company, and a number of his direc- 
tors contributed largely to the Frelinghuysen 
pool, and will have considerable voice in the 
future management of the American Fire. 

No official notification of a change of con- 
trol has been sent to agents of the American. 
President Packard has maintained a dignified 
silence throughout the entire proceedings, and 
cannot yet be induced to talk, even under the 
most persistent questioning. 

Field [en Are Stimulated. 

_At the meeting of the Northwestern Asso- 
ciation in Chicago, the western specials were 
lined up at a dinner. A _ representative of 
the Frelinghuysen interests was present, as 
was Secretary Bliven. ‘The field men were 
told that they will continue just as at present 
and the local agency plant will in no way 
be disturbed. The officials declared that the 
American would be in better shape than 
ever, so the men took hope and felt encour- 
aged. 

Frelinghuysen Failed to Get the Delaware. 

It now appears that the party which started 
the unrest among the stockholders and officers 
of the Delaware of Philadelphia is none other 
than Mr. Frelinghuysen, who has captured the 
American. A couple of years ago he set out 
to gain control of the Delaware, and secured 
35 percent of its stock. Unable to get any 
more, he disposed of his holdings at a profit 
to Philadelphia parties, who in turn tried to 
get more stock and failed. They at last gave 
up hope of gaining control, and let their stock 
go to the present holders. The organization 
of the Fidelity Shareholders Company, it is 
thought, will put a quietus on these attempts 
to wrest control from the present administra- 
tion, 





VANDIVER DEFENDS POSITION. 
(Continued from Page 7.) : 
Vandiver has proceeded without consulting 
the attorney-general in this matter. The 
attorney-general is the legal advisor of the 
insurance department, and why he has not 
been asked to pass on the question is 
problem I should like to have answered. Mr 
Vandiver’s action-is all the more difficult t 
understand when it is considered that hi 
reply to the company’s attorneys is in th 
nature of a legal opinion. 

“Regarding the supreme court decision 
quoted, I am informed by E. C. Crow, who 
is with me in this controversy, and who wa: 
attorney-general at the time, that the cas: 
mentioned is in no essential respect parallc! 
to the present controversy. 


Question Is One for Courts to Decide. 


“Mr. Vandiver’s idea seems to be that if 
the officers of a life insurance company mis- 
manage the company’s affairs, he should pro- 
ceed to inflict damage on the policyholders as 
reprisal. This seems to me to be’‘’strange 
logic, viewed from the legal standpoint or 
otherwise. As Mr. Vandiver says, the matter 
now resolves itself into one for the courts 
to decide, whether he has the authority he 
assumes. I think I may safely say that the 
company will not quit doing business in Mis- 
souri until the courts so determine. What 
the next step will be depends on further con- 
sultation between the attorneys and the officers 
of the company.” 

Did Not Consult Attorney-General. 


Attorney-General Hadley of Missouri, when 
asked concerning the matter, said: “I will 
state that Mr. Vandiver did not consult my 
department in this matter and that his opin- 
ions concerning the law in the case were not 
furnished by my department. The merits of 
the controversy I do not care to discuss for 
publication.” 

Will Try to Get Case Into Federal Court. 


It is tipped off on good authority that the 
attorneys for the New York Life in Missouri 
will try to get the revocation of the com- 
pany’s license by Superintendent Vandiver into 
the federal court and get an injunction re- 
straining the superintendent from revoking the 
license of the company, should he carry out 
his threat to take such action in thirty days 
unless funds contributed by the company to 
campaign purposes are returned to the treasury 
of the company. They intend to take this 
action on the precedent of the United States 
court in Kansas restraining the superintend 
ent of insurance of that state from revoking 
the certificate of a foreign corporation on the 
ground that the statute did not give him that 
authority. It will be an interesting fight and 
will bring the federal authorities in case the 
injunction should be issued in direct con 
troversy wth state officials. It is said both 
Governor Folk and Mr. Vandiver expect this 
action to be brought. 

Meanwhile there is no doubt the business 
of the company has for the time being been 
seriously injured in Missouri by the action of 
Superintendent Vandiver. 


Vandiver [ay Call [Meeting of Policyholders. 


It is stated that Superintendent Vandiver, 
who is himself a policyholder in the New 
York Life, has been considering a plan: for 
calling a meeting of the Missouri policyholders 
of the company; but the fact that there is no 
complete list of policyholders to be had else- 
where than in the company’s office, may deter 
him and others from taking this action. How- 
ever, something along this line may be at- 
tempted, as some of the policyholders are com- 


ing forward with letters supporting !us 
position. 


The Washington Life 
Insurance Co. 


Established 1860 
JOHN TATLOCK, President 


Attractive Contracts to Agenis 


‘We have some open territory and are in a 
Position to give right men a paying proposi- 
tion. Our policy contracts are the most libera! 
and are excellent sellers. Investigate our 
system. It will pay you. os . *. 


DAVIS @ McGREW 
State Manegers for Ilinois and Wisconsin 
155 LA SALLE ST., CHICAGO 
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SURPLUS LINES 


TRADERS FIRE INSURANCE CO. 


of Toronto, Can. 
Authorized Capital, $1,000,000 
Toronto Conflagration Losses, $40,000, Paid in Cash 
A. L. McCRAE, Ceneral Agent 
153 La Salle Street CHICAGO, ILL. 
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W.H. STEVENS, President 
JOHN Q. ADAMS, Secretary 


Capital °° e ° $ 500,000.00 
Assets (to protect policyholders) 2,691,926.28 
Net surplus to policyholders 1,212,923.38 
Netsurplustostockholders . . 712,923.38 


PRED. W. WILLIAMS, State Agent, Michigan, Detroit 

N. T. JULIAN, Special Agent, Ohio and W. Va., Columbus 

GUS M. WISE, Special Agent, Ind. and Ky., Indianapolis 

L. S. MacENANEY, State Agent, Ill. and Wis., 195 La 
Salle Street, Chicago. 
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ORGANIZED 1870 
35th Annual Statement of the condition of the 


CONCORDIA FIRE 
INSURANCE COMPANY 


Of MILWAUKEE, WIS. 
DECEMBER 81, 1904 


CASH CAPITAL - - - $200,000.00 
Reinsurance Reserve - 609,770.89 
Reserve for all other Liabilities - § 13,320.24 
Net Surplus - - - - 187,797.40 


TOTAL ASSETS - -  1,110,888.53 


GEORGE BRUMDER, President 
FRANK DAMKOEHLER, Secretary 








W. B. BIERCE, 
State Agent Michigan and Ohio, Whitney Opera House 
Block, Detroit, Mich. 











H. A. BARTELS, Special Agent 





NORTHWESTERN MEETING. 

(Continued from Page 8.) 
States supreme court has decided that insur- 
ance is not commerce, yet he believes that if 
the question was to be decided again, with 
changed conditions and civilization, the court 
might reverse its decision. He thinks that 
the decision by this court in the celebrated 
lottery case to the effect that a lottery ticket 
was commerce shows the drift of a new 
opinion. Even if the supreme court will not 
reverse itself, he thinks it is not impossible 
to get an amendment to the constitution, plac- 
ing insurance under federal -control. 

Mr. Beck is a natural orator. He has all 
the graces, charms and eloquence of the im- 
pressive speaker. His illustrations and anec- 
dotes were humorous and apt and he did not 
hesitate to use them with great effect. He is 
a student of Shakespeare and recited with fine 
feeling some lines from Hamlet to clarify one 
of his points. At the close of his address he 
was applauded for many minutes and was 
forced to bow his acknowledgment. Mr. Beck 
was elected an honorary member, an unusual 
honor bestowed on a man not in the insurance 
business. 

* * * 

George W. Law of the Royal and J. W. G. 
Cofran of the Hartford accompanied Mr. 
Beck to the meeting and sat on the stage dur- 
ing his address. 

If one feature of Northwestern meetings can 
be criticized more than all the rest it is the 
tardiness in getting started at the morning 
sessions. The time is put at 9:30 o'clock, but 
it is an hour or more later before the gavel 
is heard. This is due entirely to the members 
not reaching the hall on time and deserves 
severe rebuke. The delay simply crowds the 
— too much and carries the sessions too 
ate. 

More discussion and less set papers would 
enliven the meetings. There are many points 
brought up in almost every paper that merit 
comment and really the best results can be 
gotten in this way. 

* * * 

There were two public officials who spoke, 
Commissioner Host of Wisconsin and State 
Fire Marshal Davis of Ohio. The greatest 
interest was shown in Mr. Davis’ work. When 
he assumed his official duties the companies 
were prejudiced against him. However, he 
has shown abundant resources in conducting 
his office and introduced new ideas which have 
accomplished much good. He gave it as his 
opinion that the expenses of the fire marshal’s 
office should be paid by the state and not by 
the insurance companies. This, of course, 
brought out much applause, as it has been 
one of the contentions of the insurance com- 
panies that they should not be called upon to 
pay the expenses of an office where all the 
citizens of the state were benefited. 

Mr. Host was an easy speaker and his re- 
marks were well received. 
se * 

There were three technical papers which 
will appear to much better advantage in print 
than they did from the platform, as they were 
all papers that deserved careful study and 
their points could not be digested from hear- 
ing them read. They were from A. A. 
Maloney of Kansas City, Charles A. Hexa- 
mer of Philadelphia and George A. Mowry 
of Minneapolis. Each of them will add much 
to the contributions in the library of the 

Northwestern association. 

Manager Shallcross of the Royal in New 
York really had the gem of the papers read, 
of course not including Mr. Beck’s address. 
Mr. Shallcross has a delightful manner and 
his paper showed careful preparation. At the 
close of his address P. D. McGregor of the 
Queen moved a vote of thanks, which was 
seconded by George W. Law, who made some 
extended remarks. 

The expression from Mr. Shallcross to the 
effect that dwelling ratzs in Great Britain 
were much lower than in the United States 
apparently touched some of the men present 
and after he had taken his seat he was asked 
by the president if the conditions in Great 
Britain were different from those in the 
United States to account for the variance in 
rates. Mr. Shallcross stated some of the ad- 
vantages in favor of Great Britain, but they 
were hardly sufficient to account for the diver- 
gence. 

* * * 
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C. F, Binkley, late of the Life In- 

surance Company ef Pennsylvania, by 

his own election, filled the important 
and -odoriferous office of seayenger dat large 
to the assesment life business. For this work 
he showed marked aptitude, being liberally 
endowed with those attributes which are so 
potent in bringing success to an undertaker. 
When he was called upon to take charge of 
the obsequies of a defunct assessment society, 
he displayed such gentle and soothing traits 
that the mourners forgot half their grief. He 
did not rudely jump their rates up, neither did 
he shock them by informing them that a lien 
of $1,700 had been placed against a $2,000 
policy. He performed his sad offices with as 
little jar on sensitive feelings as possible. To 
the members of the late departed he issued 
new policies, on the ornamental part of which 
was scheduled the. amount of their old policies 
—a touching allusion to happy days gone by, 
which was appreciated. To be sure the busi- 
ness end of the contract did contain a- clause 
stating that the amount of insurance should be 
the amount which the premium would pay for 
at attained age according to the accompanying 
table of rates. But who reads the second page 
of a life insurance policy? It is the front page 
which is good to look upon. 

“oh & 

All-seemed to go well during Mr. Binkley’s 
administration, so far as the policyholders 
could see, but when he had passed from the 
stage and his successor had ascended to the 
seat on the dead-wagon, trouble began to brew 
and soon was working overtime. The mem- 
bers of the numerous deceased societies 
objected to another reinsurance. They 
expressed fear that soon their policies would 
reach the’ point where, at their deaths, their 
estates. would owe the. company something. 
Accordingly they brought injunction, receiver- 
ship and other -proceedings to prevent the 
Western Life Indemnity of Chicago from rein- 
suring. 

+ 


[his simply goes to show that there is no 
way of handling old assessment business that 
has run for some time on very inadequate 
tates, which ca result otherwise than in dis- 
satisfaction. Practically all feasible schemes 


shave been tried—readjustment of rates to a 
© leval reserve basis at attained age, or at age 
- of entry with a payment of the reserve that 


should have been, accumulated or a lien for 
that amount, and Binkley’s plan of placing the 
po'icy on a natural premium basis and scaling 
it ‘own each year to the amount the premium 
would pay for. All these schemes are correct 
frm the company’s standpoint, barring the 
efiects of adverse selection, but every one of 

m causes dissatisfaction to policyholders at 
sone time or-another. 


iolders of assessment certificates are irre- 
‘ilibles. In their early years they get a 
wining in buying insurance at current cost, 
h seems to unfit them for all time to pay 

: adequate to hold insurance at a level pre- 
ivm. Im the last few years a vast amount of 
: has been done by men who were con- 
itious in their efforfs to. save concerns 

h had started on a wrong plan. Some of 

‘ men have met with considerable success 
are now building up their companies as 

| legal reserve institutions. In most of 
cases, however, the company had not run 

i. nally on a purely current cost basis or the 
ge to a legal reserve basis was made when 
were still comparatively young. The 
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present troubles in the Western Life Indemnity 
Company and the hammering that has been 
given the Northwestern National Life for the 
past year and more, ought to have a deter- 
rent effect on attempts to save assessment con- 
cerns that have become moribund. Appar- 
ently the members do not appreciate any effort 
to save them from total loss of their insurance 
and it is just as well to “let-the old cat die” 
and let the members register their kicks with 
the receiver instead of going into court and 
making trouble and expense for a live concern. 
+ + 

Another thing about this Western Life 
Indemnity case. Manager Rosenfeld found 
that the old Life Insurance Company of Penn- 
sylvania had been milked almost to death by 
commission contracts held by the officers. He 
reinsured it in the Western Life Indemnity 
and bought out a commission contract owned 
by the manager of that concern calling for a 
percentage on all increase in business in force. 
He found the death rate very high, as the 
medical examinations had been lax. This 
would be expected in a company where the 
manager’s income depended on increase. Such 
conditions are rotten. Some legal reserve 
companies have been shown up in an unfavor- 
able light recently, but there is nothing in their 
management so insidious and full of danger to 
their existence as in these two assessment com- 
panies: The law throws practically no safe- 
guards around an assessment company. It is 
always solvent until it cannot pay its claims 
any longer. It is hard for the people to learn 
to leave assessmentism alone, but experience 
will teach them or ao in the attempt. 


Dissatisfied menibers of the Royal Arcanum 
are doing their best to wreck that order. This 
is a good example of what comes of assess- 
mentism. Here is a concern which has been 
run on an unsound plan. Now, when the man- 
agers have gained a little wisdom from experi- 
ence, they find that a large part of the mem- 
bership is not with them. It is the same old 
trouble—these peopic have become so accus- 
tomed to inadequate rates that they believe all 
men who would insist upon anything else are 
crazy or crooked. 

+ + 


The fraternal problem is one yet to be- 


solved in life insurance. In the fraternal so- 
cieties are some of the highest and noblest life 
insurance elements. The societies cannot go 
on as they are, Some day they will either go 
to pieces and the salvdge will be wrecked by 
the old-line companies, in which event very 
little of the whole will be saved to life insur- 
ance; or life insurance will be so changed and 
popularized that all forms may meet on the 
legal reserve basis. Purify and simplify the 
old-line system and bring it nearer the people, 
and who knows but that in a few years state 
laws will recognize but one kind of life insur- 
ance—the scientific, gee ca form. 


The legal reserve system is like the church— 
“the gates of hell shall not prevail against it.” 
Tt has been assaulted from within and with- 
out. The assaults from the outside are grow- 
ing weaker as assessmentism shows more and 
more plainly how poor’a thing it is. Just now 
a reformation is going on within; and, when it 
has completed its beneficient work, life insur- 
ance will take its proper place as the recognized 
means of salvation for this material world, just 
as most people recognize the church as the 
means of salvation for the spiritual world. 


Mr. Breckenridge of Omaha, an. eminent 


attorney, says that federal. supervision is con- 
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stitutional. Mr. Nash of Boston, also an 
eminent attorney, says it is not. The laity, 
not being competent to pass on this question, 
discusses the subject from other standpoints 
Every day the lines are being more closely 
drawn. Each week the question of states’ 
rights comes more prominently to the fore in 
this connection. It will not be surprising if 
by the time congress convenes it will be pos- 
sible to forecast a vote on the Dryden bill, to 
some extent,-by the partisan affiliations of 
the members. However, there will be enough 
variation to make the result uncertain. The 
business men of big cities are undoubtedly, 
as a general rule, on the side which favors 
federal supervision; on the other hand, thé 
country districts, which like to see power re- 
main where they can control it, are likely to be 
found on the other side. If federal supervision 
is impossible under the constitution, a vast 
amount of useless discussion is being imposed 
upon the public. The only way to settle this 
question is to pass a law like the Dryden meas- 
ure and have it tested. Just to learn what the 
constitutional limitations are at the present 
time, it would be a source of some satisfaction, 
even to those who are not enthusiastic over 
federal supervision to see this done. 
+ + 

The Lawson articles on life insurance ap- 
pear to be dying out. The facts seem to be 
that while Lawson is very much at home in 
the field of finance and is capable of doing 
good work in placing life insurance invest- 
ments on a healthier basis, he really is not 
capable of dealing with insurance questions. 
Magazine articles by Commissioner Host and 
men of that stamp will be of a different caliber 
and on the whole will work good. 

Lawson, as a reformed stock gambler, is in 
a position to point out the great dangers of 
concentrating life insurance funds so that they 
may be used ds an influence in the money mar- 
ket, and credit must be given him for the 
work he has done along this line. In inti- 
mate knowledge of the inside workings of the 
financial world he probably has no superior 
and he is using this knowledge, on the whole, 
to a good purpose. When he comes to’ deal 
with real insurance questions, however, we be- 
lieve he will frizzle out. 


+ + 


Taken in connection with the testimony 
showing the excellent provision made for 
officers of the Mutual Life and their rela- 
tives, the remark of President McCurdy that 
the Mutual was not organized to make money 
or pay dividends, but as a great charitable in- 
stitution, has furnished jokesmiths and car- 
toonists material for lots of fun in the past 
few days. But, taking the statement by itself 
and not in connection with the disclosures of 
the New York investigation, is it not a fair 
presentation of a point of view that goes far 
to justify the “racing” methods of some com- 
panies? 

Aside from those companies which have no 
peculiar characteristics and apparently strive 
for no ideals, there may be said to be three 
classes of companies in the United States. 
One is represented by the German Mutual of 
St. Louis and the Connecticut Mutual, com- 
panies whose main aim is to make the largest 
possible return to the policyholders, and 
which, with that end in view, cut down to a 
very low point the expenses of securing new 
business. A second class contains such com- 
panies as the Mutual Benefit, Penn Mutual 
and Northwestern Mutual, which seek to 
make the largest possible returns to policy- 
holders consistent with a reasonable growth. 
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It ,is not denied that these companies could 
ay larger dividends if they would discontinue 
writing new business, but they are imbued 
_ with a certain amount of missionary spirit 
end theit policyholders are satisfied to have 
it so. The third class contains the “big three” 
and a score of young companies which seek 
to write a large amount of new business, even 
though there is large expense attendant upon 
their energetic efforts in this line, expense 
which the policyholders have to stand in the 
long run. _Those of the first class see only 
the interest of those already in the fold; those 
of the second . look: well after their own 
families and consider somewhat the interests 





of those yet without insurance _ protection, 
Companies of the third class, if they are con- 
sistent in following the system they claim as 
ideal, consider the interests of all mankind. 
Cannot President McCurdy’s view of the true 
aim-of a company be defended, ,provided the 
heavy expenditures for new business are made 
carefully with a view to getting the greatest 
possible results, and not for private gain of 
those who handle it? Was the man who 
prayed, “Bless me and my wife, John and_his 
wife, us four and no more,” as*much to be 
admired as he whose sympathies are broad 
enough to include the rest of the world as 
well as his immediate family ? 








Some of the Fruits of Publicity. 








T the opening of the fall session 
A of Columbia University, three. weeks 


ago, President Butler summarized 
much truth in few words, as follows: 


“Just now the American people are re- 
ceiving some painful lessons in practical 
ethics. They are having brought home to 
them with sévere emphasis ~the distinction 
between character and reputation. A man’s 
,character, it abundantly appears, may be 


quite in conflict with his reputation, which 
is the public estimate of him. 

“Of late we have been watching reputa- 
tions melt like snow before the sun, and the 
sun in this case is mere publicity. Men who 
for years have been trusted implicitly by 
their fellows, and so placed in positions of 
honor and grave responsibility, are seen to 
be mere reckless speculators with the money 
of others—pilferers of the savings of the poor 
and needy. 

“Put bluntly, the situation which confronts 
Americans to-day is due to the lack of moral 
principle, and new statutes may be needed, 
but the statutes cannot put a moral principle 
where it does not exist. Greed for gain and 
greed for power have blinded men to the old 
time distinction between right and wrong. 
Among business men and at the bar are to 
be found advisers, counted shrewd and _ suc- 
cessful, who have substituted the penal code 
for the moral law as a standard of conduct. 

“Right and wrong have given way to the 
subtler distinction between legal, not illegal, 
and illegal; or, better perhaps, between. hon- 
est, law honest, and dishonest.” 

“e 

There is no doubt that-President Butler 
has diagnosed the case correctly when he 
states that the present unfortunate condi- 
tions are the result of the decay of old-fash- 
ioned honesty and the inordinate desire for 
gain. 

The people who “are now receiving some 
painful lessons in practical ethics” have 
themselves largely to blame for these condi- 
tions. The officials of the big companies, 
and others, have been living up to just about 
the standard of business morals the public 
laid down. They have been no worse than 
thousands of other business men. The only 
reason the public is so shocked over the 
revelations is because they deal in large sums 
instead of small ones. ‘he principle is the 
same, whether an official gets a rake-off of 
thousands of dollars or an office boy takes 
stamps from his employer’s desk for his own 
letters. 

“e 

Under the present code of business ethics 
the worst crime is to be found out. Some 
men have, been found out, and are. suffering 
the consequences. Others are losing sleep 
from fear they will be found out. When the 
whole matter is laid open, these people will 
conform to whatever standard of business 
morals the public lays down. Reforms will 
come when there is enough publicity to force 
them. 

“e 

Publicity surely is doing its work. Alex- 
ander, discredited and gone to the same class 
as Beers of the New York Life and Brewer 
of the Washington; Hyde, stripped of his 
official dignities, striking his normal level as 
a Newport dude; political contributions ex- 
gosed and generally condemned; officials and 








~trustees~ acting as buyer and seller in the 
same transaction; tricks resorted to to de- 
ceive the insurance departments as regards 
agency balances and amounts lost on advances 
to agent$; “the Equitable reorganized; the 
deferred dividend system in partial disgrace; 
conservative companies booming; new com- 
panies springing up on every side;: these are 
some of the results of eight months’ pub- 
licity. 

: “ P 

These changes have come rapidly. As a 
rule, such changes come but slowly. Men 
do not change from honesty to dishonesty 
in an hour. The undermining of high prin- 
ciples is a slow process; so is their rebuild- 
ing when they have been undermined. It 
is not to be expected that all the reforms 
required in life insurance may be . ex- 
pected at once, but they will come in time. 

Such changes as the mutualization of the 
Equitable cannot be brought about in’ a 
month or a few months. There are many 
interests that must be respected, and the ad- 
justment of these conflicting interests will 
take time. Neither can the relations between 
the big companies and the trust companies 
and banking houses with which they are as- 
sociated be broken off at once. In the pres- 
ent wave of censtire many actions are being 
condemned without reason. Where the offi- 
cers have been doing right, they will doubtless 
continue in the same way, although they 
have been subjected to such severe criticism. 
Syndicate transactions by life companies are 
not likely to cease. Officials of the big com- 
panies are too well grounded in the belief 
that participation in syndicates is necessary 
to get large investments on favorable terms 
to give the system up, even though the pub- 
lic, in its heat, does not like it. 

“e 


It is pretty safe to predict, however, that 
the relations between the big companies and 
Wall street will be less cordial in future. 
There is no justification of life companies 
becoming stock jobbers, entering syndicates 
not for the purpose of getting investments 
but to get syndicate profits. This is. not a 
legitimate field for life insurance company 


activity. It cannot stand the light of pub- 
licity. Neither will company officers and 
trustees in future be permitted to make 


money out of the sales of securities‘to the 
companies, as many of them have done in 
the past. The sentiment in favor of a square 
deal has grown to such proportions that it 
will no longer consent to be outraged by 
such transactions. 

Ne 


Mr. McCall’s contributions for the mainte- 
nance of the gold standard will cost the New 
York Life a lot of business. He probably 
acted honestly, but his usually good judg- 
ment was warped by the heat of his convic- 
tions. : 

There has been objection made to George 
W. Perkins serving as vice-president of the 
New York Life and also a member of the firm 
of J. P. Morgan & Co. In fact this is one of 
the main points of attack made by competitors. 
Mr. Perkins’ testimony shows that he returned 
to the New York Life his share of the profits 
on securities sold to it by Morgan & Co. 
There is nothing in the evidence to show that 
Mr. Perkins has: taken advantage of either 
position to the detriment of the New York 
Life. He is a brilliant financier and no doubt 


their 





is of great value as a member of the finance 
committee of his company. 

It must be acknowledged, however, that the 
dual position Mr. Perkins occupies is a dan- 
gerous one. He may be strictly honest in his 
transactions and yet other men in similar places 
may not. A telationship of this nature, espe- 
cially owing to the prominent part Mr. 
Perkins plays on both sides, opens the way for 
irregularities. 


“e 

Altogether, the fruits of publicity so far 
have been eminently satisfactory in the way of 
reform. It’s an awful pity that there were 
such things to expose, but, since they ex- 
isted, the sooner exposed the better. If a 
man has a disease, he would ‘better find it 
out and seek medical advice. There is, how- 
ever, one result of this publicity which may 
well cause apprehension. The excitement to 
which the people have been stirred will find 
an outlet at the next session. of legislatures 
in all kinds of well-meant but ill-advjsed 
measures that will in’ some instances tend 
to hamper the companies in the exercise of 
legitimate functions. For the most 
part, the companies are well managed. Some 
of the recent disclosures have been of con- 
ditions less serious than the public was led 
to believe. The most serious abuses may 
have to be cured by legislation, the less seri- 
ous will be cured by the publicity that has 
been given them. It may be assumed with 
certaitity that officers who have strayed from 
the path of rectitude will not willingly go 
through another nightmare such as this sum- 
mer has been to them. 


‘e 

After all, the public is getting excellent 
results in corrective measures, and that is 
really the end sought. Measures to prevent 
irregulatities or minimize them, if they can 
be found, will receive attention later. 

Publicity has expurgated the Equitable and 
made it better than before. The Ryan deal 
may not be the best, but it is perhaps all 
that can be accomplished now. The New 
York: Life h:s changed its proxy system, has 
explained its inner machinery. and now its 
president recommends the adoption of a 
rule prohibiting campaign subscriptions. Offi- 
cers of other companies have seen the peril 
of exposure. They have been cleaning house. 
Altogether, the life insurance business is 
awakening to a new sentiment. The revela 
tions of ‘graft are but the outcropping of a 
wrong public ideal, a commercialized con- 
science, so to speak. As the public ideal is 
raised, so will the life insurance business be 
raised. It is being put through the refining 
processes of fire now to be purified. 


2s 
TAKING NOTE WITH APPLICATION 
SAYES BUSINESS FROM TWISTERS. 


A general. agent of one of the life com- 
panies in speaking of the best method to pre- 
vent twisting of policies after the application 
is taken, states that in his experience the note 
system is the most satisfactory. When an ap- 
plication is taken he has his men fill out the 
note without saying anything to the applicant 
and then handing it over to him to sign. The 
note is made out payable on demand after a 
certain specified time. If the applicant objects, 
the agent simply tells him that he desires to 
have some record of the transaction in case 
of death and it is only fair to the company 
and the assured. The general agent asserts 
that in nine cases out of ten no objection is 
made. Some men refuse to sign notes of any 
kind and of course exceptions have to be made 
in such cases. 

The other day when a policy was delivered 
the assured refused to pay his note. Suit was 
begun in a justice court and judgment was 
secured, the signer of the note being forced 
to pay the amount. 

The general agent was asked what would 
be the attitude of his company in case the 
applicant died before the policy was delivered 
where a note had been taken. The general 
agent replied by saying that he had never had 
a case of that kind come up, but he believed 
that his company would acknowledge liability, 
as a settlement had been made if the answers 
in the application were correct and the assured 
was in good health at the time the note was 
given. 
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YALUB OF DEFINITE IDBALS IN 
DBYELOPING A GENERAL AGENCY. 


In proportion to the number of*men en- 
gaged, probably no other business presents 
a worse record of failures and blasted hopes 
than the general agency business in life in- 
surance. Several causes have contributed 
to make this record what it is, among which 
might be named cheap titles and want of 
capital, but, including part of both of these 
causes and much not covered by either, may 
be set down the want of a definite ideal on 
the part of the general agent at the start. 

Men have taken one of the titles that 
companies throw around promiscuously and 
made it mean something. Others have started 
with nothing and built up splendid plants, 
but these were men of more than ordinary 
ability, determination and staying qualities. 
As a rule it is no credit to a man to plunge 
into something too big for his capital. If 
he sueceeds he will receive the plaudits of 
the public, although his success may be some- 
what in line with that of a gambler who 
stakes a hundred dollars and wins ten thou- 
sand. If he blindly took chances on suc- 
cess or failure which might involve others 
he is but little different from a gambler. If, 
however, he has taken his own measure and 
knows what he could do, has considered 
how much sacrifice he is willing to make in 
order to accomplish his end, has figured out 
the course to be pursued and then gone 
ahead and won, he is entitled to all credit, 
just as a strategist is who defeats an army 
twice the size of his own. 

‘< 

There are three classes of general agen- 
cies, all ideal, and each differing from the 
others in very important particulars—the 
small, the medium-sized and the large gen- 
eral agency. Each has its own advantages 
and neither is necessarily either more or less 
desirable than either of the others. A retail 
merchant with a nice, clean business netting 
him five or ten thousand a year does not 
look upon it as a half-developed wholesale 
business. A pony is not a half-grown horse; 
it is as complete and perfect of its own kind 
as a Percheron. ‘So a man who sets out 
to build up a small or medium sized general 
agency does not in that show a want of am- 
bition or ability; he simply sets before him 
a different ideal from the man who wants 
to develop a big plant. 





Many a man, could he get the true per- 
spective, and in the light of his own ability, 
his financial resources, the needs of himself 
and his family, the possibilities of his ter- 
ritory, would choose from the start to have 
a well-conducted, -profitable, small or medi- 
um sized agency rather than a large one. 
Sut too often he loses sight of these condi- 
tions, places too high a valuation on his 
own resources or is dazzled by the idea of 
bigness as a requisite of success, adopts a 
wrong ideal, plunges, fails or holds his nose 
on the grindstone the remainder of his life. 

ay 3 

A small general agency is little more than 
an ordinary agency. Comparatively few 
companies are satisfied to give out territory 
t> a man who does not propose to employ 
solicitors, or only two or three, and write 
but two or three hundred thousand a year. 
. the man who is a good personal pro- 
ducer, who does: not want to be *troupled 
with agents nor keep up an expensive office, 
the small general agency is ideal. He gets 
the commission the company gives and 
to pay none of it out to others; he 
makes a good living; builds up a renewal 
income for the future; has nobody to drive 
him, and may hold a dignified and respected 

sition in his community and lead a very 

tisfactory life. 


‘Ne 


Considering, however, that most companies 
want their general agents to employ solicit- 
ors and. develop a territory to some extent 

least, the medium-sized general agency 

‘ould present’ to most men, if they would 
‘ut look at it correctly, the most attractive 
ideal. To show what such a_ general 
agency may be made, no better illustration 
could be given than that of William D. 








Wyman, general agent of the Berkshire for 
Iihinois. 

The Berkshire is essentially: a city com- 
pany. Not ambitious for large volume, it 
has been its policy to keep its territory lim- 
ited and to devote most attention to the 
good cities within that territory. Illinois 
is the company’s outpost on the western fron- 
tier. Practically nothing is done by the com- 
pany in the state outside of Chicago and 
a radius of fifty or one hundred miles around 
the city. Mr..Wyman became general agent 
at Chicago in 1889. In the year 1888 the 
company had written in the city only $24,000. 
It maintained a collection agency where the 
afinual collections amounted to $16,000. Mr. 
Wyman, therefore, practically built his gen- 
eral agency from the ground up. 

“ 


When he went to the Berkshire from the 
Massachusetts Mutual Mr. Wyman took with 
him five agents. Four of these are still in 
the agency and the other is dead. Mr. 


Wyman now has ten agents who have desks _ 


at the office and a couple who bring in 
business occasionally. Outside of Chicago 
he has a few agents at nearby points, trust- 
worthy men who do not need supervision, 
but can be reached by telephone or called 
into Chicago any time it is necessary. This 
small force writes a million a year and has 
done ‘so with comparatively small variation 
for many years. In sixteen years the general 
agency has written about seventeen millions. 
There are a few agents who write less than 
$100,000 a year, one who writes about 
$300,000, and most from $100,000 to $150,000 
a year. The collections for the last fiscal 
year, ending in May, were $309,000. 
“Ne 


Mr. Wyman is intimately acquainted with 
all his men. He knows each man’s peculiari- 
ties and how to get him to do his best work. 
He knows whom to stir up and whom to 
encourage. He has so few men that he does 
not employ a superintendent of agents but 
does that work himself. He keeps track of 
every detail of ‘his business. While his 
offices are large, light and airy, the clerical 
force is small; he does not waste much 
money on advances to agents and the cost of 
running the plant is small when compared 
with that of most big general agencies. The 
business, which is one-sixth of that done 
each year by the company, is high grade, as 
the men who write it are men of standing. 
Mr. Wyman is personally acquainted with a 
large proportion of his policyholders and 
looks closely after the renewing of the busi- 
ness. The agency shows a steady, healthy 
growth every year, the relations between 
the general agent and his men are cordial, 
the company is satisfied. Altogether the 
agency may be called an ideal one of its 
class. 


‘e 

If Mr. Wyman desired his agency to be- 
come a big one, he admits that it would re- 
quire an almdst complete reorganization. 
He would have to increase his clerical force, 
employ a superintendent of agents or appoint 
assistant general agents, get many more 
agents and risk money on them in the way 
of advances. It would mean a great outlay 
of money and a taking of chances on its 
ever coming back. He might build up a 
big plant, but after years of hard work and 
expense, when it would really get to paying, 
he would find old age coming on and the 
time for his retirement drawing nearer. He 
prefers the clean, steady business he has, 
leaving him time for his own improvement 
and attention to his family to the wear and 
tear of managing a big concern simply be- 
cause it might ultimately have more money 
in it. 

| 

A big general agency is a fine thing to 
contemplate, and when it is developed it is 
an institution to be proud of. Such is the 
Northwestern Mutual agency at Chicago. 
Until recently it covered most of Illinois, 
was years in the building as the result of 
several successive general agents’ work. 
Since Charles Dyer Norton succeeded to the 
old firm of Kimball & Norton, he has made 
several changes, surrendering most of his 
territory outside of Chicago and opening 
several branch offices in the city. The run- 
ning of such an agency requires system 
like any other big enterprise. Mr. Norton 





agents at the recent convention. 





is general agent; at the main office F. W. 
Burlingham is assistant. general agent in 
charge of contracts and giving agents inside 
training, and Ralph H. Hobart is assistant 
general agent in charge of training agents 
in actual soliciting on the outside. George 
Pick is assistant general agent in charge 
of one branch office, and J. F. Oates and 
Charles H. Strauss are the managers of 
two other branch ‘offices. At the main office 
is Franklin Mann, agency actuary, and a 
large corps of clerical people and stenog- 
raphers. About fifty active agents are em- 
ployed. 
“e 

“Here is found a fine division of labor, 
splendid system, the handling of many men 
and a very heavy expense, which, however, 
is justified by the great volume of business 
done, for the agency produces about $7,000,- 
ooo a year. For most general agents to take 
such an office for their model would. be 
folly. It could be built up in one lifetime 
only im a densely pcpulated and wealthy 
district like Chicago or else in avery large 
territory. This office represents the labor of 
several generations. Perhaps one like it 
could be built up in a much shorter time 
by the expenditure of enough money, but 
the man who would undertake that would 
be taking big chances of never living to 
reap the reward. 

“e 

Here and there are colossal institutions 
that stand as monuments to the ability and 
industry of their builders. The average man 
has not that ability or industry, neither has 
the average general agent the ability to build 
up a Norton, a Drewry or a Woods agency. 
Is_ he wiser to fret out his life trying to 


build a pyramid and failing, or suit his 


structure to. his capacity, enjoy life while 
he goes along, make the mosf of himself 
and leave a work finished and perfect of its 
kind? 
es SF SS 
A PROFITABLE AGENCY. 

President Morton of the Equitable brought 
out a good point in his talks to the general 
He said that 
it did not pay an agent to have an unprofitable 
agency. An agency is the most vyaluable 
which has reached a degree of production 
where the business can be handled with the 
greatest profit. 

In many cases, the general agent does not 
put forth his greatest effort and hence has not 
cultivated his territory to its finest point of 
production. On the other hand, if a general 
agent is pushed beyond his natural limit and 
is forced to strain his capacity he gives special 
inducements to solicitors and gets business on 
his books that will not stick. 

Every man, be he general agent or solicitor, 
has a certain point where he can get the lar- 
gest returns for his work. If he goes beyond 
that he 1s. overshooting the mark. The im- 
menses lapse in life insurance to-day is due to 
overexertion or high pressure, the race for 
volume. 

Most of the business placed on the books 
after ‘the natural limit has been passed will 
lapse, because it has been sold under pressure 
at a rebate. Such policies are purchased not 
to keep, but to be lapsed at renewal. 

ss SF SK 
UPSETS THEIR CALCULATIONS. 


The broker who purchases life insurance 
policies or makes loans on them has upset the 
dividend calculations of some companies. As 
is known, in every large city there are men 
who make it a business of purchasing policies 
or making loans, giving amounts in excess of 
those paid by the companies. In this way the 
brokers are able to get hold of a good amount 
of business. If death occurs their profits are 
very large. If the policy matures as an en- 
dowment they get the earnings. Most of the 
policies purchased are deferred dividend con- 
tracts, as there is greater- profits in these for 
the broker. Owing to the presence of the 
broker the lapse ratio has not been as great! as 
anticipated and in this way the dividends have 
been held down. . 
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“Sometimes,” said Uncle Eben, “a ‘man 
thinks he’s overworked when he’s jes’ tryin’ 
to ketch up on de time he done spent loafin’.” 
~Washington Star. 
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FRATERNALS RYENTUALLY MUST 
ADOPT LEGAL RESERYE METHODS. 


In many. respects the experience of those 
who have labored and thought in the past is 
a guide to those who follow in the Same 
lines, yet there are always to be found ex- 
ceptional cases—those with whom the experi- 
ence of others, however bitterly or laboriously 
acquired, has little weight—who must learn it 
all for themselves. 

The assessmentism of the last quarter cen- 
tury was at first largely a reversion to the 
crude types of primitive life insurance his- 
tory—methods which had been discarded as 
soon as the business became the subject of 
intelligent consideration. In later years there 
has been a persistent tendency to ignore many 
of the lessons thus forced upon old-line com- 
panies. 





In some of the recent forms of reorganiza- 
tion the fraternal orders have adopted rates 
which approximate the premiums of regular 
life insurance companies, and which are in- 
tended to serve as level premiums, yet there 
seems to be a lack of effective provision in 
the statutes and in these reorganization plans, 
for the valuation of such certificates and for 
the setting aside of ‘a sufficient reserve fund. 
Had this principle not been enforced in the 
early days of life insurance management the 
history of the legal reserve companies might 
have been very different from that which 
has been written, 


* In this and in other features the general 
tendency of insurance legislation has been 
to exempt assessment and fraternal organiza- 
tions from the restraints which the law has 
applied, largely for their own protection to 
level premium companies; this exemption 
being justified apparently on the theory that, 
as such organizations are co-operative, their 
management does not concern the public or 
the state; a theory which. might be applied 
with equal justice to old-line mutual com- 
paniés, 


Advantage has been taken of such exemp- 
tions to organize orders, nominally fraternal, 
but in fact completely under the control of 
self-perpetuating cliques of organizers, fitu- 
alistic forms and a ‘show of representation 
being infused just far enough to give these 
“orders” a standing under lax fraternal stat- 
utes. Could their status be determined by 
the motives of their organizers, many of 
these so-called co-operative orders should be 
supervised as strictly as the closest stock 
companies. 

oo 

This lack of adequate supervision has re- 
sulted in the necessity for reorganization 
under the plans now being attempted or agi- 
tated. The supreme pontiffs of many orders 
now admit that for years the rates of assess- 
ment have been inadequate and inequitable. 
Intelligent underwriters condemned these de- 
fects from the outset, but their criticisms were 
attributed to the prejudice naturally cfeated 
by such unfair competition. Legislatures have 
refrained from enacting wholesome regula- 
tions, thus tying the hands of those super- 
vising officials who appreciated the danger of 
these conditions. 
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An_ old-line company contracting for an 
insufficient premium is charged with an extra 
reserve liability equal to the value of the 
future deficiencies. A debenture company 
offering a contract which, by practical busi- 
ness rules, cannot be fulfilled, or whose plans 
disclose material in equity between conttfact- 
holders, is denied the use of the mails. In 
both respects the fraternal order is usually 
without restraint, except as its by-laws au- 
thorize extra assessments or reformation of 
rates: Recent events show the difficulty and 
unpopularity of such corrections. A touch 
of ritualism and the privilege accorded.to a 
few delegates of visiting headquarters places 
these orders in the category of those who 
may fool themselves, a diversion with which 
the law does mot interfere. 

Oo 

It has been seen that an insufficient pre- 

mium~ creates a liability for which a life 





insurance company should make adequate 
provision. If the insufficiency begins when 
the risk is assumed this liability is an imme- 
diate burden on the general resources of the 
company. If the deficiency takes effect later, 
to be met from the overpayments of earlier 
years, as in the level premium policy, such 
overpayments must be carefully set aside and 
accumulated as a reserve fund; unless the 
level premium is sufficient to provide, through 
the entire term of the insurance, for this 
balancing of over and under payments, the 
deficiency is a burden on the general re- 
sources as before. 


Not only have these principles been ig- 
nored in the past history of assessment organ- 
izations, but they are only partially recognized 
in some of the present efforts to reach ade- 
quate rates. So-called reserve funds have 
dwindled under increasing mortality until 
reorganization or insolvency has become the 
alternative. In some cases even the revised 
rates fall-short of adequacy, so that the time 
will come when another adjustment will be 
required, 


In the earlier history of American life 
insurance companies the necessity for a re- 
serve fund having been established, the next 
step was to fix upon the companies account- 
ability to the individual policyholder for” the 
unearned share of this fund arising from his 
own contributions. This was the strenuous 
contention of Elizur Wright, which finally 
took shape in the non-forfeiture law of Mas- 
sachusetts, followed by similar requirements 
in the statutes of other states, until competi- 
tion and legislation have forced this principle 
upon all the old-line companies. 
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If this was worth fighting for in the days 
of Elizur Wright, and if it is equitable when 
applied to regular companies, why should the 
fraternal orders and assessment companies 
be exempted from its application? Is the 
spirit of fraternity so strong that Brother A 
should calmly assent to the confiscation of 
Brother B’s equity for the good of the order, 
while Brother B, upon withdrawing, should 
with like equanimity acquiesce in this broth- 
erly confiscation ? 

& 

Yet these orders have given scant recog- 
nition to the non-forfeiture principle; — in- 
deed, the recent decision in one state that its 
non-forfeiture law applies to fraternal organ- 
izations has produced consternation , among 
the managers of the orders. In their Massa- 
chusetts report for 1862, Messrs. Wright and 
Sargent call attention to the “despondency” 
with which .certain companies then viewed 
the legislation of 1861; three of those com- 
panies, now stalwart champions-of the Mas- 
sachusetts non-forfeiture law, had inserted 
in their application a clause agreeing to a 
waiver of the benefits of the statute and 
implying that those enjoying its benefits might 
be charged an extra premium for the privi- 
lege. 
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Thus we find the fraternals repeating in 


many features the history of old-line insur-, 


ance and learning by hard experience those 
lessons whose acceptance has made the suc- 
cessful life insurance companies what they 
are to-day. The Missouri decision, applying 
the non-forfeiture law to the fraternal orders, 
seems only to forestall what must inevitably 
become the practice of these orders. If they 
attempt to maintain their new rates, particu- 
ularly those approximating level premiums, 
without providing for adequate reserves and 
for non-forfeiture privileges, it will be dim- 
cult to hold their membership in competition 
with the guaranties of responsible companies. 
Their supposed economy in management will 
not compensate for the absence of such guar- 
anties and for the resulting confiscation of 
overpayments. When they have adopted such 
features and removed the burdensome con- 
ditions now concealed in their by-laws, how 
will they differ, except in name, from the 
mutual old-line company of to-day? 
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“Difficulties are not stumbling blocks. Don’t 
look at them in that light. Welcome them— 
they are the rounds in the ladder that leads 
to attainment. Mount upward by them.” 











AGENTS EXPERIENCE IN INSURING 
A MAN WHO “HAD ALL HE WANTED’ 


‘The carelessness shown by some heavily 
insured men in not reading their policies 
and knowing what kind - they. have is . well 
illustrated by the experience an agent had 
with the mayor of an eastern city some 
time ago. The ageit desired to interest him 
in a particular form of policy, but found him 
decidedly chilly. 

Not to be discourteous the man explained 
his refusal to consider the proposition as fol- 
lows: “I am a firm advocate and supporter 
of life insurance, so much so that I am now 
carrying $180,000 on my life. It is all | 
want and you cannot interest me any further 
in the subject.” 

“That is a good amount,” said the agent, 
“and speaks well for your foresight and 
thoughtful care for the interests of your 
family, and if you have all you want I do 
not wish to bore you regarding the matter; 
but there is one question I wish to ask you 
—have you it right?” 

“I don’t follow you. What do you mean?’ 

“I mean just what I say—have you it 
right; that is, have you what you think you 
have?” 

“This is the productive time of my life, 
and I am making plenty of money now, and 
am not paying $100 a week for premiums on 
life insurance without knowing what I am 
paying for. I do not want a heavy load on 
my shoulders when I get to be an old man, 
and have therefore taken all my insurance 
on either the fifteen or twenty year endow- 
ment or fifteen or twenty payment life plan, 
so-I will be through paying before old ag: 
overtakes me, and I am satisfied I have it 
right.” 

The agent explained to him that he had 
found many- good business men who discov 
ered that their insurance -was not avhat they 
thought it was, and he added: 

“I have not seen your policies, and I will 
say right here that you have not read them 
yourself and can scarcely know whether you 
have them right or not. The premiums you 
mention of $100 a week will not carry nearly 
the amount of insurance you say you are 
carrying on the plans you say you have. 
If what you have is not what you think it 
is, it is not what you want. If you desire 
to make any changes I shall be pleased to 
give you any assistance in the matter without 
cuarge.”” 

The result was an examination of the poli 
cies and the discovery that $80,000 of the 
$180,000 was not’ what the assured thought 
it was. He went up in the air, abused insur- 
ance men generally, then cooled down, dic 
tated letters calling. for settlements in paid- 
up or extended insurance and made an en- 
gagement with the agent for the following 
week, when he replaced the insurance dis- 
continued with other policies on the plans 
desired. 

This agent gives the following advice to 
others: “Do not be discouraged and leave 
a man who ‘has all he wants’ until you hav« 
ascertained whether he has it right. Halli 
an hour each evening for a week will enable 
you to commit to memory the rates for whol: 
life, limited payment and endowment poll 
cies for ages 21, 25, 30 and so on up to 60 
Knowing this you can readily tell whether « 
policyholder has read his policy or not and 
has what he thinks he has.” 

s+ ss & 
HUSTLING. 

Hustling is a great quality in a life insur 
ance agent. Besides, it is distinctively af 
American. quality, some say the distinctively 
American quality. To the north of us the 
Canadian has the capacity for hustling but 
also for repose; to the south, in Mexico, ther« 
is oly repose. 

However the life insurance agent has come 
by this talent it is a good one and has serve: 
him well many times. It is the one essentia’ 
quality of a life insurance solicitor. The fiel: 
and ‘opportunities of the business have s 
enlarged, however, that it behooves the life in 
surance man to look beyond his immediatc 
ken and discover for whom and what besides 
himself he is hustling. What is the socia! 
aspect of his work? 
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NEW RATES OF THE ROYAL ARCANUM 


WILL PROBABLY PROVE INADEQUATE. 





The -system of the Royal Arcanum as 
revised by the supreme council dffers to old 
members the so-called “regular rate,” or, in 
lieu thereof, options “A” or “B” or “C”’ 
Old members of the order are now rerated 
at. their attained or present ages. New 
members are restricted to choice between 
the “regular rate” and option “A.” The 
“regular rate” is intended to remain at the 
original rating. until age 65, when it jumps 
to $64.32 per. $1,000 (the level rate), and 
thereafter remains fixed.. The rate under 
option “A” is offered as a level rate, re- 
maining fixed for life at the age of entry. 
Members are of course subject to calls for 
additional assessments if necessary. The fol- 
lowing table shows the 
rates on an annual basis in comparison with 
the 4 percent rates declared by the National 
Fraternal Congress to be minimum rates 
based on the experience of several fraternal 
orders, including the Royal Arcanum. The 
American 4 percent net ordinary life premi- 





ums have also been included in the com- 

parison: 
> 
R.A N. F.C. N. F.C. Am. Ex. 
“Reg.” Level Step Level 
Rat Rate. Rate. Rate. 

. $ 7.56 $10.62 $ 4.84 $12.94 

9. 7.68 10.92 4.838 13.24 

x 7.80 11.24 4.91 13.55 

. 7.92 11.57 4.96 13.87 

> 8.04 11.91 5.00 14.21 

d 8.16 12.28 5.06 14.57 

; 8.28 12.67 5.11 14.95 

. 8.40 13.07 5.18 15.35 

4 8.52 13.50 5.2 15.77 

3. 8.64 13.96 5.34 16.21 

a 8.88 14.43 5.43 16.68 

= 9.12 14.93 5.53 17.18 

9.36 15.47 5.65 17.70 

5. 9.60 16.02 5.77 18.25 

‘ 9.96 16.62 5.91 18.84 

od 10.32 17.24 6.06 19.46 

3 10.68 17.90 6.24 20.12 

2 11.16 18.59 6.44 20.82 

39... 18.48 11.64 19.33 6.66 21.57 

40... 19.32 12.12 20.11 6.90 22.35 

41... 20.16 12.72 20.93 7.16 23.19 

42... 21.12 13.32 21.80 TAT 24.08 

43 21.96 13.92 22.72 7.80 25.03 

44 22.92 14.52 23.69 8.15 26.04 

15 24.00 - 15.12 24.72 8.53 27.12 

46 24.96 15.72 25.81 8.93 28.27 

47 26.16 16.44 26.97 9.38 29.50 

48 27.36 17.16 28.20 987 30.81 

19 28.80 17.88 29.51 10.41 32.21 

0 30.24 18.60 30.91 11.00 33.70 

1 31.80 19.32 32.39 11.68 35.29 

52 33.36 20.16 33.97 12.40 36.98 

n3... 84,92 21.00 35.65 13.22 38.79 

m4 36.36 21.84 37.45 14.11 40.73 

55 37.68 22.68 39.36 15.10 42.79 

56 38.88 23.52 41.41 16.21 45.00 

7 40.92 24.36 43.60 17.42 47.35 

Os 43.08 25.32 45.94 18.75 49.87 

9 45.36 26.28 48.45 20.24 52.57 

60 47.88 27.48 51.13 21.88 55.45 

61 50.52 28.92 54.01 23.70 58.54 

62 53.40 30.60 57.10 25.70 61.84 

63 56.64 32.40 60.41 27.92 65.38 

64 60.24 34.56 63.98 30.36 69.18 

65 64.32 64.32 67.82 33.07 73.25 

The new rates of the Royal Arcanum 


were adopted because it. became painfully 
apparent to its officers that its former rates 
vere insufficient. But as the new “regular 
rates” are actually less after age 24 than 
the old rates, and neither were designed to 
nerease with age, the only benefit to the 
finances of the order under the new system 
appears to be the rerating of old members 
t their attained ages, Oct. 1, 1905, and the 
lecapitating apparatus installed at age 65, 
vhen the “regular rate’ at entry jumps to 
“64.32 per $1,000. The benefit of the latter 
> much impaired’ by the new proposition to 
‘ermit members at 65 to charge half of their 
sessment up against their certificates. 
here is considerable reason for believing 
that the new rates will be found insufficient 
i¢ same as the old. Experience indicates 
hat no system of insurance will per- 
‘nanently satisfactory which contemplates an 
icreased rate. 
& = 
The tendency will be for healthy members 
seek insurance elsewhere to avoid the 
ncrease, and the result is an increased rate 
' mortality, which in turn causes further 
isintegration at an accelerated speed. The 
{resent attempt of the Royal Arcanum to 
i lace itself on a better basis isin itself one 
f the most powerful forces in this disinte- 
eration, as will be apparent when the mem- 
ership next January can be compared with 
the membership on Jan. 1, 1905. It will be 


found that thousands of the best risks have 


Royal Arcanum | 





withdrawn from the Royal Arcanum and 
replaced their insurance with old-line protec- 
tion on a sound. basis. 


Another reason is that even though the 
new rates may be accurately based on the 
actual experience of the order in the past, 
there is every reason for believing that its 
mortality in the future will be very differ- 
ent and much heavier, because, among other 
reasons, the readjustment will have driven 
large numbers of healthy members out of 
the order into old-line companies. But it 
appears from the investigations of a well- 
known actuary that the new rates are -not 
accurately “based on the order’s actual ex- 
perience, but that,~as a practical example, 
its rates covering persons between 24 and 35, 
are based on 4,781 deaths, whereas 5.353 
actually occurred. The new level rates (op- 
tion “A”) are said to be discounted for 
lapses; that is, the funds otherwise available 
for surrender values are applied in the form 
of a reduced premium. It may be that it is 
possible to foretell the rate of lapse among 
members of the Royal Arcanum. The limits 
of possibility are extremely elastic. At all 
events the only concern that ever claimed to 
have accomplished this wonder of prophesy 
long since abandoned clairvoyance for mathe- 
matics and reorganized as an old-line com- 
pany.—Northwestern Mutual’s. Field Notes. 
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MANAGER DISCUSSES EMPLOYMENT 
OF LIFE INSURANCE SALESMEN. 


ALBERT ‘E. Hutson, Manager of the 
Columbia Life.) 





(By 


In my opinion one of the greatest diffi- 
culties encountered by the officers of a life 
insurance company is in securing honest and 
capable men for field- work. ‘The first step 
to take in this direction is for the company 
thoroughly to satisfy itself that the applicant 
is strictly honest before submitting a propo- 
sition for his consideration. If, after a thor- 
ough investigation, his references are found 
unsatisfactory he should not be’ employed; 
and, on the other hand, if his references 
prove to be good the company should give 
him their very best contract. 

“ 

If the above plan is put into execution the 
percentage of losses on advances and allow- 
ances to agents will be reduced to the mini- 
mum and the amount of business produced 
will be highly satisfactory both in volume and 
class. The eagerness of companies con- 
stantly to increase their agency force, like- 
wise their business, has caused them often- 
times to contract with a man whose record 
has not been good, the company, of course, 
realizing that it is taking a risk but feeling 
that under its superior management and 
supervision the man will be a success. In 
almost every case the company makes a great 
mistake in employing’ such men, and experi- 
ence has taught me that it is far more profit- 
able to leave territory unoccupied until the 
right man is found than to take a chance 
on one of questionable character. 

od 

I believe that an advance or a guaranty 
is as necessary to the success of a life insur- 
ance agent as in any other business. One 
cannot solicit insurance successfully without 
funds, and if he is honest and industrious it 
is not a mistake, in my opinion, to give him 
an allowance or a guaranty. The principal 
things to decide relative to making advances 
to agents is whether or not the man is a 
man in every sense of the word, and is he 
honest enough and has he sufficient good 
common sense to use the money given him 
judiciously and to the best interests of the 
company he represents. If the decision is 
in the affirmative, giye him the advance and 
back it up by assistance from the home office 
or agency so that he cannot be a failure. 
Have a system of your own—a good one— 
and see that the men you employ work 
according to the system devised by. you. 
Money is very necessary to men in the field, 
but money alone will not make them a suc- 
cess to any great degree. Personal direction 
and assistance from one who knows how to 
do things is the most essential thing to the 
life agent. 


, dends. 





VALUE OF DEFERRED DISTRIBUTION 
IN WRITING SUB-STANDARD RISKS. 


One of the company officials in discussing 
semi-tontine insurance, states that extreme 
views are being taken as to this’ plan- of in- 
surance. He thinks that some recognition 
should be given to the usefulness of the 
plan.. Commenting on this form, he says: 

“Several companies have done away with 
extra premium for the hazard of occupation, 
placing the contracts issued in special classes 
as to dividends. In other werds, the extra 
losses, instead of being made up by. addi- 
tional premiums, are taken out of the surplus 
profits, a simple and equitable plan, and 
one probably more satisfactory to the policy- 
holder than extra premiums. The policy 
holder, as a rule, does not like to be called 
upon to pay more than is or seems to be 
necessary. Several companies are issuing 
contracts. on impaired lives, where the ele- 
ment of hazard can be measured from 125 
to- 200 percent of the standard mortality 
tables. Here again the semi-tontine principle 





serves a very useful function. Exceptional 
policies should be considered, but probably 
they are not understood by many writers 
for the press. They are understood, how- 


ever, by others who should be mindful of 
their merits as well as of the fact that the 
treatment of rated and impaired lives ap- 
peals more strongly to the ‘insurance in- 
stinct’ and one’s sympathies than standard 
business, 

“For example, Commissioner Cutting of 
Massachusetts proposed introducing legisla- 
tion to compel companies to pay anfiual divi- 
Some of the company officials wrote 
him concerning these special forms, and, 
notwithstanding his knowledge of them, 
gained through the administration of his 
office,-he indulged in a sweeping condemna- 
tion of the semi-tontine plan, entirely for- 
getting that, after all, it is not so much the 
plan as the way in which it has been ad 
ministered that is objectionable.” 

This official calls attention to one of the 
companies whiose executives were in favor 
of annual dividends. Later the semi-tontine 
plan was adopted, owing to the demand from 
the field. The business doubled in about six 
months. It was-found that under the semi 
tontine plan. a lower death rate ensued 
There were less lapses, and other indications 
that the business was more profitable than 
that written on the five-year dividend _ or 
annual dividend plan. It is said that other 
companies writing tontine. insurance have 
met with the same experience. The official 
says: 

“It would seem as if the hopefulness of 
life was in favor of the semi-tontine plan, 
and, after all, I wonder whether it would 
be possible to do business if we did not take 
human nature, even with its frailties, into 
consideration. The endowment form often 
evidences selfishness.” 

ss FS Ss 

CAN GIVE PRACTICAL INFORMATION. 

General agents or agency actuaries can 
perform a very valuable service for their 
agents in pointing out actual illustrations of 
what can be accomplished by means of cer- 
tain policies. Some months ago there was 
published a statement, prepared by a Union 
Central agent, showing how that company’s 
stock rate policy would furnish insurance at a 
net cost lower than that in a prominent frater 
nal.. In the Pelican, issued by the Mutual 
Benefit, there is shown occasionally what 
policy or policies of that company should be 
presented in competition with special forms of 
policies issued by other companies. 

Agents who have not had much expe- 
rience do not know how to work out these 
illustrations, and some older men are not 
very strong on figures and cannot do it, or 
do not think of it. An experienced general 
agent has his own way of meeting the com- 
petition of «certain companies. If he would. 
in agency letters point out to his men how 
he does this, taking up “one company a 
month, perhaps, he would furnish them a 
lot of practical information, much more val- 
uable than redhot, whoop-’em-up appeals for 
more business or disquisitions on persistence, 
industry and success. 
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Questions and Answers 


Readers are requested to send in questions 
on any life insurance points on which 
they may desire information, 














Question.—The Metropolitan Life issues 
15-year endowment policies fo locomotive 
engineers without extra premium. Are such 
policies issued through the intermediate de- 
partment; are they included in a special class, 
or are they regular? 

Answer.—Such poljcies are issued through 
the intermediate department at the same rates 
and plans as the a eee endowments. 


Question.—Which is the proper way to 
report the stock or bondholdings of a com- 
pany—by the market or book value? It 
seems to me the book value, as this repré- 
sents the earnings to the company on the 
cost of the stocks and readily shows the 
profits in percent on investment. Some au- 
thorities, however, claim the market value, 
as it shows earnings on the securities at 
market value. Please explain this fully. 

ANSwer.—Companies regard the market 
value as the only proper method of report- 
ing securities. Book value represents the 
actual, tangible stockholders’ interest at 
hand, as for example, the capital: and undi- 
vided surplus funds. This may not all rep- 
resent the real value. For instance—the capi- 


tal may be very small and the surplus mod-— 


erate, and yet a plant be extremely valuable. 
The book value does not take into considera- 
tion anything but the plant seen. 

The value of a plant, the prospects, abil- 
ity of a management, valuable _ franchises, 
divident paying capacity, etc., which go to 
make the market value go unconsidered. 

There is a certain amount of fictitious or 
fluctuating value of course in stocks and 
bonds. They may be up one week and down 
the next, but usually an average is struck, 
as some have appreciated in value and others 
have fallen. It is true that the whole list 
may be off or may have advanced beyond 
what seems to be normal values; yet it 
would seem that even with this fluctuation 
there is no more satisfactory criterion thaa 
using market values. 


Question.—What amount has the North- 
western Mutual loaned on farm property? 
ANSwer.—This can best be answered by giv- 
ing an extract from the address of Vice-Presi- 
dent Markham on this subject. He says: 
“There is at present loaned upon farms 
located in portions of Ohio, Michigan, Indiana, 
Illinois, Wisconsin, Iowa, Minnesota, Missouri, 
North and South Dakota, small portions of 
Nebraska and Kansas, portions of Kentucky 
and Tennessee, $31,278, 468.34. From a state- 
ment which I have on my desk and which 
was compiled from the books on June 25 for 
use in answering correspondence, it appears 
that on that day there remained unpaid only 
$911.18 of interest that matured on farm loans 
prior to Jan. 1, 1905. During the last three 
years the company has not acquired a single 
piece of farm property, and it owns now only 
80 acres, which was a portion of a farm that 
was acquired under foreclosure proceedings. 
The balance of the iarm was sold for more 
than enough to pay the company’s claim. The 
total amount loaned upon real estate security 
on June 30 last was $95,167,134, and the se- 
curity for the same was valued by our special 
loan agénts at $285,792,600.. There are pend- 
ing now only three foreclosure suits, involving 
amounts which aggregate $58,000. Every farm 
upon which the company has made a loan has 
first been carefully examined by one of the 
company’s special loan agents, and his written 
report made thereon to the finance committee. 
It is the aim of the finance committee to vote 
such an amount upon each application as in 
its judgment will be well secured, and that 
the farmer will be able not only to pay his 
interest, but pay his principal, thercby making 
the investment safe, solid and desirable. 
“There is invested upon other kinds of real 
estate, such as business and first-class residence 
property, mainly located in the larger cities 
in the middle west, although the company has 
loans in some of the larger cities in western 
New York, Kentucky and Tennessee, about 
$63,888,664.88. Each separate piece of this 





kind of property is also inspected by our 
special loan agent and his report is made 
thereon, and the application of the borrower 
and the report of the special loan agent made 
thereon are always submitted to and examined 
by the finance committee before any loan is 
voted. 

“I have personally visited several times all 
of the cities and towns whereii this company 
has made and is making loans. Members of 
the finance committee are expected to and do 
visit cities and examine property where large 
loans are wanted. This gives the members of 
the finance committee an opportunity to view 
localities for themselves, and be e better 
acquainted with such localities, and also 
enables them to consider and act more intelli- 
gently upon applications submitted for loans.” 

ve 

Question.—What are the provisions of 
the Wisconsin law as to investments of life 
companies? 

ANSWER.—The Wisconsin law was passed 
in 1870 and limits investments of life com- 
panies to 

Bonds—United States, state, county, city, 
town, village or duly organized school dis- 
tricts therein. 

Mortgages—Being first liens worth at least 
twice the money loaned thereon. 

Mortgage bonds of any railway or street 
railway company duly incorporated and or- 
ganized. 

Collateral loans by deposit of above class 
of securities. 

Policy loans not exceeding 95 percent of 
cash surrender value of policy; the cash 
value being determined by the actual reserve 
accumulated on the policy. 

No life insurance company shall 
banking business. (Meaning - that 
not hold stock in a trust company.) 
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THINKS A MODIFIED INDUSTRIAL 
PLAN WILL HAYE TO BE EMPLOYED. 


A field superintendent who has been giving 
Jarge city agency organization much thought 
believes. that the time will soon come 
when there will have to be a more intensive 
cultivation of territory. The difficulty in the 
way of a closer gleaning of the field as to or- 
dinary business is the fact that most men 
toil during the day in the downtown dis- 
trict. That area, therefore, is the natural 
field for the salesman. 

The industrial solicitor, however, gets most 
of his applications from the women, and can 
make a house to house canvass with good 
‘results. 

The superintendent quoted, however, feels 
that in some measure the industrial system 
will have to be adapted to the ordinary 
business in large cities. His plan is to place 
a superintendent in charge of a certain ter- 
ritory in a city. Give him three assistants 
and. place five or six solicitors in charge of 
each assistant. The duty of the assistants 
will be to solicit each day with one sales- 
man and see that everyone in his charge is 
working steadily. In other words, the as- 
sistant is to be the foreman over a. set of 
workmen, map out their day’s canvass, keep 
prodding them on and coaching them. The 
superintendent said: 

“The main difficulty with agents is the 
lack of capacity to plan and carry out work. 
They have not learned to be their own boss. 
This is natural, as in other lines of work 
they have had a certain amount of work 
laid out for them, had stipulated hours of 
labor, definite details to be disposed of. Now 
they are on their own resurces. They need, 
for a few years at least, their work mapped 
out, their duties’ assigned, hours fixed. If 
the general agent cannot keep in touch with 
his men, he should have an assistant who 
can. A list of prospects and follow-ups 
should be given the agent at night, and he 
should report on every case visited during 
the day. The assistant should go over each 
case and ascertain where the difficulty rests. 
Young men have to be schooled in life in- 
surance. It takes hard and persistent work 
to get men adapted to soliciting. The trouble 
with our business is that we give an inex- 
perienced mana rate book and then expect 
him to do business.” 


do any 
it could 











Among the Companies 


Their attitude and practice in regard to various 
points of underwriting and management 
of their agencies, 

















The A®tna. Life-will pay its first dividends 
on its five-year distribution policies next year. 
The first policies were issued in 1901.0n this 
plan. There is much speculation as to what 
the Aitna will do in the way of dividends, 
but they are likely to be very good. The 
Non-participating rates of the A=tna have 


, not been increased, and hence are lower than 


most companies. For example, the premium 
on a participating twenty-payment life at 
age thirty-five is $36.19.. The premium on 
a fifteen-payment life non-participating is 
$36.11. It will therefore be seen that if the 
7itna makes good in dividends, an amount 
equal to at least five yeafs’ premiums must 
be earned, or it would pay a map to take 
a fifteen-payment non-participating policy 
Of course, one feature is to be considered, 
and that is that the twenty-payment_ life 
participating policy will continue to pay divi 
dends after it becomes paid up. The par- 
ticipating whole life rate is $27.92 at age 35, 
while the twenty-payment non-participating 
rate is $30.11.. The A&tna figures that if the 
accumulations are left with the company on 
a whole life policy it will become paid up 
in twenty years.. It also figures that if the 
accumulations are left on a twenty-payment 
participating policy it will become paid up 
in. fifteen years. 
Me 


There has always been much comment as 
to the amount and profit of the sub-standard 
business of the New York Life. President 
McCall in his testimony before the New York 
investigating committee said: 

“In 1896—it was begun in that year—we 
had. $1,520,000 of under average business as 
against our entire business of $120,000,000, 
and the percentage, the ratio, was 1.25. In 
1897 we had $2,500,000, against $135,000,000 
of entire business, a ratio of 1.86. In 18608, 
$6,500,000, against $152,000,000, a ratio of 
4.32; in 1899, $16,700,000, against $202,000,000, 
a ratio of 8 percent; in 1900, $22,000,000, 
against $232,000,000, a ratio of 9 percent; in 
1901, $26,000,000, against $262,000,000, a ratio 
of 10 percent; in 1902, $32,000,000, against 
$293,000,000, a ratio of 10.93; in 1903, $35,- 


000,000,. against $316,000,000, a ratio of 11 
percent, and in 1904, last year, we had 
$35,183,900, against the entire business of 


$331,205,606, a ratio of 10.62. 

“We have a complete record of our mortal- 
ity experience from the inception of the 
class in 1896 to Dec. 31, 1904. The expected 
deaths are calculated in accordance with the 
mortality which the policy can bear. For 
instance, where we expect a mortality of 
twice the normal and lien policies are issued 
to meet that risk we make a allowance in 
calculating the expected death losses of 
double the company’s mortality in standard 
lives; and ‘the. mortality experience from 
1896 to 1904, inclusive, has been as follows: 
The expected death list was 5,230,000; the 
actual death list was 4,900,000, a ratio of 95 
percent actual deaths against what we ex- 
pected.” 

+ +} 

The New York Life gives the following 
results on twenty-year deferred dividend poli 
cies whose dividends are payable in 1905: 
ay he LIFE. < 


Age at Tota 

Entry. Amount. Prems. Paid. Dividend, Percent 
27 $10,000 4,3 $1,632.40 87 
29 5,000 2,270 833.35 36 
30 5,000 2,330 846.05 36 
33 5,000 2,550 897.70 35 
3 5,000 2,630 922.00 35 

TWENTY-PAYMENT LIFE. 

Age at ota 

Entry. Amount. Prems. Paid. Dividend, Percent 
26 $3,000 $1,716 $ 699.87 4( 
28 4,000 1,788 714.84 39 
30 5,000 3,110 1,224.30 30 
33 5,000 3,330 1,293.25 38 
35 5,000 3,500 1,356.25 38 

TWENTY-YEAR BNDOWMENT. 

Age at Total 

Entry. Amount. Prems. Paid. Dividend, Percent. 
29 $5,000 $4,940 $1,897.25 3! 
30 5,000 4,9 1,907.95 38 
31 5,000 4,980 1,920.00 38 
32 5.000, 5,010 1,933.70 os 
83 3,000 3,018 1,170.15 88 
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Talks With Beginners 


Some elementary subjects discussed especially 
for those who have not been long in the 
business. 
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A solicitor who has run the gamut of ex- 
perience gives some valuable hints as to 
salesmanship : 

“A prospect has much less excuse and op- 

portunity to dismiss a mild-mannered, quiet 
solicitor, a gentleman, than one who cannot 
control himself 4nd is more exuberant in 
his talk. The prospect is seeking: all the 
time for a loophole, If he discovers a weak 
spot, a chance to get offended or to take 
exception to a statement, he is soon on the 
spot. 
OA solicitor must maintain his self-respect 
and treat his prospect with the courtesy to 
which he is entitled. A prospect gets out 
of patience with the lick-spittle and syco- 
phant as soon as he does the ill-mannered 
man. Hé admires the agent who believes 
his calling is as honorable and important as 
that of the man approached. : : 

“The prospect is impressed with quiet dig- 
nity, a well-bred character, a clean-cut .ap- 
pearance. The conversation of a finished 
salesman who is selling contracts worth a 
hundred cents for every dollar counts for 
much, A prospect does not want, to be 
gulled. He tries at once to discover 
whether the salesman is telling the truth, be- 
lieves what he “says or is endeavoring to 
foist a gold brick on a “sucker.” The 
straightforward, sincere manner of the hon- 
est, finely tempered agent, his poise and 
power of speech are valuable assets. . 

“The experienced solicitor makes his points 
by his replies probably more than by any 
other means. The specific declarations made, 
the distinctive features brought out, the new 
ideas presented are the elements in a con- 
versation that do the work. : 

“T believe that neatness in dress, nicely 
polished shoes, in fact, a well-groomed man 
has much to his advantage in making the 
first impression.” - 


Almost every conscientious life insurance 
salesman becomes a counselor or insurance 
adviser for his friends. His clients know 
little about companies or contracts. They 
expect the agent to select that form of policy 
best adapted to the particular case. They 
trust the life agent as they do the physician 
or lawyer to furnish the best advice at his 
command. 

The young agent frequently fails to ap- 
preciate this phase of his calling, this confi- 
dential relationship. He talks and sells con- 
tracts that pay the largest commission. 
The additional emolument is alluring for 
the moment, and the fact is overlooked. that 
some time the client will discover the selfish 
advice given. If an agent gives honest coun- 
sel, even at some personal financial sacrifice, 
it means dollars to him later, for he will 
wild up a clientage that believes in him, and 
his circle will enlarge. 

The other day a case was pointed out 
vhere an agent had suggested an endow- 
ent to a young man of only moderate 
means as a protection for his mother. A 
iend of his who knew a life agent that 
uld be relied on requested him to consult 
is agent. The agent listened to the young 
in and plainly showed him that for the 
seme money he could get 50 percent more 

‘tection by taking a life policy. An en- 

wment was not suited to his case. The 
young man saw the poor advice given him 

the selfish agent and took out a life pol- 

y with the other agent, and had two of 
lis friends insured by the same agent soon 
fter, 

The great mercantile establishment of Mar- 
hall Field & Co. of Chicago has become 
iccessful because it aims to be square. It 
oes not sell goods to customers. that will 
cause them to be dissatisfied. it has built 
1p a large and profitable trade by fair deal- 
ng. It aims to get the confidence of its 
custemers. It does not try to foist poor 
goods on people. Customers appreciate the 
fact that they’secure what they pay for, and 
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if the goods are not right, they will be made 
so. 
In like manner the agent has the oppor- 
tunity to build up a clientage that: places full 
confidence in his judgment and has faith in 
his honesty of purpose. The moment he 
digresses for selfish ends to the detriment 
of his clients, then his ‘business is under- 
mined. ; 

Often the agent is tempted to sell a client 
a higher commission policy because of the 
extra compensation, and it is hard to throw 
aside this additional stipend. However, it 
will be more than made up by the confidence 
which an agent commands in his conscien- 
tious endeavors to fit the policy to the man 
and not the man to the policy. 
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Dr. T. E. Cranfill of the Reliance Life of 
Waco, Tex., gives some excellent suggestions 
to agents, a summary of which follows: 

Begin work early and interview a certain 
number of people every day. You will find that 
in almost every day of persistent and methodi- 
cal work you will close an application or get 
in touch with business that you can close. 

Be thoroughly ‘gentlemanly in your deport- 
ment, honest in every transaction and truthful 
in every statement, bearing in mind that if de- 
ception is used the man will become dissatis- 
fied, and, instead of being your friend, will be 
your enemy. 

An agent must thoroughly believe in insur- 
ance as a whole and particularly believe in the 
compatty he is representing and the policy he is 
selling. 

Never attempt to. talk to a man who is very 
busy or in the presence of another, as you will 
fail utterly in nearly all such cases to secure his 
application. Finding him busy ask for an 
interview at a more suitable time. 

Above all things, do not be an insurance 
bore. On the other hand an agent must under- 
stand that in this business he cannot take “No” 
for an answer, nor can he afford to be shut 
off because the man is already well insured 
It is often easier to increase a man’s line than 
to get his first application, even when at first 
he tells the agent he has all the insurance he 
desires, 

When you have a man’s application, take him 
to the medical examiner, It is not the num- 
ber. of applications written but the number 
closed by examination and paid for that is 
worth anything; therefore close up one case 
before beginning on another. 

Make a friend of every man you write and 
he will do much towards procuring new busi- 
ness for you among his friends. 

Avoid wranglings or arguments with any- 
one, and particularly with agents of other com- 
panies. While you are arguing with them you 
might be closing business. 


A life insurance agent’s capital is brains, 


| energy, enthusiasm and industrious persistency ; 


with these as a foundation, his success is sure. 
es SF SF 
GOOD PLAN TO ADOPT. 

During this period of life insurance per- 
turbation, it is surprising to learn the number 
of seemingly shrewd business men who are 
apprehensive of the financial safety of the 
companies. Anyone who is at all cognizant of 
the facts knows there is not the slightest doubt 
as to the financial stability of the companies 
on the gridiron. Surely they have been tested 
and tried, and it is the greatest possible tribute 
to a company like theeEquitable that in the 
face of all criticism and exposure, it met all 
its obligatons and came out stronger than be- 
fore. 

Some excellent busness men are able to ap- 
preciate the exact conditions and realize that 
the financial standing of the companies is be- 
yond question. To get a written statement 
from such then expressing their faith in the 
financial condition- of these companies will go 
far toward allaying fear. No doubt many per- 
sons not in a position to comprehend busi- 
ness affairs have lapsed their policies solely 
because of fear that their companies might 
fail. It is a sad commentary on the men in 
the business to know that some competitors 
have increased this fear in the attempt to 
twist the policies. 

A statement from some -men in the com- 
munity in whom people have confidence is 
a splendid document for an agent to carry in 
his pocket, 








From the Bulletins 


Some good things said by companies and 
agency superintendents to the men in 
the field. 























How often men run against the individual 
who thinks he wants pure life insurance from 
year to year—like fire insurance. He protects 
his residence, his factory or his store against 
fire from year to year. Why not protect his 
life on the samé plan? Let's see. 

The premium rate for his fire insurance will 
vary according to changes in the surroundings 
of his property. If an inflammable building 
or a building with combustible material is 
placed in proximity, the premium rate will go 
up; if, on the other hand, the neighborhood 
in which his property is situated is materially 
improved from the standpeint of the risk by 
fire, the premium will be lower. But a man’s 
life, from an insurance standpoint, deterior- 
ates from year to year, with advancing age; a 
fire insurance premium is paid for a definite 
insurance for a definite length of time. When 
that time expires the fire insurance premium 
has accomplished its mission. The outlay by 
the insured has proved to be just so much 
expense and there is no value ‘whatever in 
the expired policy. Will men take life insur- 
ance on the same terms? Experience has 
proven that the large majority of men don’t 
favor the plan. That’s why “assessmentism” 
has failed; that’s why “renewable term” in- 
surance not salable; that’s why the 
“natural premium plan” has never been suc- 
cessful. 

In other words—men are not willing to 
make and carry through to the end a contract, 
the provisions of which are that they must 
pay each year until they die the actual and 
increasing cost of insurance, plus the neces- 
sary charge for management. The “natural 
premium” plan provides for a premium ac- 
cording to the age of the insured, just large 
enough to carry the risk for one year; a higher 
premium for the next year as the age has 
advanced, and so on from year to year with 
an increasing premium annually until death 
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,matures the contract. “A pure “die to win’— 


and die soon, or be burdened by an ever- 
increasing cost—kind of a contract. Men are 
not willing to take that kind of insurance. 
Why? Because it is not the best kind, for 
these reasons among others. ‘the premium 
rate increases every year until it becomes the 
highest and greatest and an ever-increasing 
burden upon the insured in his later years—in 
the years when his powers to earn are on the 
decline. 

Insurance plans of the sort might please 
the fancy of a young man on the theory that 
he only pays for what he gets as he gets it; 
many a young man willingly adopts as his 
motto “Sufficient unto the day is the evil 
thereof,” but evil is cumulative in life insur- 
ance—and when the eyil day arrives many a 
man, young or old, is not able to meet the 
requirements. 

Thrifty, far-seeing people prefer to save 
more through their insurance premiums dur- 
ing the years of their strength and highest 
earning power while their expenses and re- 
sponsibilities are lowest, in order that they 
may all the time be providing against the 
proverbial “rainy day; in order that they 
may lighten the burden of their future years 
when their earning powers have lessened and 
their responsibilities increased. 

This universal instinct of foresight and 
thrift is responsible for level-premium insur- 
ance as now practiced by practically all regu- 
lar life insurance companies throughout the 
world, Under this plan, it is: admitted at once 
that the insurer pays more in the younger 
years for his insurance than its actual cost, 
but this is evened up by the fact that he pays 
less in the older years than his insurance 
actually costs. In other words, over-payments 
in the earlier years must be saved up with 
interest by the company (these over-payments 
and interest are called “reserve”) to provide 
for- fulfilling the contract in later years. 

The young or middle-aged insurer is not 
willing to “pay only for what he gets as he 
goes along.” He wisely wants something 
more. He doesn’t want a contract where he 


must “die to win” and for which he must 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








pay an increased price each year as long as 
he lives. _He wants the dollar that he pays 
for protection to serve a double and better 
purpose: he wants it to protect his family 
against death before his time, or to come 
back to him personally in future years, should 
he survive, that he or his family may reap the 
benefit of the thrift and economy of earlier 
years. This is human nature. It is a condi- 
tion, not a. theory, that- confronts the life 
insurance company, the solicitor ard, the in- 
surer. Level-premium insurance is the only 
kind that is really wanted—New York Life 
Bulletin. 
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That the results of an agency depend more 
upon the agent than éven upon the nature and 
advantages of his company is clearly demon- 
stated by the numerous instances in which a 
considerable business is done by the agents of 
companies whose claims upon the public are 
by no means powerful; while in the same town 
another company, offering the greatest and 
most solid advantages, effects scarcely a policy. 

When a person obtains the agency of a com- 
pany and finds it more difficult to effect policies 
at first than he imagined, he too frequently puts 
his papers carefully away in a drawer and de- 
termines to wait until someone applies to him, 
and, as a natural consequence, his neighbors, 
instead of coming to him, resort to some other 
agent in the town, who takes a more active 
interest in the subject; for the ordinary extent 
of knowledge possessed by the public upon the 
subject of insurance is certainly not sufficient 
to carry business into the hands of an agent 
who leaves unexplained the merits of a first- 
rate Company, while another agent takes care 
that the: advantages of his company (fewer 
though they be) shall be kept before the eyes 
of everyone in the town. This explanation of 
the advantages of the particular companies rep- 
resented, together with the value of insurance 
as a principle, is undoubtedly the great element 
of success in an agency. ‘There is scarcely a 
company that does not offer some advantages, 
which, if well brought out by the agent, may 
serve to increase his business. 

Persons who hold an agency without having 
quite the same advantages upon the score of 
rank and influence as some successful agent in 
the neighborhood are apt to imagine that this 
success is entirely the result of his more influ- 
ential position. It may, however, be asserted 
with safety that to work a life ageficy success- 
fully, provided the agent’s character be such as 
to entitle him to the respect of his neighbors, 
only requires a knowledge of the general prin- 
ciples and application of life insurance, a thor- 
ough knowledge of the peculiar advantages 
offered by his company, and perserverance in 
making them known.—lllinois Life Bulletin. 
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FRATERNAL CATECHISM. 

Q. What is a fraternal society? 

A. A. brotherhood. 

Q. What is the first fraternal mentioned 
in history ? ; 

A. One organized by Cain and Abel. It 
got along nicely when the members were 
young, but later dissensions occurred, half 
the members died, and then it broke up. His- 
tory has been repeating itself ever since. 

Q. For what purposes are these societies 
organized now? 

A. To furnish social entertainment and in- 
surance, and incidentally furnish somebody a 
iob. 

Q. Who. organizes them? 

A. The man who wants the job generally 
starts the work. 

Q. These are spoken of as beneficiary so- 
cieties. Who gets the benefits? 

A. The relatives of those who die young. 








Q. What do the members get? 

A. They get assessed and they often get a 
lot of experience before they get finally done. 

Q. How are the benefits provided for? 

A. In the rates of assessment, 

Q. How are the rates computed? 

A. Often by experiment. They are made 
low at first and then raised. This is called 
the “step-rate” plan. 7 

Q. Why so called? 

A. Because it is a plan that makes old men 
step lively to meet their - assessments. 

Q. Do fraternals pay their death claims 
promptly? 

: A. They generally do as long as the nioney 
asts. 

Q. How long does the money fast? 

A. Until the claims come too fast. 

Q. What happens then? 

A. The officers “readjust” the rates on a 
scientific basis. 

Q. Then what occurs? 

A. The old,-decrepit. members Stay and 
kick as hard as they can and the young ones 
go out and organize another fraternal with 
lower rates. 

Q. What do the old members who remain 
do besides kick on the rates? 

A. They “kick the bucket’ real fast, which 
is more effective. 

Q. In what way is it effective? 

A. In piling up unpaid claims. 

Q. When these claims -accumulate 
happens ? 

A. The officers make a new “readjustment” 
on a new and correct scientific basis. 

Q. Does this process go on forever? 

A. No, only till,a receiver is appointed. 

Q. What does he do? 

A. He receives notices of death and the 
last few remaining kicks, then winds up the 
society and takes. what funds there are for 
his services. 

Q. What do the old members get? 

A. They get experience, and that teaches 
them that a concern cannot continue for ever 
to sell a thing for less than it costs, even if 
it does do a big business, 
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18 to 22% Dividend Guaranteed: 





The NON PARTICIPATING Policies of the 
Michigan Mutual Life Insurance Company 


call for from 18 to 22 per cent less premium 
than participating policies of the same class. 


Commission Same as on Participating 
Liberal contract and territory to producers. 
MICHICAN MUTUAL LIFE 


INSURANCE Co. 
(N. W. Dept.) 315 DEARBORN ST., CHICAGO 








Nash’s Combined Application 
Register and Account Book 


For the Use of Life Insurance Agents 
Endorsed by the Companies Indispensable to Agents 


Shows all details connected with the 
application. A record of all notes. Com- 
plete record of account between agent 
and company. Recapitulation of year’s 
business, each mente separately. Has 
room for 144 applications. 
one to two years, 
to purchaser, 


i Lasts from 
Price, $1.10, delivered 
Satisfaction guaranteed. 


THE WESTERN UNDERWRITER CO. 
145 La Salle Street, Chicago. 











and subjected to rigid Annual Examinations. 





Continuous Renewals 


To District Managers and General Agents in Ohio and Georgia and throughout the Southern 
States. This is a splendid opportunity for men of capacity to make a permanent con- 
nection and begin building for the future with a company organized under the laws of Qhio 


UP-TO-DATE CONTRACTS CONTAINING MANY TALKING POINTS 
Do not delay investigation but begin at once to profit by selling the matchless contracts of 
this progressive company. Address 


The Columbia Life Insurance Company 
FELIX C. CROSS, President 
Home Office, Rawson Building, Cincinnati, Ohio 





NON-PARTICIPATING INSURANCE 


You know that non-participating in- 
surance sells easily and makes perma- 
nent friends for the agent, and that 
friends help get other business. 


You know-why you _ have not 
pushed non-participating insurance. 
We know that reason does not hold 
good with our non participating 
policies. Find out about it con- 
fidentially. 


We have a fine general agency open- 
ing in Illinois and in Minnesota. 





H. E.. MARSHALL, Supt., Northwestern Dept. 





1301-6 Monadnock Block, Chicago 











WANTED 


MANAGERS 


For a Gentral Western State 
and Two Central Southern States 


by one of the best known and 
most progressive old line com- 
panies. Sage Sgr oppor- 
tunities for first-class men. 
Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of the Western Underwriter, 
145 La Salle Street Chicago, 








1860 1905 
The Washington Life Insurance Co. 


of NEW YORK 
JOHN TATLOCK, Pres. 


ASSETS, $17,000,000 


If you can successfully manage 
a limited number of counties in 
Ohio, Kentucky or West Virginia 
and want a General Agent's contract, 


Address immediately 


DR. E. C. SKINNER 
General Manager Ohio, Kentucky and West Virginia 
Suite 604-610 Union Trust Building 
CINCINNATI, OHIO 

















IF YOU WANT 


To establish quickly a paying life 
insurance business of your own, 
these things are necessary : 


1. A direct contract, involving permanence. 
2. A company with satisfactory history an¢ 
financial standing. ~ 4 


3. A pleasing policy. 


4. A management striving for low expense, deat! 
and lapse ratios. 


THE EQUITABLE LIFE OF OW’ 


(Home Office, Des Moines, lowa) 
offers these advantages. If you add to them >: 
intelligent, energetic, determined effort, you w 


SUCCEED! 














